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[MAKE V CLOSING STATEMENT SHOWING DISBURSEMENTS AND] 

accounting for all money o r o ther property collected o r held in the course o f each

transaction;

(3) keep a separate trust account in a bank [,] into wnich the broker 

shall deposit all earnest money depositss [AND] purchase money, security  deposits, 

contingency funds, collected rental money, rental receipts, o r  o ther money 

collected in tru s t until it is appropria te  [PROPER] for the broker to distribute the 

money to the proper persons;

(4) if authorized bv the board of d irectors o f a com m unity 

association to collect, control, o r disburse association funds, keep a separate  

account in a financial institution for the funds;

(5) make available to the commission, on request, account records and 

all other documents [RELATING TO TRANSACTIONS UNDER (3) OF THIS 

SECTION] that the commission may require in order to conduct an investigation or 

to [A COMPLETE] audit an account required under this section;

(6) if records arc  delivered to a partnersh ip , corporation , o r 

business entity  o ther than  another licensed b roker upon term ination  of 

employment, ensure bv contract the maintenance and availability of those records 

for a  m inim um  of three years in accordance with this section [OF TRUST 

ACCOUNTS],

* Sec. 27. AS 08.88.351 is amended by adding new subsections to read:

(b) A real estate licensee

(1) shall keep, for a minimum of three years, a complete record of all 

real estate transactions in which the licensee was a principal;

(2) who maintains records concerning management or sale of the 

licensee’s own properties or the licensee’s client properties separate from the broker’s 

file, shall retain those records for a minimum of three years;

(3) shall make available to the commission, on request, records and 

other documents that the commission may require to conduct an investigation;

(4) shall promptly deposit community association funds or proceeds 

from periodic community association assessments into either a community association
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reserve account or a community association operating account; if, at any time, the 

community association operating account contains more money than is estimated to be 

needed for budgeted expenditures for the subsequent three months, the licensee shall 

transfer the excess funds to the community association reserve account as soon as 

practicable;

(5) may not commingle funds of a community association with funds 

of another community association or with the licensee’s funds.

(c) For the purposes of this section, the *hree-year requirement for records 

maintenance begins at the initiation of a transaction and continues, as applicable, until 

three years after the date

(1) a listing agreement ends;

(2) a sales transaction closes or otherwise ends;

(3) a management contract ends; or

(4) another contractual or fiduciary obligation ends.

* Sec. 28. AS 08.88.381 is amended to read:

Sec. 08.88.381. Signs. A [LICENSED] real estate broker shall maintain a sign 

at each of the [REAL ESTATE] broker’s registered real estate offices [,] [ rominently 

showing the name of the real estate [BROKER’S] business as registered with the 

commission. The required  size, content, and location of signs u n d er this section 

mav be determ ined hv the commission bv regulation. The regulations must allow 

signs in offices located on premises with m ore restrictive sign requirem ents than 

would otherwise he applicable under the commission’s regulations to he 

considered to he in compliance with the regulations if the signs meet the 

requirem ents of the prem ises and the licensee subm its a conv of the sign 

requirem ents o f the prem ises to the commission.

* Sec. 29. AS 08.88.391 is amended to read:

See. 08.88.391. Conflict of interest. A [LICENSED] real estate licensee 

[BROKER. ASSOCIATE REAL ESTATE BROKER. OR REAL ESTATE 

SALESMAN] who has a conflict of interest related to (PERSONAL FINANCIAL 

INTEREST IN] a real estate transaction shall disclose that conflict o f interest a t the 

time of initial substantive contact with the principals o r agents of the principals
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1 an d  confirm  the conflict o f interest in w riting to the principals o r agents o f the
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2 principals [EVERY PERSON] involved in the transaction as soon as possible a fter

3 the initial substantive con tact.

4 * Sec, 30. AS 08.88.391 is amended by adding new subsections to read:

5 (b) The failure of a licensee to disclose a conflict of interest as required under

6 this section does not give rise to a cause of action by a private person. However, the

7 commission may, under AS 08.88.071, impose a disciplinary sanction for violation of

8 this section, and a claim may be filed by a private person under AS 08.88.460 if the

9 violation constituted fraud, misrepresentation, or deceit and the person suffered a loss

10 as a result of the violation.

11 (c) In this section, "conflict of interest" is when a licensee

12 (1) has a present ownership or leasehold interest in the property that

13 is the subject of a transaction;

14 (2) is whole or part owner of a business interest in the property being

15 marketed or considered for purchase or lease;

16 (3) represents a relative, as defined in AS 08.88.900(19), or a person

17 with whom the licensee has a financial relationship if the relative or person has a

18 present financial interest in the property being marketed or considered for purchase or

19 lease;

20 (4) receives compensation from someone other than a party to the

21 contract or another party having a financial interest in the transaction; or

22 (5) receives compensation for community association management

23 while simultaneously engaged as a property manager for a unit within the community

24 association.

25 * Sec. 31. AS 08.88.396 is amended to read:

26 Sec. 08.88.396. Disclosure of agency to prospective buyers and  sellers, (a)

27 A person licensed [HOLDING A LICENSE] under this chapter shall, when acting as

28 an agent for a prospective seller of real estate,

29 (I) disclose in writing the licensee’s [PERSON’S] agency relationship

30 with the seller to each prospective buyer at the time that the licensee [PERSON]

31 begins to provide specific assistance to locate or acquire real estate for the buyer, and
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obtain from each prospective buyer a signed acknowledgement that the buyer is aware 

of the agency relationship between the licensee [PERSON LICENSED UNDER THIS 

CHAPTER] and the seller; and

(2) include in the purchase agreement a statement of the agency 

relationship between the licensee [PERSON LICENSED UNDER THIS CHAPTER] 

and the sel'er.

(b) A person licensed [HOLDING A LICENSE] under this chapter shall, when 

acting as an agent for a prospective buyer of real estate,

(1) disclose the licensee’s [PERSON’S] relationship with the buyer to 

a prospective seller of real estate, or to the seller’s agent, at the time of the initial 

contact between the licensee [PERSON LICENSED UNDER THIS CHAPTER] and 

the prospective seller or the seller’s agent, and confirm the relationship in writing as 

soon as possible after the initial ontact;

(2) include in the purchase agreement a statement of the agency 

relationship between the licensee [PERSON LICENSED UNDER THIS CHAPTER] 

and the buyer;

(3) if the prospective seller has an unexpired exclusive listing contract 

for a property, present all offers [AN OFFER] to purchase that property through [TO] 

the seller’s agent; and

(4) disclose in writing to all parties to a transaction when the licensee’s 

[PERSON’S] compensation as agent for the buyer is to be paid by anyone other than 

the buyer being represented by the licensee [PERSON].

(c) A person licensed under this chapter may [NOT] act as an agent for both 

a prospective seller and a prospective buyer of real es ,te onlv a fte r [UNLESS] the 

licensee [PERSON] informs both the seller and the bi vcr of the dual agency and 

obtains written consent to the dual [JOINT] agency from both principals.

(d) When a change occurs during a transaction that makes a prior written 

disclosure required by this section incomplete, misleading, or inaccurate, the licensee 

[PERSON LICENSED UNDER THIS CHAPTER] shall make a revised disclosure, in 

writing, to all parties to the transaction as soon as possible. The revised disclosure 

must include the date of the revision and shall be acknowledged in writing by all the
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parties.

* Sec. 32. AS 08.88 is amended by adding a new section to read:

Sec. 08.88.398. Licensed assistants. A licensed real estate salesperson or 

licensed associate real estate broker may act as a licensed assistant to a real estate 

licensee other than the broker who employs the salesperson or associate broker if

(1) the employment arrangement between the licensed assistant and the 

other licensee is in writing and conforms to the applicable state and federal regulations 

regarding employment;

(2) the employment of the licensed assistant is approved in writing by 

the broker of the licensee who employs the assistant;

(3) the licensee who employs the assistant agrees to be responsible for 

paying the licensed assistant’s wages and appropriate taxes and completing the 

appropriate state and federal tax forms;

(4) the broker of the licensee who employs the assistant agrees to be 

liable for the actions of the licensed assistant.

* Sec. 33. AS 08.88.401 is amended to read:

Sec. 08.88.401. Prohibited conduct, (a) A person licensed under this chapter 

may not falsely represent to

(1) have been awarded a degree or other designation!

(2) [OR TO] be a member or an affiliate of a professional organization!

o r
(3) he a m em ber of a franchise o r o ther business association.

(b) A person

(1) who is not a real estate broker licensed in this state may not accept 

a fee or a commission for performance of an act for which a license is required by this 

chapter except that a real estate broker validly licensed in another state may accept a 

fee or commission or a portion of a fee or commission for assisting a real estate broker 

licensed in this state in the performance of an act for which a license is required by 

this chapter;

(2) who is an associate b roker o r a real estate salesperson 

[SALESMAN] licensed in this state may [NOT] accept a fee or commission for
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performance of an act for which a license is required by this chapter only from  

[UNLESS ACCEPTANCE IS AUTHORIZED BY] the licensee’s em ploying broker, 

except th a t the wages o f a nerson who is engaged as a  licensed assistan t under 

AS 08.88.398 may be accepted bv the person from the assistant’s em ployer [WHO 

EMPLOYS THE SALESMAN].

(c) A person licensed under this chapter may not knowingly make, authorize, 

direct, or aid in the publication of a false statement or misrepresentation concerning 

land or a subdivision or other real estate offered for sale* [OR] lease, o r  re n t o r 

concerning an association being m anaged.

(d) A person who violates [A PROVISION OF] this section, AS 08.88.161, 

or 08.88.396 is guilty of a class A misdemeanor.

* Sec. 34. AS 08.88.401 is amended by adding new subsections to read:

(e) A person licensed under this chapter may not knowingly pay any part of 

a fee, commission, or other compensation received by the licensee in buying, selling, 

exchanging, leasing, auctioning, or renting real estate to

(1) a person who is not licensed under this chapter, except as provided 

in (f) of this section;

(2) another licensee, except through the licensee's responsible broker;

or

(3) another licensee knowing that the other licensee intends to pay all 

or a portion of that which is received to a person who is not licensed under this 

chapter.

(0  The prohibition of (c)(1) of this section does not prohibit

(1) payments by a licensee to a person licensed to perform real estate 

activities in another jurisdiction if the other person has assisted the licensee in the 

performance of an act for which a license is required by this chapter; or

(2) payments from a real estate licensee to a principal as part of the 

resolution of a dispute regarding the terms of a transaction or regarding the property 

transferred.

(g) A person may not

(1) use or attempt to use a license issued under this chapter that was
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issued to another person;

(2) give false or forged evidence to the commission or to a

representative of the commission in an attempt to obtain a license;

(3) impersonate an applicant under this chapter;

(4) knowingly use or attempt to use an expired, suspended, revoked,

or nonexistent license; or

(5) falsely claim to be licensed and authorized to practice under this

chapter.

* Sec. 35. AS 08.88.450 is amended to read:

Sec. 08.88.450. Real estate surety fund. The real estate surety fund is 

established in the general fund to carry out the purposes of AS 08.88.450 - 08.88.500. 

The fund is composed of payments made by [LICENSED] real estate licensees 

[BROKERS AND SALESMEN] under AS 08.88.455 and filing fees retained under 

[IN ACCORDANCE WITH] AS 08.88.460. The fund may not exceed $500,000 and 

amounts in the fund in excess of $250,000 may be appropriated for real estate 

educational purposes as provided in AS 08.88.091.

* Sec. 36. AS 08.88.455 is amended to read:

Sec. 08.88.455. Paym ents by real estate licensees [BRO KERS AND 

SALESM EN], (a) A [LICENSED] real estate licensee. [BROKER. ASSOCIATE 

BROKER, OR SALESMAN] when applying for [OBTAINING] or renewing a real 

estate license, in lieu of obtaining a corporate surety bond, shall pay to the commission 

in addition to the license fee, a surety fund fee not to exceed $125. After the fund 

reaches $250,000, the commission shall by regulation adjust the surety fund fees so 

that, taking into account anticipated expenditures for claims against the fund and real 

estate educational purposes, the fund is maintained at a level r.ot less than $250,000.

(b) All fees collected under this section shall he paid at least once a month by 

the departm ent [COMMISSION] into the general fund. These payments shall be 

credited to the real estate surety fund.

* Sec. 37. AS 08.88.460 is amended to read:

See. 08.88.460, Claim for payment, (a) Subject to (e) of this section, a IAI 

person seeking reimbursement for a loss suffered in a real estate transaction as a result
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of fraud, misrepresentation, deceit, or the conversion of trust funds o r the conversion 

of com m unity association accounts under the control of a com m unity association 

m anager on the part of a licensee [REAL ESTATE BROKER, ASSOCIATE REAL 

ESTATE BROKER, OR REAL ESTATE SALESMAN] licensed under this chapter 

shall make a claim to the commission for reimbursement on a form furnished by the 

commission. In o rd e r to he eligible for reim bursem ent bv the commission, the 

claim  form  m ust he filed within two years a fter the occurrence of the fraud, 

m isrepresentation , deceit, o r conversion of tru st funds o r the conversion of 

com m unity association accounts under the control of a com m unity association 

m anager claimed as the basis for the reim bursem ent. The form shall be executed 

under penalty of unsworn falsification [,] and must include the following:

(1) the name and address of each [THE] real estate licet. e involved 

[BROKER, ASSOCIATE REAL ESTATE BROKER. OR REAL ESTATE 

SALESMAN];

(2) the amount of the alleged loss;

(3) the date or period of time during which the alleged loss occurred;

(4) the date upon which the alleged loss was discovered;

(5) the name and address of the claimant; and

(6) a general statement of facts relative to the claim.

(b) A copy of r  claim filed with the commission under (a) of this section shall 

be sent to each [THE] real estate licensee [BROKER, ASSOCIATE REAL ESTATE 

BROKER, OR REAL ESTATE SALESMAN] alleged to have committed the 

misconduct resulting in losses, to the principal [AS WELL AS A] real estate broker 

employing a licensee [AN ASSOCIATE REAL ESTATE BROKER OR REAL 

ESTATE SALESMAN] alleged to have committed the conduct resulting in losses, and 

to any o ther real estate licensee involved in the transaction at least 20 days before 

any hearing held on the claim by the commission.

(c) Within seven days after receipt of notice of a claim under (b) of this 

section, each [THE] real estate licensee [BROKER, ASSOCIATE REAL ESTATE 

BROKER. OR REAL ESTATE SALESMAN! against whom the claim is made may 

elect to defend the claim as a small claims action in district court under District Court
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Civil Rules 8 - 2 2  [,] if the claim does not exceed the small claims jurisdictional limit. 

An election to defend a claim in district court under the small claims rules may not 

be revoked by the real estate licensee [BROKER, ASSOCIATE BROKER, OR 

SALESMAN] without the consent of the claimant. Upon receipt of a valid written 

election under this subsection* the commission shall dismiss the claim filed with the 

commission and notify the claimant that the claim must be brought as a small claims 

action in the appropriate state court.

(d) A claimant under this section shall pay a filing fee of $250 to the 

commission at the time the claim is filed. The filing fee shall be refunded [ONLY] 

if

(1) the commission makes an award to the claimant from the real estate

surety fund;

(2) the claim is dismissed under (c) of this section; or

(3) the claim is withdrawn by the claimant before the commission holds 

a hearing on the claim.

* Sec. 38. AS 08.88.460 is amended by adding a new subsection to read:

(e) If the claim is for a loss incurred as a result of acts or omissions occurring 

in the course of the licensee's practice of community association management, only the 

owners' association for which the real estate licensee practices community association 

management may file a claim under this section.

* Sec. 39. AS 08.88.465(b) is amended to read:

(b) A certified or authenticated copy of a record, including a transcript of 

testimony, of a hearing held under AS 08.88.071(a)(3) in which fraud, 

misrepresentation, deceit, or conversion of tru s t funds o r the conversion of 

com m unity association accounts under the control of a com m unity association 

m anager on the part of a [LICENSED BROKER. ASSOCIATE BROKER. OR] real 

estate licensee [SALESMAN] is established [,] may constitute sufficient evidence to 

support a finding tha t a claim should he paid .

* Sec. 40. AS 08.88.465(c) is amended to read:

(c) Before the commission finds that payment should be made from the real 

estate surety fund, each [THE] real estate licensee against whom the claim is m ade
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[BROKER, ASSOCIATE BROKER, OR REAL ESTATE SALESMAN] shall be 

afforded an opportunity to file with the commission, within 10 days after receipt of 

notification of the claim under AS 08.88.460(b), either a written statement in 

opposition to the claim or an application for the presentation of additional evidence.

* Sec. 41. AS 08.88.465(d) is amended to read:

(d) The claimant bears the burden of proof of establishing that the claimant 

suffered losses in a real estate transaction as a result of fraud, misrepresentation, 

deceit, or the conversion of trust funds o r the conversion of community association 

accounts u n d er the control of a community association m anager on the part of a 

real estate licensee [BROKER, ASSOCIATE REAL ESTATE BROKER, OR REAL 

ESTATE SALESMAN] and the extent of those losses. All facts shall be established 

by a preponderance of the evidence.

* Sec. 42. AS 08.88.470 is amended to read:

Sec. 08.88.470. Findings and paym ent. At the conclusion of the 

commission’s consideration of a claim made under AS 08.88.460, it shall make written 

findings and conclusions on the evidence. If the commission finds that the claimant 

has suffered a loss in a real estate transaction as a result of fraud, misrepresentation, 

deceit, or the conversion of trust funds o r the conversion of com m unity association 

accounts u n d er the control of a community association m anager on the part of a 

real estate licensee [BROKER, ASSOCIATE BROKER. OR SALESMAN], the 

commission may award a claimant reimbursement from  [OUT OF] the real estate 

surety fund for the claimant's loss up to $10,000. Not [HOWEVER, NOT] more than 

$10,000 may be paid for each transaction regardless of the number of persons injured 

or the number of parcels of real estate involved in the transaction.

* Sec. 43. AS 08.88.472(a) is amended to read:

(a) T he [WHEN AN AWARD IS MADE FROM THE REAL ESTATE 

SURETY FUND UNDER AS 08.88.470, THE] commission may charge to the real 

estate surety fund the costs of a hearing on a claim for reim bursem ent held under 

AS 08.88.465. The commission shall denosit into the real estate surety fund 

am ounts [AS 08.88.071 OR 08.88.465. AMOUNTS SUBSEQUENTLY] recovered 

[BY THE COMMISSION] for these costs from the licensee under AS 08.88.071(b) or
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from other parties under AS 08.88.490 [SHALL BE DEPOSITED TO THE REAL 

ESTATE SURETY FUND].

* Sec. 44. AS 08.88.474 is amended to read:

Sec. 08.88.474. Paym ent of small claims judgm ent. If a claim originally 

filed with the commission is dismissed and is heard as a small claims action under 

AS 08.88.460(c) and the claimant prevails in the small claims action against a  [THE] 

real estate licensee [BROKER, ASSOCIATE REAL ESTATE BROKER, OR 

SALESMAN], the commission shall make an award from the fund of any outstanding 

portion of the small claims judgment on receipt of a copy of the final judgment and 

an affidavit from the claimant stating that more than 30 days have elapsed since the 

judgm ent became final and that the judgm ent has not vet been satisfied bv the 

licensee determ ined responsihle [BROKER, ASSOCIATE BROKER, OR 

SALESMAN HAS NOT SATISFIED THE JUDGMENT DURING THAT TIME]. 

After payment of a small claims judgment, the commission is subrogated to the 

claimant’s rights in the judgment under AS 08.88.490.

* Sec. 45. AS 08.88.475 is amended to read:

Sec. 08.88.475. M axim um  liability, (a) The maximum liability of the real 

estate surety fund may not exceed $50,000 for any one real estate licensee [BROKER 

OR SALESMAN].

(b) If the $50,000 liability of the fund as provided in (a) of this section is 

insufficient to pay in full the valid claims of all persons who have filed claims against 

an individual licensee [ONE BROKER OR SALESMAN], the $50,000 shall be 

distributed among the claimants in the ratio that their individual claims bear to the 

aggregate of valid claims, or in another manner that the commission considers 

equitable. Distribution shall be among the persons entitled to share in the recovery [,] 

without regard to the order [OF PRIORITY] in which their claims were filed.

* Sec. 46. AS 08.88.490 is amended to read:

See. 08.88.490. R ight to subrogation. When the commission has paid to a 

claimant from the real estate surety fund the sum awarded by the commission, the 

commission shall be subrogated to all of the rights of the claimant to the amount paiJ, 

and the claimant shall assign all right, title, and interest in that portion o f the claim to
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the commission. Money collected [AMOUNTS SUBSEQUENTLY REALIZED] by 

the commission on the claim shall be deposited to the real estate surety fund.

* Sec. 47. AS 08.88.900 is amended to read:

Sec. 08.88.900. Exceptions, (a) Except as provided in (b) o f this section, 

this [THIS] chapter does not apply to

(1) a person who is not licensed under this chapter who m anages or 

makes a real estate transaction with respect to real estate the person owns or is seeking 

to own so long as the com pensation the person receives does not include any 

portion of the commission o r o ther compensation paid to a real estate licensee in 

the transaction  [ON THE PERSON'S OWN BEHALF, UNLESS THE 

TRANSACTION INVOLVES LAND DEFINED IN AS 34.55.044(7) THAT IS NOT 

IN ALASKA];

(2) an attorney in fact under a power of attorney authorizing the 

consummation of a specific real estate transaction; an attorney in fact may not act as 

such u n d er this parag raph  for more than two transactions in a calendar year;

(3) a lawyer performing duties as a lawyer;

(4) a public official in the conduct of official duties;

(5) a person acting as receiver, trustee, administrator, executor, or

guardian;

(6) a person acting under court order;

(7) a person acting under the authority of a will or trust instrument;

(8) a person dealing in mineral rights transactions;

(9) an [A DOMESTIC OR FOREIGN CORPORATION, A GENERAL 

OR LIMITED PARTNERSHIP. OR A PARTNER OR REGULAR] employee of a 

domestic or foreign corporation, |OR A] general or limited partnership, o r  lim ited 

liability com pany when performing an act described in AS 08.88.161 incidental to 

[IN] the regular course of business when the act relates [, OR AS AN INCIDENT] 

to [,] the management, sale, or other disposition of real estate owned by the domestic 

o r  foreign corporation, general or limited partnership o r limited liability com pany; 

the exemption under [PROVIDED IN] this paragraph does not apply to a person 

em ployed bv a domestic o r foreign corporation, partnership , limited partnersh ip .
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o r lim ited liability com pany who performs an act described in AS 08.88.161 [, 

UNLESS ALLOWED FOR UNLICENSED PERSONS UNDER AS 08.88.165,] either

(A) as a vocation; or

(B) for compensation if the amount of the compensation is 

dependent upon or directly related to the value of the real estate with respect 

to which the act is performed;

(10) a person perform ing duties as a resident manager^

(11) a hooKkeeper o r accountant perform ing bookkeeping or 

accounting functions;

(12) a secretary o r receptionist in a real estate office accenting rent 

o r  association fees and providing a w ritten receipt for the ren t o r fees when a 

ten an t o r  com m unity association m em ber delivers the ren t o r tees to the real 

estate office;

(13) tradesm en o r vendors of services perform ing m aintenance and 

rep a ir  functions;

(14) an employee of a real estate firm  o r of a property  owner 

delivering o r accepting a real estate contract o r application, o r a related 

am endm ent, to o r from  another person;

(15) an individual assisting in the perform ance of real estate 

activities only bv carry ing  out adm inistrative, clerical, o r m aintenance tasks;

(16) the management of a total of four o r fewer residential units hv 

a n a tu ra l person for o ther persons;

(17) com m unity association m anagem ent for property  organized 

un d er AS 34.07 o r AS 34.08 hv a resident ow ner of a unit in the property  if the 

ow ner is a m em ber of a self-managed com m unity association for the property;

(18) community association management bv a developer of property 

organized under AS 34.07 o r AS 34.08 during  the period that the developer 

re ta ins control of at least 51 percent of the property ;

(19) an attorney in fact who, for a relative, acts under a power of 

a tto rn ey  th a t authorizes the consum m ation of a specific real estate transaction; 

in this p a rag rap h , "re lative" m eans a spouse o r a great g randparen t.
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g ran d p aren t, paren t, uncle, aunt, sibling, child, nephew, niece, grandchild , o r 

great grandchild bv the whole o r half blood o r bv m arriage bu t does not include

W O R K  D R A F T  W O R K  D R A F T  0-LS0197\X

a relative who is only related through a step relationship, such as a s tepb ro ther 

o r the child of a s tepbro ther, except tha t "re lative" includes a stepchild:

(20) a mobile home dealer licensed under AS 08.67 perform ing 

w ithin the scope of the dealer's license: o r

(21) the m anagem ent bv a natural person of p roperty  for ano ther 

person w ithout a fee o ther than  the reim bursem ent of expenses [OF RENTED 

REAL ESTATE IF THE RESIDENT MANAGER’S DUTIES ARE LIMITED TO 

THE NEGOTIATION OF LEASES AND RENTAL AGREEMENTS AND THE 

COLLECTION OF RENT FOR THE USE OF THE REAL ESTATE AND IF THE 

RESIDENT MANAGER IS

(A) EMPLOYED BY THE OWNER OF THE REAL ESTATE;

OR

(B) EMPLOYED BY, OR ENGAGED UNDER CONTRACT

WITH, A LICENSED REAL ESTATE BROKER],

* Sec. 48. AS 08.88.900 is amended by adding a new subsection to read:

(b) Notwithstanding that, under this section, a person is exempt from this 

chapter, AS 08.88.401(e)(1) prohibits a licensee from knowingly paying to that person 

any part of a fee, commission, or other compensation received by the licensee in 

buying, selling, exchanging, leasing, auctioning, or renting real estate.

* Sec. 49. AS 08.88 is amended by adding a new section to read:

Sec. 08.88.910. Application to independent contractors. The provisions of 

this chapter that apply to employment relationships and employees also apply to 

contracting relationships and independent contractors.

* Sec. 50. AS 08.88.99011) is amended to read:

(I) "commission" means the Real Estate Commission except where the 

context indicates tha t "com m ission" refers to a fee paid for personal services:

* Sec. 51. AS 08.88.990(3) is amended to read:

(3) "real estate" means an interest or estate in land, corporeal or 

incorporeal, except that d does not include a unit in a hotel, motel, hoarding house.

•31- SCS CSHB 33U.&C)
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room ing house, o r o ther transient lodging facility, or a unit in a warehouse, mini­

storage facility, o r o ther facility the function of which is limited to w arehousing 

purposes;

* Sec. 52. AS 08.88.990(4) is amended to read:

(4) "resident manager" means a person who resides on rented o r leased 

real property o r on contiguous property owned hv the same owner. [AND] manages 

the p roperty  [IT] for the benefit of another person, and is e ither employed hv the 

ow ner o f the real estate o r employed hv. or under contract with, a real estate 

licensee.

* Sec. 53. AS 08.88.990 is amended by adding new paragraphs to read:

(5) "community association management" means an activity undertaken 

for an owners' association with regard to property organized under either AS 34.07 or 

AS 34.08 under an agreement in exchange for a fee, commission, or other valuable 

consideration, including the following activities: preparing budgets and other financial 

documents, collecting, controlling, or disbursing funds, obtaining insurance for the 

association, contracting for maintenance and repair to association property, and 

supervising the day-to-day operations of the association under the direction of the 

association’s board of directors:

(6) "community association operating account" means an account in a 

financial institution maintained in the name of a specific community association that 

contains money used for day-to-day operation and not for other uses;

(7) "community association reserve account" means an account in a 

financial institution maintained in the name of a specific community association that 

contains money reserved for the expected replacement cost of improvements within the 

community association or for other future uses;

(8) "knowingly" has the meaning given in AS 11.81.900(a);

(9) "property management" is an activity undertake.l for another with 

regard to real property under an agreement in exchange for a fee, commission, or other 

valuable consideration, including the following activities: marketing, leasing, 

contracting for physical, administrative, or financial maintenance, performance of 

overall management of real property, and the supervision ot these actions;

W O R K  D R A F T  W O R K  D R A F T  0-LS0 l9 7 \X
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(10) "real estate licensee" is a person who holds a license under this 

chapter; the term includes a broker unless the context clearly excludes brokers;

(11) "real estate transaction"

(A) in sales, means the transfer or attempted transfer of an 

interest in a unit of real property, an act conducted as a result of or in pursuit 

of a contract to transfer an interest in a unit of real property, or an act 

conducted in an attempt to obtain a contract to market real property:

(B) in property management, means the lease or rental of a unit 

of real property, including collection of rent from a tenant of a unit of rented 

or leased real property, an attempt to rent or lease a unit of real property, an 

attempt to collect rent from a tenant of rented or leased real property, or an act 

conducted as a result of or in pursuit of a contract to manage a unit of leased 

or rented real property;

(C) in community association management, means the collection 

or attempted collection of dues from a unit owner or an activity conducted as 

a result o f or in pursuit of a contract with a community association to manage 

the affairs of a community association.

* Sec. 54. AS 34.70.050 is amended to read:

Sec. 34.70.050. Form  of disclosure statem ent. The Real Estate Commission 

established under AS 08.8S.0I1 shall establish the form of the disclosure statement 

required by AS 34.70.010. The disclosure statem ent m ust include a provision that 

notifies transferees

(1) that they are responsible for determ ining w hether a person who 

has been convicted of a sex offense resides in the vicinity of the p roneitv  tha t is 

the subject o f the transferee 's  potential real estate transaction; and

(2) where information about the location of con victed sex offenders 

can he obtained.

* Sec. 55. AS 08.88.111 is repealed.

* Sec. 56. TRANSITIONAL PROVISION. Notwithstanding AS 08.88.161(5) and (6). 

added by sec. 8 of this Act, a person may practice, or negotiate a contract to practice, 

community association management and may collect fees for community association
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management without a license issued under AS 08.88 until January 1, 1999.

* Sec. 57. REGULATIONS. Notwithstanding sec. 59 of this Act, the Real Estate 

Commission may proceed to adopt regulations necessary to implement AS 08.88.091(f) and

(g), added by this Act. The regulations take effect under AS 44.62 (Administrative Procedure 

Act), but not before January 31, 1999.

* Sec. 58. REVISOR'S INSTRUCTION. Wherever in the Alaska Statutes and the Alaska 

Administrative Code the term "salesman" is used in a context related to real estate salesmen 

licensed under AS 08.88, it shell be read as "salesperson" when to do so would be consistent 

with changes made by this Act. Under AS 01.05.031, the revisor of statutes shall implement 

this section in the statutes, and, under AS 44.62.125, the regulations attorney shall implement 

this section in the administrative code.

* Sec. 59. AS 08.88.091(0 and (g), added by sec. 7 of this Act, take effect January 31, 

1999.

* Sec. 60. Except as provided in sec. 59 of this Act, this Act takes effect immediately 

under AS 01.10.070(c).
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Official Husiness

Alaska State Legislature
S E N A T E

State Capitol 
Juneau , AK 99801-1182

MEMO

TO:

FROM:

DATE:

RE:

Terri Lauterbach, Legal Couns^ 
via fax: X 2029 2 pages /  /

Annette Kreitzer, Aide to ( ^4 (1 
Senate Labor & Commerce Committee 
PH: X 3844

April 14, 199S

Amendment and SCS for HB 33 (L&C) (FOR 4/16/98)

Using CSHB 33(FIN) am as the base document, please prepare a Senate,L&C Committee -
Substitute work draft incorporating the following:

|£.‘f

i.; uf**1

1) Page 3, line 12 f r l&cLi
Is “wilfully” the proper standard? Why not knowingly? What is the •w 

definition of wilfully violating?

•> s\

l 2) Page 3, lines 20-23 and Page 17, lines 1-6:
Page 17 includes the phrase “or the broker’s authorized representative”

(lines 5-6); shouldn’t page 3, line 23 include that same phrase?

3) Page 5, lines 22-23:
following “must” DELETE [HAVE BEEN] insert be 
following “before the course” DELETE [WAS] insert is

4) Beginning at Page 8, line 30:
Throughout the bill this phrase “foreign or domestic” corporation appears. 

Senator Leman prefers this to read “domestic or foreign” to be consistent with other 
statutes.

5)'- Page 12, line 13:
DELETE [CO N CERNIN G ] insert regarding

6) Page 12, line 19:
Page 13, line 4:
Page 19, line 27:
Page 34, line 5:

DELETE [RELATING] insert related

7) Page 15, line 11:
following “24 months or”

DELETE [FOR M ORE THAN 24 M ONTHS] insert longer



4 ) Throughout the bill, the terms “immediately” and “promptly” are used. Is there a 
difference? Is there intended to be a different understanding of what they mean?

9) Page 19, line 18:
following “by the commission”

DELETE [UNDER REGULATIONS] insert bv regulation
_ /

ID)' Senator Leman wants a provision that states that in the contract betweo.i ihe broker 
and principal must state that the real estate commission is negotiable. It seems that this 
would fall under AS 08.88.39^. ^4\ , . u

tpf) In the Transitional Provision (Sec. 56): There may currently be contracts signed 
between brokers (in behalf of “affinity groups”) and consumers. Senator Leman wants to 
allow a six-month period from the bill’s effective date for those contracts to expire or be 
fulfilled. K  ,1.1 \ ^  [ ‘vUV’ S /•LMal U t—

The following should be drafted as a separate amendment to the L&C 
Committee Substitute:

Page 23, beginning at line 10 - Section 34:

On page 23, lines 18-20 as follows:
“(3) another licensee knowing that the other licensee intends to pay all or a portion 

of that which is received to a person who is not licensed under this chapterM. unless the 
person is a principal in the transaction. This amendment would require corresponding 
changes to page 29, lines 6-8; and page 31, lines 16-19.

Please call me if you have questions.



A m eriN et F in an c ia l S y s te m s

u r g e n t
 -------------------------------------------

f a c s i m i l e

To: S e n  LOREN LEMAN
Company:
Fax Number: +1 (907)465-3810 
Business Fhone:

From: R ic h a rd  W ard
Fax Number +1 (573) 443-6908
Business Phone:
Home Phone:

Pages: 5
Date/Time: 4/18/98 11:09:35 AM
Subject: HB 33 MATERIALS

ATTN: Annette Kreitzer

Although I've not been notified of the time of today's Committe hearing, I wanted to make 
this additional information available to you before today's hearing.

Thank you,

Dick Ward



PORT OFFICE BOX 001 
COUJM04A. UO •M050001
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April 18, 1998

Sen. Loren Leman, Chairman 
Senate Labor and Commerce Committee 
Room 115 State Capitol 
Juneau, Alaska 99801-1182

Via U.S. Mail and Facsimile to 907-465-3810

Dear Senator Leman:

I am enclosing with this letter three additional items that may assist your committee in its deliberations. I 
attempt :d to obtain a copy of the remarks of Ms. Sharon Millet, President-elect o f the National Association 
of Realtors, at Wednesday’s ARELLO affinity task force meeting in St. Louis, but they arc not yet available 
in transcript form. Ms. Millet testified that NAR’s official policy docs not oppose discounts or rebates to 
principals in a transaction provided disclosure is made of any potential conflicts. She also stated she 
believed the Realtor’s Code of Ethics covered the disclosure issue and said the profession’s view was that 
free enterprise and consumer choices should be encouraged. The enclosures arc:

(1) An article on Affinity Marketing by real estate consultant Charles Dahlhcimer, which appeared in the 
current edition of The Real Estate Professional.

(2) An article about the coming changes in the real estate profession, from the same publication, authored by 
Dr. John Tuccillo, former chief economist for the National Association of Realtors®, and a highly 
respected real estate author and researcher.

(3) A recent news release from AmcriNet Financial Systems, Inc., the company VETS selected to provide 
homeowner services to the veterans we serve. The release speaks for itself, but I believe it is significant 
to note the economic impact on a state’s consumers and homeowners. (Most of these rebates wxrc in the 
State of Washington for a period of approximately 6 months, including the lag time for program rollout!)

I would be pleased to offer any additional background or research materials you may require. Thank you 
again for the opportunity to speak to your committee on this important issue for veteran homeowners.

Richard Ward 
Executive Director



A f f i n i t y  M a r k e t i n g :  
F r i e n d  O r  F o e ?

Relocationby
C harlesDahDieitner

Sne of the key issues to wntch 
in the next few years will be 
the advance nf"affinity" market­
ing programs, such as the one recently 

developed for warehouse merchandis­
ing giunt, Costco Wholesale, Inc., by 
AmeriNet Financial Systems, Inc. 
Dubbed "CARES" (Consumer Advan­
tage Real Estate Services), the program 
offers card-carrying Costco members 
(there are over 14 million o f them in 
the US ulone) a variety nfspecial ser­
vices, discounts and rebates on a bundle 
o f real eitale services provided through 
real estate related companies who have 
signed agreements with AmeriNel.

In most real estate circles, pulling the 
wotd “discount" near the word "commis­
sion" creates immediate resentment. It is 
not surprising that (he real estate world 
expressed shock in the closing months of 
11)97, when two o f the nation’ s largest 
nwgabrokers, John L- Scott and Long & 
Foster, signed on to the CARES program. 
Before the end o f January, however, both 
giants decided to pull out. Their reason: 
their ogents didn't like it. Although (he 
partnership had already provided Scott 
agents some $700,000 in closed and 
pending commissions in just over four 
months, agents reasoned that most of 
those clients would have been theirs any­
way, without One arrangement and with­
out paying u referral fee.
THE W AY W E W ERE 

Tliis seems to be part of a "The Way We 
Were"syndrome gripping the Industry. In 
the '70s, the 100-pcrceni concept was at 
first ignored entirely, and then ridiculed 
by brokers and agents who didn't particu­
larly like the concept. They liked things 
just fine the way they were, and would 
resist change — to the death! (And tome 
companies did.) Today, it is a very suc­
cessful concept —  and standard practice 
within a vast mtu'ority of real estate com­
panies. In the early'90s, I wrote and spoke 
extensively about what I considered a 
coming trend: buyerageney. Readers and

audiences nationwide reacted very nega­
tively to this concept. Buyerageney, they 
said, would not take hold. Their reason: 
’We like things the way they are— and so 
do most consumers." But history has cer­
tainly proven otherwise.

Most business analysis today agree (hat 
the consumer will get what the consumer 
wonts. If those of us in the real estate in­
dustry could control the future, perlmps 
we would not allow tlx: MLS to be opened 
to the consume, marketplace, preferring 
rulher to remain the sole gatekeepers of 
that information. We probably would not 
have messed with ugency, preferring (lie 
simpler method of just representing .sell­
ers. We certainly would not cater to the 
FSBO marketplace. Let them list, if they 
wunt our services! And, wc would not tol­
erate the concept of discounted services 
— at any price!

But, Ihe real estate industry is not in 
control of the consumer marketplace. If 
there arc affinity groups o f any kind —  
that cun effectively reach (he consumer 
marketplace with attractive alternatives 
offering real benefits to the consumer • — 
the marketplace will accept, even de­
mand, the change. And the business will 
flow to those willing lo adapt their prac­
tices to meet changing market demands.
NEVER TOO B IG  TO LOSE

If megabrokcrs nationwide follow the 
lead, then such program.’, will obviously 
appeal more to the smaller to mid-sized 
companies —  those looking for ways to 
chisel away at the market share o f the 
dominant players. Asstmii ng (hat the dis­
counts and rebates are significant enough 
to make con winters want the program (the 
CARES program claims savings can 
nmount to more than $6,000), then those 
who have lb ; program will likely be the 
recipients of the lion’s share of that busi­
ness. Client loyalty to a specific real estate 
company or agent quickly dissolves in the 
face of' significant economic ;rd vantages. 
Whendiscotim retailers like Sam Walton 
first lilt the scene, the mgjcrdepartment

stones chose *.o ignore the concept Their 
customers, they thought, would never be 
lured away by "discounts." We know the 
rest of that story!
BETTER THAN RELOCATION

Over the past three decades, the same 
companies who may now objectropaying 
the price foraffinitydcalshave bccneager 
participants in the relocntion game, com­
peting to he the "broker o f choke" for re­
location management companies —  and 
have been willing to pay referrtd fees of 
M) to 40 percent for tire privilege!

But affinity business can Ire even better 
than relocntion. Because affinity pro­
grams generally involve consumers who 
are not relocating, hut rather selling nnd 
purchasing locally, two traasactionsoflcn 
will result And since such programs gen­
erally involve a host o f related service 
vendors —  title, mortgage, insurance, in­
spection, and so forth —  the transaction* 
are more likely to stay on track and go to 
settlement with a minimum o f obstacles. 
And the requirement that the consumer 
work with the “ family" of companies In 
order to achieve all the savings available 
will generally be motivation enough to 
keep the c lrn l from ‘'straying"duringlhc 
processes. Abo. unlike outbound ncloca- 
tionclicnt\sa:isricdafTinitygroupclients 
and customer:, will still be around to refer 
additional business, provided the appro­
priate follow-up is done.

Perhaps we need to give further thought 
to affinity marketing relationships. If 
such programs have the potential to 
capture the business o f tens o f millions 
o f consumers, they just may be worth 
u second —  oreven a third— lo o k !!
CharlM Dahlh«lm«r fa ProskJont o( Rorti 
American Consulting Group, Inc. and oo-, 
authorof "Raal Estatolntbo'SOs: AWbola' 
New World Ahead,"and ’Coping wim thev 
Dynamics of tho 00aHe may be reached 
at: Box 2090, SI. Louis. Missouri 63153,4 
314-664-8552; Fax314-664-63IO.̂ 'i: 

He la a regular contributing columnisti  
loTho REAL ESTATE PROFESSIONAL*

V, Th« URAL ESTATE PROFFASIONAf. Marclv/Apri) !90H
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L i f e  A s  W e  K n e w  I t

C om m entarybyJohn TuccUlo
E | clcvision used to be such an easy 

business. You used the tcchnol 
ogy you controlled to send inter 

esting contenttoremote places and then 
because people watched, you could 
charge other folk.1! to advertise thcirprod 
ucts on your technology. Real simple. But 
that business model has eroded away as 
remote control, VCRs, cable networks, 
satellite dishes and the Internet offered 
other options to the viewerand substan 
tially more interesting content. So, the 
formerly major networks (and some up­
starts as well) are reduced tobiddingcnor- 
mously excessive amounts for the privi­
lege o f showing professional football.

But the real erosion o f the networks' 
business model is rooted In the shift of 1c 
verage from the broadcaster to the viewer. 
With a variety o f options the viewer 
could, in effect, design what lie would see 
rather than be captive o f network pro 
granu.'.rn. Hecan “pull" in what Ik  wants 
rather thin passively accept what is 
"pushed." Puu •'nother way, the power of 
the buyer in the market has expanded at 
the expense o f the power o f the seller. 
Technology levels the playing field,

That isone of the newrules of business, 
and one that applies to the real estate pro­
fessional as well. I would argue that the 
increased leverage o f the buyer in the 
market due to technology has fostered the 
growth o f buyer's agency. When the 
game is one-sided, there's no sense join­
ing the losing side. When things even up, 
you can profit from serving either side. Ii 
is no accident that the rise o f buyer’ s 
agency tracks with the increased accessi­
bility to property information by buyers.

This plays out in another way, as well. 
Consumers buy real estate services. As 
long as the MLS wax the only snuicc of 
property information, the Realtor re­
mained the gate way to the transaction. To 
get to the other providers o f settlement 
services, the consumer had to go through 
thcRealtor’ sdoor. With thnt not thccasc, 
any settlement service provider can act as 
transactions manager, using Realtors ax

part o f the process, as Realtors now use 
mortgage lenders, home inspectors and 
attorneys. In fact, little Jimmy next door 
can design a Web page describing the 
house you want to sell and hack it every­
where on the Net for S 100.

A ll this puts strong pressure on the 
compensation received by real estate pro­
fessionals. The existence o f little Jimmy 
means listing fees will have to be compet­
itive. The ability o f the consumer to 
search the. Net for houses means the agenl 
may be called on to do less with the con­
sumer less willing to pay. The ability of 
other providers to manage the transac­
tions puts die real estate professional far­
ther back in line when the pay-out occurs.

There’s another new rule of business 
that offers a way out nf this threat. The 
products and services we produce are 
higher in information content. That 
ranges from the machine that wakens you 
wiihfiesli-brewcd coffee to the computer 
in yourcorthot tells you whereyou arc and 
how to get where you're going.
■SMARTER”  PRODUCTS 

AND SERVICES 
Consumers increasingly expect that 

what litey buy will be ‘'smarter." As it 
applies to real estate professionals, this 
means adding value to the home buying 
and telling process. It is noloiiger enough 
that you have MLS information and that 
you a/a willing to haul papers from the 
customertc the attorney to the courthouse 
to the lender, and so forth. You must be 
able tocounsel and advise the buyer about 
all the dimensions and nuances o f the 
property and all the ramifications o f the 
decision to buy this house. You must be 
able lodesign a marketing strategy Tor the 
seller that specifically Lirgclr the popu­
lation groups most likely repurchase Nwf 
house. You r.tusl bcabletooffer the prin­
cipals in the transaction the swiftest and 
most trouble-free route to settlement.

AII this requires a new type of business 
model. It i* a model that is less facc-to- 
'aca and people-intensive than the current

model. Instead, technology will be used 
to automate the routine parts of the trans 
action—mortgage Joun application, title 
search, document transfer, appointment 
arrangements— and delegate them to 
clerical level personnel. The professional 
will concentrate on the parts of the trans- 
action that require expertise ar i  experi­
ence. The professional will also work in­
tensively with databases available on the 
Net to make the buyer's and the seller's 
searches more efficient and faster.
EXTONENTIAL GROWTH AIIEAD 

i There’ s a final new ru'e diat bears at­
tention. The pace or business is acceler 
ating at tremendous speed Over the past 
year, the Internet has coinc into its own 
as an important factor in the real estate 
market. This will grow exponenlially.
‘I he expectations of the public, likewise, 
will rise exponentially. There is only a 
brief window available to move to the 
new husi ness model, and it must be used. 
In three years, thorealertate business will 
be far different from what it is now.

Rea] estate is a pretty good business. It 
can remain so, but only i f real estate pro­
fessionals evolve the business models 
they are now using into thorc that fit the 
new roles.

I  lo ved  life  as we knew It. I  Just can't 
believe that we threw itawuv. ■

John Tucdlk). CAE (Ceitilieabon Assoc­iation Executive) end an ASAE Fellow, la real estate's foremost leader in economic forecasting and strategic planning. John has more lhan 25 years experience in academfe, government and trade asso­ciations. including t3 years as chief economist for Amerlee's Community Bankers and most recently lor the National Association of Realtors.Author of a great number of books and ortioioo on housing, fhance and industry trends, he has addressed countless pro- fotaional eudoncco end is a regular guest lerftreralthe Washington Campusand the Notional School of Banking at Fairfield, Connecticut.He Is a regular contributing columnist to The REAL ESTATE PROFESSIONAL
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A m e r i N e t  F i n a n c i a l  S y s t e m s ,  I n c .  A n n o u n c e s  C a s h  R e b a t e s  

T o t a l i n g  O v e r  $ 1 , 0 0 0 , 0 0 0

Englewood, C olorado ., April 2, 199B - - AmeriNet Financial Systems, Inc. (OTC BB: ANFS), announced today 

it has paid out over J  1,000,000 in cash rebates to consumers since introducing the CARES™ Program in 

October, 1997. The AmeriNet CARES™ Program pays consumers cash rebates and discount* when buying, 

selling, financing and refinancing their home. On a real estate m d  mortgage transaction, the CARES™ Member 

could receive cash rebates from S3,000 to over J8.000.

The AmeriNet CARES™ Program is made available to corporations and affinity groups' employees and 

members and direct to consumers over AmeriNet’s Internet Web site. M embers and employees of Costco 

Companies and VETS® Data Corporation were the major benefactors o f  the AmeriNet CARES™ Program.

Eric Cunliffe, President and Chief Operating Officer of AmeriNet said, “ AmeriNet processed almost SI billion 

in mortgage loans and over S256 million in real estate transaction*. The Company's revenue is increasing at over 

25% per month. AmeriNet is expanding into Virginia, Maryland and D.C. in April and California shortly 

thereafter. Revenues are expected to continue to increase as these and other state* are opened. Currently, 

AmeriNet has approved over 80 real estate brokers with over 250 offices in Washington, Oregon, Arizona, New 

Mexico. Colorado and Virgini* and 55 mortgage lenders to participate in the CARES™ Program."

Am eriNet F inancial System s, Inc. operates a technology based, personal contact real estate service. This 

service provides consumer* with cash rebate* coupled with unbiased and objective home buying, home selling 

nnd home financing assistance. AmcriNet's mission is to reduce the oo*t and stress o f  home ownership.

Cor.ioci: Ed Gretham/ Executive Vice Proideru

6200 South Syracuse Way, Suite 400, Enf Icwood, Colorado 10111 
Tel: (303) 267-1946 P»x: (303) 290-01*0 
Web Site: Ameri-Nct.com

AMERINET FINANCIAL SYSTEMS, INC 
9627 ROCKY BRANCH • DALLAS, TEXAS 7J243 

TEL(2I4) 553-0145 • FAX (214) 553 0146
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Amway C orporation, 7575 Fulton S treet East, Ada, Michigan 49355-0001
Legal Division

FAX COVER SHEET

DATE: 

TO
: H M t r r z .  t i & T Z ie

FAX NUMBER:

FROM

Amway Corporation 

Legal Division 

(616) 787-. '/h o  

FAX NUMBER: (616) 787-5624
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jZ fa r & u .. A > ^S  S fe d e Q  S Z » $ u 4 &  (& * u s
CONFIDENTIALITY NOTE: The documents accompanying this facsimile m essage  
contain information belonging to Amway Corporation which Is confidential and/or legalj 
privileged. The information Is Intended only for the use  of the individual or entity nar 
above. If you are  not the Intended recipient, you are hereby notified that any 
disclosure, copying, distribution or the taking of any action In reliance on the contr 
this teiecopied Information Is strictly prohibited. If you have received this telecop^ In 
error, p lease Immediately notify us by telephone to arrange for return of the/tffgfnal 
docum ent to us.

NOTE: If you are having trouble receiving this fax, p lease

/ 3 f c r



APR.16.1998
4

4 :5 8 P M  LEGAL 3RD FLOOR

A f f i n i t y  G r o u p  R e b a t e s  B e c o m e  a  D i v i s i v e  I s s u e

.N O .0 1 B . ',  ~ P . 2 *  " ' T 'MahlH 14  1998

"O
cS<Uc . — 

\
V  T

J\J

-ip

X

§

s .
o

"O

j r
—H

CL
iu.
o

p j

CL

<3.

S h o u ld  h o m e  b u y e rs  an d  se lle rs  
b e  a llo w ed  to  re ce iv e  s izab le  c a sh  
re b a te s  — o r  freq u en t-flie r m iles — 
w h e n  th e y  c h o o s e  th e ir  re a lty  a g e n t  
a s  p a r t  o f  a  la rg e r ‘’affin ity "  g roup?

P u t a n o th e r  w a y : If your
em p lo y er, c h u rc h , b a n k , c re d it card  
c o m p a n y  o r re ta il s to re  o ffe rs  c a s h  
re b a te s  fro m  rea lty  co m m issio n s  
w h e n e v e r  y o u  b u y  o r  sell a  hom e, 
sh o u ld  y o u  b e  a llow ed  b y  s ta te  law  to  
t a k e  t h a t  c a sh ?

TH E N A TIO N ’S  H O USING
B y  K e n n e th  R. Harney^

T h a t  m a y  so u n d  Ilka an  s a s y  
question, b u t  i t ’s  tu rn in g  Into  o n e  o f  
th e  h o t t e s t  c o n tro v e rs ie s  in th e  
A m erican  h o u s in g  m a rk e t. L eg isla tu res  
a n d  rea l e s ta te  re g u la to rs  in a  g ro w in g  
n u m b e r o f  s t a t e s  a re  looking a t  w a y s  
to  b a n  o r  d isco u rag e  "affin ity  
m a rk e tin g "  p ro g ram s  th a t  re b a te  
p o r tio n s  o f  h o m e  re a lty  co m m issio n s  
to  g ro u p  m e m b e rs . A ffin ity  p ro g ram s 
ty p ic a lly  . a re  s p o n so re d  by 
a s s o c ia tio n s  o r  firm s w ith  la rge  
m e m b e rsh ip  b a s e s ,  s u c h  a s  th e  N avy  
F ed era l C re d it U nion , A m w a y  C orp ., • 
th e  U SA A  In su ra n ce  a n d  financial 
s e rv ic e s  c o m p a n ie s , W ells  Fargo  B ank, 
A m erican  A lrilnec, F irst U SA  c re d it 
c a rd s  a n d  C o s tc o -P d c e  * Club retail 
S to re s .

In t i e  USAA p ro g ram , fo r 
In s ta n c e , t h e  c o m p a n y ’s  3  million 
m e m b e r-c u s to m e ts  a re  eligible to  g e t  a 
c a s h  " b o n u s"  rang ing  from  $ 2 0 0  to  
$ 1 ,0 0 0  w h e n  th e y  b u y  o r se ll o 
h o u se . T h e re  is  no  c h a rg e  to  th e  
U SA A  m e m b e r  to  p a rtic ip a te . The 
b o n u s  is  a c tu a lly  a  com m issio n  re b a te  
fro m  p a rtic ip a tin g  real e s ta te  b rokers  
w h o 'v e  a g re ed  to  d is c o u n t the ir

reg u la r fe e s  in ex ch an g e  fo r U S A A 's  
re ferra l o f  p rim e, pre^qualified c lie n ts  
read y  to  buy  or sell.

In th e  C o stco -P rice  C lub 
p rogram , dues-pay ing  m e m b e rs  o f  th e  
h u g e  d isc o u n t re ta iler can  q u a lify  fo r  
even  la rg e r b en efits  b y  buy ing  th e ir  
h o m e • an d  financing  It w ith  
p artic ipa ting  rea lty  b ro k ers  an d  
m o rtg ag e  len d ers. A  C o stco  m e m b e r 
w h o  se lls  a $ 2 2 5 ,0 0 0  h o m e , 
p u rc h a se s  a  re p la ce m e n t a n d  g e ts  a  
n e w  m o rtg ag e  th ro u g h  th e  p ro g ram  
c an  receive  d isco u n ts  o f  $ 6 ,0 0 0  o r  
m ora  o ff rea lty  a g e n ts ' an d  le n d e rs ' 
regu lar fe e s .

T he  C o stco  p rogram  o n ly  b e g a n  
la te  in 1 9 9 7 , b u t U SA A 's h a s  b e e n  
available to  m em b ers  s in c e  1 9 9 3 .  
During th a t  period , a cco rd in g  to  th e  
firm , nearly  3 3 ,0 0 0  c u s to m e rs  h a v e  
rece iv ed  $ 1 4  million In c a sh  b o n u s e s  
in th e  co u rse  o f buying an d  selling  
$ 4 .7  billion in h o m e s. B esides c a s h ,  
th e  p rog ram  also  o ffe rs  f ree  re lo c a tio n  
co u n se lin g , help  w ith  in su ra n c e , 
financ ing  a n d  o th e r m o v e -re la ted  

• se rv ice s . A ttrac tiv e  th o u g h  It m a y  
so u n d , th e  USAA program  is  a g a in s t  
th e  la w  In N ew  J e r s e y , K a n sa s , 
Louisiana, M ississippi, O k lah o m a, 
Idaho  and  O regon , w h e re  real e s ta te  
s ta tu te s  o r  regu la to ry  ru lings p ro h ib it 
rea lty  a g e n ts  from  sh a rin g  
co m m issio n s  w ith  an y o n e  b u t fe llo w  
licen sed  rea lty  a g e n ts .

in K entucky, b o n u se s  car, be  
paid on ly  to  h o m e se lle rs , n e v e r  h o m e  
b u y e rs . In a  n u m b er o f o th e r  s ta t e s ,  
including W e s t Virginia, M ary land , 
A lask a , Iow a an d  D e law are , e f fo r ts  
h av e  b een  u n d e rw ay  to  a d o p t  
leg islation  o r regu la tions th a t  w o u ld

(CONTINUED)
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A  btlj Introduced In th e  
M aryland G eneral A ssem bly  th is  
se s s io n  w o u ld  m ak e  It Illegal fo r  rea lty  
a g e n ts  o r  b ro k e rs  to  "m ake an y  
p a y m en ts  o r  p rovide a  red u ced  ra te  of 
co m m issio n  to  a b u y e r o r seller 
re fe rred "  th ro u g h  a n y  kind o f  affin ity  
m arke ting  a rran g em en t- T h e  national 
tra d e  g ro u p  re p re sen tin g  s ta te  real 
e s ta te  co m m issio n e rs / th e  A ssocia tion  
o f  Real E s ta te  l ic e n s e  Law Officials/ 
h a s  c re a te d  a  ta s k  fo rce  to  m ake  , 
re c o m m en d a tio n s  o n  h o w  s ta te s  
sh o u ld  h an d le  a ffin ity  m arketing  
re b a te s . T h e  ta s k  fo rc e  h a s  schedu led  
a  m eetin g  o n  th e  Issu e  fo r  mW-AfJrll In 
S t .  Louis. T h e  chairm an  o f  th e  g roup , 
Brian P ray , Is a  real e s ta te  b roker and  
s ta t e  real e s ta te  co m m issio n er from  
O xford , M iss ., w h o  Is s tro n g ly  critical 
o f  effln ity-group m ark e tin g  d isco u n ts .

P ray  b e liev es  th a t  if  affin ity  
p ro g ram s w ere  a llow ed  to  sp read
u n c h ec k e d / th e y  w o u ld  c u t  th e  profits  
o f  no n p artic ip a tin g  b ro k e rs , forcing 
th e m  to  la y  o ff  a g e n ts , raise
com m issio n  ra te s  an d  g o  o u t o f  
b u s in e ss . P ray  s a y s  b e
"co n c e rn e d  th a t  th e  c o n su m e r d o e s
n o t  u n d e rs ta n d  th a t  th e re  a re  Inheren t 
co n flic ts  o f  Interest* ' In so m e  affin ity  
p ro g ram s/ requiring partic ipating  real 
e s ta te  a g e n ts  to  re fe r  oon su m ers  only  
to  m o rtg ag e  financ ing  so u rc e s  tied  
in to  th e  p ro g ram .

P ro p o n en ts  o f  afffnlty-group 
m arke ting  c o n te n d  th a t  s ta te  real 
e s ta te  reg u la to ry  a g en c ie s , e ffectively  
con tro lled  b y  th e  real e s ta te  b rokerage 
In d u s try  in m an y  s ta t e s ,  a re  th e  o n es  
w ith  th e  real co n fllo t o f  In te re s t w hen  
it c o m e s  to  cu ttin g  a g e n ts ' 
c o m m issio n s  th ro u g h  re b a te s .

G erry P earce , sen io r vice 
p re s id en t o f  affin ity  se rv ice s  for 
C en d a n t M obility, a  large relocation

■firm th a t  sp o n so rs  aoNO.niEpe p .a  
p rogram s like U S A A 's and  A m w a y 's , 
s a y s , " I t 's  a  c lass ic  c a se  o f th e  fo x  
guarding th e  h e n h o u se ."

R ather th a n  banning  d isco u n ts  
xo h om e b u y e rs , P ea rce  s a y s , s ta t e s  
"o u g h t tc  a llow  c o n su m e rs  th e  rig h t 
to  m ake  a free  ch o ice"  a b o u t sav in g  
m o n ey  th ro u g h  g roup-purchasing
a rran g em en ts . T h e  h ead  o f th e  
co u n try 's  la rg e s t c o n su m e r 
o rganization , S te p h e n  B rabeck , 
execu tive  d irec to r p f  th e  .C o n su m er 
Federation o f  A m erica , agrees*

"W e a re  v e ry  c o n c e rn e d /1 
B robeck s a y s , " a b o u t a n y  sta te*  
im posed  re s tric tio n s  on  h o m e b u y e rs  
o r  se lle rs’ ability  to  rece iv e  low er- 
p riced  real e s ta te  se rv ice s ."

Public A ffairs n o te :  A  v ers io n  Pf 
th is  co lum n a lso  ap p ea re d  In N ow aday  
M arch 1 3 .
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C o n s u m e r  F e d e r a t i o n  o f  A m e r i c a

t

m arch  1 7 . IfiSfi

Tha H o n o ra b le  C a c i l  H. U nderw ood 
C a p i t o l  B u i l d i n g  
190□ X anw hi B o u le v a rd  B 
C h a r l e s t o n ,  V e s t  V i r g i n i a  2530S-D370

B e a r  C o v s v te r  Underwood*

th e  c o n su m e r F e d e r a t i o n  o f  A m erica  .(CFA) u rg e *  y o u  t o  v e t o  
. H .B ,2 S 6 9 , vhLch  w as p a s s e d  by  th e  l e g i s l a t u r e  Oh M arch  1 3 , 1 9 9 8 . 

b e c a u s e  i t  w i l l  r a i s e  t i e  c o a t  o f  r e a l  e s t a t e  t r a n s a c t i o n s  f o r  m any 
c o n su m e rs  i n  y o u r  s t a t e  by  h u n d re d s  an d  ev en  th o u s a n d s  o f  d o l l a r s *  
e r a  i s  a  r a t i o n a l  n o n p r o f i t  a s s o c i a t i o n  o f  some 340 p r o - c o n s u m e r  
g r o u p s ,  w i th  a  co m b in ed  m em bersh ip  o f  50 m i l l i o n ,  t h a t  v a s  fo u n d e d  
I n  i a $9 xc a d v a n c e  co n su m e r i n t e r e s t s  th r o u g h  a d v o c a c y  a n d  e d u c a t i o n .1

yhe S i l l ,  a c  e n a e t e d .  w ould  p r e v e n t  c o n su m e rs  fro m  n e g o t i a t i n g  a  
* d i s c o u n t  < h  t h e  s e r v i c e s  o f  a  r e a l  e s t a t e  b r o k e r  w hen t h e y  b u y  o r  s e l l  

a  home i n  w e s t  V i r g i n i a ,  i t  w ould  a l s o  p r e v e n t  c o n su m e rs  f ro m  r e c e i v i n g  • 
c a s h  r e b e l  c s  1 w h ic h  c an  am oun t t o  1 1 ,0 0 0  o r  m o re , w hen t h e y  b u y  o r  s e l l  
a  homo t b j o n g h  a n  " a f f i n i t y *  p ro g ram  s p o n s o r e d  b y  a  n u m b er o f  b u s i n e s s e s  
an d  A s s o c i a t i o n s .  2 a t t a c h  a  r e c e n t  s y n d ic a t e d  a r t i c l e  d e s c r i b i n g  t h e  
b a n a f if c s  i f  a f f i n i t y  p ro g ra m s  f o r  consum ers*

W h e tf jtr  n e g o t i a t e d  i n d i v i d u a l l y  b y  a  c o n su m er o r  t h r o u g h  a n  a f f i n i t y  
p ro g ra m , l i s o o u n t s  o n  r e a l  e s t a t e  s e r v i c e s  b e n e f i t  c o n s u m e rs .  B u y in g  a  

■ horns i s  t - u i  l a r g e s t  s i n g l e  p u r c h a s e  m o s t c o n su m e rs  w i l l  m ake d u r i n g  t h e i r  
l i f e t i m e .  I t  i s  im p o r t a n t  t h a t  c o n su m ers  b e  p o r m i t t e d  t o  n e g o t i a t e  t h e  
b e e t  ' ' s a l  p o s s i b l e  on  t h e  p r i c e  o f  t h e  hom e, i n c l u d i n g  t h e  r e e l  e s t a t e  
s e r v i c e * .  U n t i l  v e r y  r e c e n t l y ,  t h e  r e a l  e s t a t e  i n d u s t r y  h a s  r e s i s t e d  
e f f o r t s  h r  c o n su m e r*  t o  s e c u r e  d i s c o u n t s  o n  r e a l  e s t a t e  s e r v i c e s .
However,, r h e th e r  th r o u g h  a f f i n i t y  p ro g ra m s  o r  o t h e r  m e a n s , c o n s u m e rs  a r e  
b e g in n in g  t o  e x p o e t  a n d  dem and c o m p e t i t iv e  p r i c i n g  b y  r e a l  e s t a t e  b r o k e r s  
i n  e x c h a n g e  f o r  t h e i r  b u s i n e s s ;  I t  w o u ld  b e  a n  en e rw o u *  f i n a n c i a l  s e t -  
b a c k  f o x  f a s t  V i r g i n i a  c o n su m ers  i f  s u c h  d i s c o u n t s  .or r e b a t e s  w e re  
o u t la w e d .

E x e c u t iv e  D i r e c t o r

M / l a g
E n c lo s u r e  s * *U  lfith S h ee t * tw ,su i»  so* • W ithin {pan, £L£ 2003s  • l id )  017-4131
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April 16,1998

Sen. Loren Leman, Chairman 
Senate Labor and Commerce Committee 
Room 115 State Capitol 
Juneau, Alaska 99801 -1182

Via U.S. Mall and Facsimile to 907-465-3810

Dear Senator Leman:

Thank you for the opportunity to be heard today by your committee with regard to certain provisions of CS 
for HB33. I had hoped to appear personally, but have been delayed by Missouri weather and the ARELLO 
(Association o f Real Kstate License I.aw Officials) Affinity Practices Task Force meetings in St. Louis.

I did have the pleasure of speaking briefly last night with Ms. Tcny McGillivary, who is Alaska’s delegate to 
the ARELLO meetings, and she and I shared our concerns about (he anti-consumer aspects o f CSIIB33.

We first became aware of this legislation a week ago when were alerted by a consumer group that knows of 
our recently successful battle to win rebate approval from die Veterans Administration in Washington, D.C. 
CSIIB33 as it stands would deny veterans this hard-fought benefit, as well as affect all Alaskans who buy, 
sell or finance their residences.

Last November we retained the nation’s premier affinity firm in this rapidly emerging arena, AmeriNet 
Financial Systems, Inc., to help VETS launch this program for veterans throughout the nation. Our Alaska 
announcement has been tentatively scheduled for mid-July at Elmendorff Air Base. State officials and the 
Communders of Alaska’s veterans organizations will be honored guests at die ceremony.

I realize from my years as a politically active Realtor® dial omnibus re-writes o f entire statutes tend to gain 
their own momentum and that what appear to be insignificant provisions can have far-reaching impact. The 
anti-rebate provisions o f Section 34 diat prevent buyers and sellers from receiving the benefits of their own 
transactions is one such provision. Please modify this language and allows Alaska’s homeowners und 
veterans lo receive the full benefits of homeowncrship enjoyed by citizens in other states.

Sincerely,

Richard Ward 
Executive Director
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April 16,1998

Sen. Loren Leman, Chairman 
Senate Labor and Commerce Committee 
Room 115 State Capitol 
Juneau, Alaska 99801-1182

Via U.S. Mall and Facsimile to 907-465-3810

Dear Senator Leman:

Thank you for the opportunity to be heard today by your committee with regard to certain provisions of CS 
for HD33. I had Itopcd to appear personally, but have been delayed by Missouri weather and tire ARELLO 
(Association of Real Estate License l.aw OtTicials) Affinity Practices Task Force meetings in St. Louis.

I did have the pleasure o f speaking briefly last night with Ms. Tcny McGillivary, who is Alaska’s delegate to 
the ARELLO meetings, and she and I shared our concerns about lire anti-consumer aspects of CSIIB33.

We first became aware of this legislation a week ago when were alerted by a consumer group that knows of 
our recently successful battle to win rebate approval from the Veterans Administration in Washington, D.C. 
CSIIB33 as it stands would deny veterans this hard-fought benefit, as well as affect ull Alaskans who buy, 
sell or finance their residences.

Last November we retained the nation’s premier affinity firm in this rapidly emerging arena. AmeriNet 
Financial Systems. Inc.. to hr;p VETS launch this program for veterans throughout the nation. Our Alaska 
announcement has been tentatively scheduled for mid-July at Elmendorff Air Base. State officials and the 
Commanders of Alaska’s veterans organizations will be honored guests at the ceremony.

I realize from my years as a politically active Realtor® that omnibus re-writes of entire statutes tend to gain 
their own momentum and that what appear to be insignificant provisions can have far-reaching impact. The 
anti-rebate provisions o f Section 34 that prevent buyers and sellers from receiving the benefits of their own 
transactions is one such provision. Please modify this language and allows Alaska's homeowners and 
veterans to receive the full benefits of homcowncrship enjoyed by citizens in other states.

Sincerely,

Executive Director



w w w .velB.eni

wm  nv rvifl

O O U M M . U O H M U M 1

*MC««I B7®-<74-4*44

KWrOFFKSKMIOt

V E T S *
B

April 16,1998

Sen. Loren Leman, Cliairman 
Senate Labor and Commerce Committee 
Room 115 State Capitol 
Juneau, Alaska 99801-1182

Via U.S. Mall and Facsimile to 907-465-3810

Dear Senator Leman:

Thank you for the opportunity to be heard today by your committee with regard to certain provisions of CS 
for HB33. I had hoped to appear personally, but have been delayed by Missouri weather and the ARELLO 
(Association of Real Estate License Law Officials) Affinity Practices Task Force meetings in St. Louis.

1 did have the pleasure of speaking briefly last night with Ms. Terry McGillivary, who is Alaska's delegate to 
the ARELLO meetings, and she and 1 shared our concerns about the anti-consumer aspects of CSIIB33.

We first became aware of this legislation a week ago when were alerted by a consumer group that knows of 
our recently successful battle to win rebate approval from the Veterans Administration in Washington, D.C. 
CSIIB33 as it stands would deny veterans this hard-fought benefit, as well as affect all Alaskans who buy, 
sell or finance their residences.

I.ast November we retained the nation’s premier affinity firm in this rapidly emerging arena, AmeriNet 
Financial Systems. Inc., to help VETS launch this program for veterans throughout the nation. Our Alaska 
announcement has been tentatively scheduled for mid-July at Elmendorff Air Base. State officials and the 
Commanders of Alaska’s veterans organizations will be honored guests at the ceremony.

1 realize from my years as a politically active Realtor® that omnibus re-writes of entire statutes tend to gain 
their own momentum and that what appear to be insignificant provisions can have far-reaching impact. The 
anti-rebate provisions of Section 34 that prevent buyers and sellers from receiving the benefits of their own 
transactions is one such provision. Please modify this language and allows Alaska’s homeowners and 
veterans to receive the full benefits of homeowncrship enjoyed by citizens in other states.

Sincerely,

Richard Ward 
Executive Director

http://www.velB.eni
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Tuesday A pril 14,8:09 am  Eastern Time 

Com pany Press Release

A m e r i N e t  F i n a n c i a l  S y s t e m s ,  I n c .  A n n o u n c e s  C a s h  R e b a t e s  

T o t a l i n g  O v e r  $ 1 , 0 0 0 , 0 0 0

ENGLEWOOD, Colo.--(BUSINESS W IRE)-April 14, 1998--AmeriNet Financial Systems, Inc. (OTC 
BB:ANFS - news), announced today it has paid out over $ 1,000,000 in cash rebates to consumers since 
introducing the CARES(tm) Program in October, 1997.

•■•■to w im u u  B u s i n e s s  W i r e
for fodoy*} Kim oa ibi Her....

- AmeriNet Financial Systems...h Rebates Totaling Over SI,000,000 http://biz.yahoo.com/bw/980414/amcrinet_f_l .htntl

The AmeriNet CARES(tm) Program pays consumers cash rebates and discounts when buying, selling, 
financing and refinancing their home. On a typical real estate and mortgage transaction, the CARES(tm) 
Program member could receive cash rebates totaling over S8,600. The AmeriNet CARES(tm) Program 
is made available to corporations and affinity groups' employees and members and direct to consumers 
over A neriNet's Internet Web site. Members and employees o f Costco Companies and VETS(R) Data 
Corporation were the major benefactors o f the AmeriNet CARES(tm) Program.

Eric CunlifFe, President and Chief Operating Officer o f  AmeriNet said, "Am eriNet processed almost $1 
billion in mortgage loans and over $256 million in real estate transactions. The Company’s revenue is 
increasing at over 25% per month. AmeriNet is expanding into Virginia, Maryland and D.C. in April and 
California shortly thereafter. Revenues are expected to continue to increase as these and other states are 
opened. Currently, AmeriNet has approved over 80 real estate brokers with over 250 offices in 
Washington, Oregon, Arizona, New Mexico, Colorado and Virginia and 55 mortgage lenders to 
participate in the CARES(tm) Program."

AmeriNet Financial Systems, Inc. operates a technology based, personal contact real estate service. This 
service provides consumers with cash rebates coupled with unbiased and objective home buying, home 
selling and home financing assistance. AmeriNet's mission is to reduce the cost and stress o f  home 
ownership.

Contact:

A m e r i N e t  F i n a n c i a l  S y s t e m s ,  I n c .
E d  G r e s h a m ,  303/267-1946 F a x :  303/290/0160 
Web S i t e :  A m e r i - N e t . c o m

M ore Quotes and  News: AMERINET FIN (OTC BB:ANFS - news! 
Related News Categories: hankies, real estate

! j JSearch News nc]p

I o f  2 4/16/98 9:49 A M

http://biz.yahoo.com/bw/980414/amcrinet_f_l
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C E N D A N T  Joseph M. Bonuumr
DivUfoh Co4u\ud

m o b ility

Via Facsim ile T ransm ission (907) 465-3810
■ * —

March 19, 1998

The Honorable Loren Leman
Chairman, Alaska House Labor and Commerce Committee 

Dear Senator Leman:

I am writing as Counsel to Cendant Mobility Services Corporation (“Cendant Mobility") to 
describe our consumer incentive programs, and to formally oppose House Bill 33 and its 
potential negative impact on our programs. Please share my comments with the Labor and 
Commerce Committee. We strongly believe in the consumer benefit o f  our programs, and would 
like to continue to make them available to the people o f Alaska.

Cendant Mobility is the nation’s largest provider o f  corporate relocations, and holds real estate 
licenses in various states. Our Affinity Services division utilizes our corporate resources and our 
national real estate broker network to provide consumer savings and incentives, and to facilitate 
all aspects o f  the household move process for the members o f our affinity group clients. We 
currently have affinity agreements with numerous organizations including USAA, American 
Airlines, Amway, and the Credit Union National Association. Our Affinity programs make 
consumer incentives available to any o f the over 40 million members o f  our affinity clients who 
use our real estate network brokers. Those incentives include cash savings and American 
Airlines frequent flier miles.

Our Affinity programs operate by providing a toll free telephone n .nber for the members o f our 
affinity clients, and move coordinators to answer incoming calls and refer members to brokers, 
moving companies, m e  tgagc companies, and other service suppliers in our network. Our 
affinity clients offer our programs as a benefit to their members. As a licensed broker and under 
the terms o f  our agreements with our network brokers, Cendant Mobility collects referral fees 
when the members close their real estate transactions.

To fulfill the consumer benefit aspect o f our program, Cendant Mobility passes a portion o f our 
referral fee back to the buyer or seller, where allowed by local law. This is, in effect, simply a 
reduction in our fee and the over all commission. In general, the buyer or seller receives the 
incentive in cash. In the case o f  American Airlines members, wc use a portion o f our referral fee

Ceadaot Mobility Sorvlui Corporidoo. 42 Old Rldpcbvty IUnlJ, Donhury, CT 04810-5100. 
Tel: 203 837 3568. Pox: 203 137 3616
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Central Microfilm Services 
Departemenl of Education 
State of Alaska

Rev. 6/98
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Tuesday A pril 14,8:09 am  Eastern Time 

Com pany Press Release

A m e r i N e t  F i n a n c i a l  S y s t e m s ,  I n c .  A n n o u n c e s  C a s h  R e b a t e s  

T o t a l i n g  O v e r  $ 1 , 0 0 0 , 0 0 0

ENGLEWOOD, Colo.--(BUSINESS WIRE)--April 14, 1998--AmeriNet Financial Systems, Inc. (OTC 
BB:ANFS - news), announced today it has paid out over $1,000,000 in cash rebates to consumers since 
introducing the CARES(tm) Program in October, 1997.

The AmeriNet CARES(tm) Program pays consumers cash rebates and discounts when buying, selling, 
financing and refinancing their home. On a typical real estate and mortgage transaction, the CARES(tm) 
Program member could receive cash rebates totaling over $8,600. The AmeriNet CARES(tm) Program 
is made available to corporations and affinity groups' employees and members and direct to consumers 
over AmeriNet's Internet Web site. Members and employees o f Costco Companies and VETS(R) Data 
Corporation were the major benefactors o f the AmeriNet CARES(tm) Program.

Eric Cunliffe, President and Chief Operating Officer o f  AmeriNet said, "AmeriNet processed almost $1 
billion in mortgage loans and over $256 million in real estate transactions. The Company's revenue is 
increasing at over 25% per month. AmeriNet is expanding into Virginia, Maryland and D.C. in April and 
California shortly thereafter. Revenues are expected to continue to increase as these and other states are 
opened. Currently, AmeriNet has approved over 80 real estate brokers with over 250 offices in 
Washington, Oregon, Arizona, New Mexico, Colorado and Virginia and 55 mortgage lenders to 
participate in the CARES(tm) Program."

AmeriNet Financial Systems, Inc. operates a technology based, personal contact real estate service. This 
service provides consumers with cash rebates coupled with unbiased and objective home buying, home 
selling and home financing assistance. AmeriNet's mission is to reduce the cost and stress o f home 
ownership.

Contact:

A m e r i N e t  F i n a n c i a l  S y s t e m s ,  I n c .
E d  G r e s h a m ,  303/267-1946 F a x :  303/290/0100 
Web S i t e :  A m e r i - N e t . c o m

M ore Q uotes and  News: AMERINET FIN (OTC BB:ANFS - news) 
Related News Categories: hanking, real estate

| _ Search News Help

I o f  2 4/16/98 9:49 A M

http://biz.yahoo.com/bw/980414/amcrinet_f_l.html
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March 19,1998

The Honorable Loren Leman
Chairman, Alaska House Labor and Commerce Committee 

Dear Senator Leman:

I am writing as Counsel to Cendant Mobility Services Corporation (“Cendant M obility") to 
describe our consumer incentive programs, and to formally oppose House Bill 33 and its 
potential negative impact on our programs. Please share my comments with the Labor and 
Commerce Committee. We strongly believe in the consumer benefit o f  our programs, and would 
like to continue to make them available to the people o f  Alaska.

Cendant Mobility is the nation’s largest provider o f  corporate relocations, and holds real estate 
licenses in various states. Our Affinity Services division utilizes our corporate resources and our 
national real estate broker network to provide consumer savings and incentives, and to facilitate 
all aspects o f  the household move process for the members o f  our affinity group clients. We 
currently have affinity agreements with numerous organizations including USAA, American 
Airlines, Amway, and the Credit Union National Association. Our Affinity programs make 
consumer incentives available to any o f  the over 40 million members o f  our affinity clients who 
use our real estate network brokers. Those incentives include cash savings and American 
Airlines frequent flier miles.

Our Affinity programs operate by providing a toll free telephone number for the members o f our 
affinity clients, and move coordinators to answer incoming calls and refer members to brokers, 
moving companies, mortgage companies, and other service suppliers in our network. Our 
affinity clients offer our programs as a benefit to their members. As a licensed broker and under 
the terms o f our agreements with our network brokers, Cendant Mobility collects referral fees 
when the members close their real estate transactions.

To fulfill the consumer benefit aspect o f  our program, Cendant Mobility passes a portion o f our 
referral fee back to the buyer or seller, where allowed by local law. This is, in effect, simply a 
reduction in our fee and the over all commission. In general, the buyer or seller receives the 
incentive in cash. In the case o f  American Airlines members, we use a portion o f  our refcn-al fee

Cwdnni Mobility Service* Corporitloo. to  Old Rldeebviy Rood, Denhury, CT 04810-5100. 
Tel: 203 837 3568. Fex: 203 137 36J6
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The Honorable Loren Leman 
March 19,1998 
Page 2

-a

to purchase frequent flier miles through an agreement with American. The referral fee to 
Cendant Mobility is fully disclosed, and all closing transactions comply with RESPA 
requirements. We closely monitor local rules and laws in all 50 states, and work with local 
agencies and legislatures to comply with all applicable laws. Currently, 42 states allow our 
consumer incentive program, and we are providing information to agencies in the remaining 8 
states in order to make consumer incentives available. Based on our years o f  experience and the 
feedback we receive from program participants, Affinity programs reduce the costs o f  a real 
estate transaction to the consumer.

House Bill 33 would make it impossible for these programs to operate by making it unlawful for 
participating licensed Alaska brokers to forward a  percentage to their commission to Cendant 
Mobility so that Cendant Mobility could in turn rebate a portion o f that commission back to the 
person in Alaska who is buying or selling their own real estate.

House Bill 33 is being proposed for only one reason, and that reason is to eliminate competition 
from licensed Alaska brokers participating in the program. There is no valid public policy reason 
to eliminate Affinity programs, as the public is already protected through the programs' use o f  
licensed state brokers and the protections afforded by the state licensing law. Furthermore, 
individuals are free to withdraw from our progams at any time; the programs merely offer an 
additional option for buyers or sellers.

Affinity programs have proven to be very popular with Alaska consumers. Other programs 
would also be barred from Alaskans if  House Bill 33 became law, including those run by Better 
Homes and Gardens, Prudential, and Amway.

In summary, on behalf o f  our thousands o f Alaska members o f our Affinity clients who rely upon 
the Affinity programs to case the pain on their household finances when they buy or sell their 
house or land, I wish to respectfully urge you to vote against House Bill 33. The bill is clearly 
anti-competitive and anti-consumer, seeking to eliminate good, solid pro-consumer programs 
from the Alaska consumer who will be hurt.

Senator Leman, i f  you or any committee member has any questions, please contact me at (203) 
837-3568. Thank you for your consideration o f our concerns.

Very truly y o u r^ 7



A L A S K A  S T A T E  L E G I S L A T U R E  

H o u s e  o f  R e p r e s e n t a t i v e s

COMMITTEE ASSIGNM EN TS:

LABOR & COMMERCE COMMITTEE, CHAIRMAN 
SPECIA L COMMITTEE ON OIL & G A S, M EM BER 
JUDICIARY COMMITTEE, M EM BER 
CORRECTIONS BUDGET SUBCO M M ITTEE, MEMBER 
ADMINISTRATION BUDGET SUBCO M M ITTEE .M EM BER 
H ESS BUDGET SUBCO M M ITTEE, MEMBEn

Representative Norman Rokeberg

INTERIM:
716 W EST4TH AVENUE, SUITE 6-10 
ANCHORAGE, AK 96501 
PHONE: (907)258-8191 
F A X : (907)258-2916

SESSIO N :
STATE CAPITOL 
JUNEAU, AK 99891-1102 
PHONE: (9071485-4968 
FAX: (907)465-2040

M EM O R A N D U M

TO : S enate Labor & C om m erce C om m ittee
A ttention: A nnette  K re itzer /

FRO M : Rep. Norm an Rokeberg

DATE: M arch 18, 1998

RE: H earing on CSHB 33 (FIN ) am  -  real estate

You asked fo r a list o f persons w ho m ight be testify ing on CSHB 33 (F IN ) am 
tom orrow . The fo llow ing persons will o r m ight testify:

Rep. Norm an Rokeberg
Jerry Royse, President, A laska Association o f R E A LTO R S ®
Don M cKenzie, President, A nchorage Board o f R E A LTO R S ®
Ruth B lackwell, Chair, A laska Real Estate C om m ission (Juneau)
Larry Spencer, M em ber, A laska Real Estate C om m ission (Juneau)
A rt C lark
Bill B rady
Eric Dyrud
Bob Baer
G rayce O akley, Executive Adm in istra to r, A laska Real Estate 

C om m ission (Anchorage -  to answ er questions)

All o f the above ind iv iduals are supportive  o f th is bill. A t the present tim e, I know  
o f no one w ho m ight testify  in opposition to the legislation.

Thank you fo r your assistance.
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Citations

Honoring - Dante Foster
Senator(s) Wilken, Sharp, Miller, Kelly, Taylor, Leman 
Representative(s) James, Kelly, Brice, Davies, Therriault, Vezey

Honoring - Senator John Glenn
Senator(s) Wilken, Ellis, Kelly, Taylor, Leman

Honoring - Vietnam Heroes, Hugh Thompson and Lawrence Colburn and Posthumously, Glenn 
Andreotta
Representative(s) Kubina, Elton, Foster 
Scnator(s) Wilken, Kelly, Taylor, Leman

Honoring - Linda “L.J.” Warren 
Representative(s) Ivan
Senator(s) Hoffman, Wilken, Kelly, Taylor, Leman

Publication Notice - Citations

Honoring - Charlie Jordan, 1998 Junior Iditarod Champion and Rookie of the Year 
Represcntative(s) Nicholia 
Senator(s) Lincoln

Honoring - Kari Wise 
Represcntative(s) Croft



DEPARTM ENT OF COM M ERCE AND 
ECO N O M IC DEVELOPM ENT

OFFICE OF THE COMMISSIONER

TONY KNOWLES, CL .'ERNOR

P.O. BOX 110800 
JUNEAU, ALASKA 99811-0800 
PHONE: (907)465-2500 
FAX: (907) 465-5442 
TDD: (907) 465-5437

February 9, 1998
FEB -  9  1998

The Honorable Norman Rokeberg 
Chairman, Labor & Commerce Committee 
House of Representatives 
State Capitol, Rm. 24 
Juneau, Alaska 99801

Dear Representative Rokeberg:

The Department of Commerce and Economic Development supports the passage of 
CSHB 33 (L&C) (“HB 33”), which addresses several key issues of concern to Alaskans 
involved in real estate transactions. The bill provides for the regulation of Community 
Association Managers by requiring them to hold a real estate license with specific 
bonding and trust accounting requirements for handling community association funds. 
This will help protect community associations from Financial loss. HB 33 strengthens 
enforcement by allowing civil Fines for unlicensed practice of real estate and deFining 
what constitutes a conflict of interest. The bill also reduces unregulated real estate 
activity by prohibiting the payment of any portion of a real estate commission to any 
unlicensed person either in Alaska or in another state.

The Department appreciates your introduction of House Bill 33 and asks for its favorable 
consideration by the Legislature.

Sincerely,

/^ (y e b o ra h  B. Sedwick 
v Commissioner
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Alaska State Legislature 

Twentieth Legislature - Second Session 

SENATE CALENDAR
S ix ty -seven th  L eg isla tive  D ay 

T hursday , M arch 19, 1998 - 11:00 a.m.

C haplain: M anya Pungowiyi of the Juneau  B aha'i C om m unity______________________

SECOND READING O F SEN ATE BILLS 

SB 235
“An Act extending the termination date of the Board of Certified Real Estate Appraisers.”

L&C RPT 3DP p. 2479
ZERO FISCAL NOTE (DCED) p. 2479

FIN RPT CS 6DP 1NR SAME TITLE p. 2839
CS FOR SENATE BILL NO. 235(FIN)

PREVIOUS ZERO FN (DCED) p. 2840

SECOND READING O F H OUSE BILLS 

HB 296
“An Act extending the termination date of the Alaska Minerals Commission.” 

FIN RPT 6DP
(II) ZERO FN (DCED)

TH IRD  REA D IN G  O F SENATE BILLS 

SB 185
“An Act relating to the maintenance of voter lists and to the inactivation and cancellation of voter 
registration; and providing for an effective date.”

THIRD READING TODAY’S CALENDAR p. 2882

CSSB 254(FIN)
“An Act relating to the exemption from levy, execution, garnishment, attachment, or other remedy 
for the collection of debt as applied to a permanent fund dividend.”

THIRD READING TODAY’S CALENDAR p. 2883

SENATE BILLS IN TH IR D  READING 

CSSB 291 (JUD) am
“An Act relating to living wills, do not resuscitate orders, anatomical gifts, and the care and 
treatment of persons with serious medical conditions.”

HELD IN THIRD READING FROM 3/18 CAL p. 2883

p. 2842 
p. 2843

OFFICIAL B U SIN E SS

Over



Senate Calendar Continued
Page 2
3/19/98

Citations

Honoring - Dante Foster
Senator(s) Wilken, Sharp, Miller, Kelly, Taylor, Leman 
Representative(s) James, Kelly, Brice, Davies, Therriault, Vezey

Honoring - Senator John Glenn
Senator(s) Wilken, Ellis, Kelly, Taylor, Leman

Honoring - Vietnam Heroes, Hugh Thompson and Lawrence Colburn and Posthumously, Glenn 
Andreotta
Representative(s) Kubina, Elton, Foster 
Senator(s) Wilken, Kelly, Taylor, Leman

Honoring - Linda “L.J.” Warren 
Representative(s) Ivan
Senator(s) Hoffman, Wilken, Kelly, Taylor, Leman

Publication Notice - Citations

Honoring - Charlie Jordan, 1998 Junior Iditarod Champion and Rookie of the Year 
Representative(s) Nicholia 
Senator(s) Lincoln

t
Honoring - Kari Wise 
Representative(s) Croft
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TONY KNOWLES, GOVERNOR

DEPARTMENT OF COM M ERCE AND 
ECONOM IC DEVELOPM ENT

OFFICE OF THE COMMISSIONER

P.O. BOX 110B00 
JUNEAU, ALASKA 99811-0800 
PHONE: (907) 465-2500 
FAX: (907) 465-5442 
TDD: (907) 465-5437

February 9, 199S
FEB - 9 1998

The Honorable Norman Rokeberg 
Chairman, Labor &  Commerce Committee 
House o f Representatives 
State Capitol, Rm. 24 
Jur.eau, Alaska 99801

Dear Representative Rokeberg:

The Department o f Commerce and Economic Development supports the passage o f 
CSHB 33 (L& C ) (“ HB 33"), which addresses several key issues o f concern to Alaskans 
involved in real estate transactions. The b ill provides for the regulation o f Community 
Association Managers by requiring them to hold a real estate license with specific 
bonding and trust accounting requirements for handling community association funds. 
This w ill help protect community associations from financial loss. HB 33 streng:hens 
enforcement by a llow ing c iv il fines for unlicensed practice o f real estate and defining 
what constitutes a conflic t o f interest. The b ill also reduces unregulated real estate 
activity by prohibiting the payment o f any portion o f a real estate commission to any 
unlicensed person either in AJaska or in another state.

The Department appreciates your introduction o f House B ill 33 and asks for its favorable 
consideration by the Legislature.

Sincerely,

v Commissioner



TONY KNOM.ES, GOVERNOR

D E P A R T M E N T  O F  C O M M E R C E  AND 
E C O N O M IC  D E V E L O P M E N T

D IV IS IO N  O P  O CCUPA T IO N A L L IC EN S IN G

1601C. STREET. SUITE 722 
ANCHORAGE. ALASKA 99503-5986 
PHONE: (907)263-8160 
FAX: (907)259-3156 
TDD: (907) 465-5437 
S-MA/LUcskkQcor7VTKnx.sEiti.3K.

February 6, 199S

Representative Norman Rokeberg 
Chairman, Labor & Commerce Committee 
House of Representatives 
State Capitol 
Juneau. AK 99301

Dear Rep. Rokeberg.

The Reel Estate Commission voted to support H333 at a teleconferenced meeting held 
on January 23, 1993. They were aware of the amendments being considered by the 
House Labor and Commerce Committee later that S3me day. Tne amendments which 
were adopted by your committee and incorporated into GSH333 are amendments which 
they also supported.

In their discussion, the members expressed specific support for:
1) the proposed provisions of AS 08.63.157 v.hich would enable civil penalties 
to be imposed by the Real Estate Commission on persons practicing without a 
license after an administrative hearing;

2) the new sections ( (e). (f). Z (g)] in AS 05.83 401;

3) the provisions throughout the bill relative to the licensing of community 
association managers.

Tho Commission appreciates your efforts and cooperation with the agency and the 
industry to address me licensing issues contained in HS33.

Yours.truly,

Ruth Blackwell. Chair 
Real Estate Commission

ec REC Members
Catherine Reardon Director

Division of Occupational Licensing
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E m b e z z l e m e n t  n e t s  
f i v e - y e a r  s e n t e n c e
C o n d o  a s s o c i a t i o n  m a n a g e r  t o o k  a t  l e a s t  $ 4 2 3 , 5 0 0
fly DnilCEMELZen.
OUy Ncvw ropodor j

Condom inium  manager Jlon- . aid W. Thornton stood in  cou rt I Monday, faced jom o o f  the people whoic money lie ernbez- 
r ltd  and void, ” 1 do dcrcrvc lim e”  in prison.

S up e rio r Court Judpc MU- Ion S o u lc r irave it lo  Jiim: n five -year prison runtenre.
Thornton had ple-ndcd no ton lcst to one fe lony count o f theft, ' f li t  owner o f F ro n t ie r Mannjrernent Inc. rnlnvic I ral in coutt illln/TS Ihot lie ernhtzrlcd at i tm l $f23,&IO from  17 An- 

elioracc condoin ln luni associa­

tion s lie inoiintfrd.
T ho rn lon 'e  th e fts  to ta led  $570,200 from  10 navocintloni In at!, /.aid nridslnnt district A ttorney James F jiy c lln . Given th e  d isc rep ancy  In tlioec Amounts, (he Jud|;a Monday postponed se llin g  restitution (hut T iiorn lou most pay.Hut the judge so ld  li t  was pessim istic tli.it Hit hnrneowu- err.’ associations w ill recoup much. "He's not trolni; to he tihic to pny th l* o f f , rh o it o f /  w inn ing I lie New Yorlc Stntc fu ttc ry ."  S ou lc r snld.
•'U n til Wm doy I die ( w ill t ry  lo  ninhe restitu tion to the

tittocloUmis. Tin so rry . J ntn 
tru ly  so rry .”  I lio rn to n  to ld Ihc 
25 o r ro fo rm e r clients who 
filled  nearly  every scot In tlio com (room .

Thornton w ill he n llp ib lo lo r pm ole n flc r 20 mouths, Toy* cite m id.'ilion iton  v/a.n n ivc ll-lllc rd . tiusted mmin/;rr who ran the 
day-to-day a ffa irs  and finances o l condominium associations 
mound toms. Ids fo rm e r c li­ent* SOJ. A conilii iir.M>clalton 
collects ilues each inon lh from  condominium o ivnen  In n do-

f’lo .m o  s o n  I ’.v j i * ( M ,  c o f i p o

M l l f  I A ^ | « * v  fw*>«

Won Thornton la oim loncod 
Monday lo  hvo yonrn In suto 
Supodor Court.
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[ OsntlntxK] from Papt P-l j
vclopmcnt. T7»n association deride* how (<» spend the money — on londscaph if, snow plowing;, ro o f ronairs , 
etc. — |o  benefit a ll the 
ov/nors. Sometimes assocl- aUonc Tnnnni'e the m onoy Ih n n s c l vcr,; s om e tim e s  they h ire  professional iaon - ugors lil<c Thornton.hi Thornton's case, ne often hud (lie pow er to  sign checks, *nd cmbcu-Jrd the money In p»rt by w riting  checks fo r  w ork never clone 
ami fa ls ify ing  the financ ia l reports lie  gnvc the assocln- 
tlon.t, iceon lin fj lo  p rosecu­tors and Ihc victims.Thnrn lon 's thefts were, uncovered hy f.o rcn  T n ft , president o f G n ld lca f T cr- nicc on S traw berry  Jlond 
in South Anchorage. T a ft icLnrtcd look ing f o r  m oney 
In a reserve, account to paint (lie condo unite. Uut 
ihc cash vrasn't there .

Tn ft so ld  when he in- 
m ilred about the m oney, 
Thornton replied, ‘ ’ D on ’ t w o rry , the fund* w i l l he there ."

T» fl g/crd to the usjoela- 
l lo n ’ r- a u d ito r . T he re  he 
found out Hint even though tho aococintlon han lir.tn audited cad i yea r, T ho rn ­ton never passed tlio rc  au­
dits to Ihc hoard.As thoy collided together a fin an c ia l p ic tu re , T a ft , and the aud ito r saw Hint 
money was missing- A ll to ld  the assoc iation  lost FIW.760 since January  1032. 
accord ing  to  docum ents filed  In  court.fCnllc Arms, downtown, pot h it hardest o f n il. 'Hie condo c ln lin s  T h o rn to n  
to o k  ?1 10,000. n lth a iirh  
T h o rn to n  c s lh n a lc d  the nrnount at 100,000, nccorcl- 
lug to popors liln law ye r 
filed  In courf.Throughout It nil, T ho rn ­ton o ffe red  apologies but 
no excuses f o r  his action a, 
ho and his Jnwyer, Joe Jo- 
acpliaon, said. . . .  .-T ho rn ton 's  • n lo ry  goes 
lik e  this. In  1803, h b  wl/o 
le f t  h im  fo r  nno lhc r man, noconling to papers .Joseph- 
non fi le d . •

Fo llow ing  that breakup. T h o rn to n  em b a rk ed  on

pn lli o f self-destructive i>r- 
iiav io r, Joxnpbton to ld  the 
court. " It  war Inevitab le that lie be found out. I t i l ln lf  lm . w anted lo  be found, out, In n w ay ," Jo- 
stphson said.Thorn ton lo o k u p  with a woman and invested heavi­ly  In her businesses, paid he r medical debts and look 
h e r on l/Jp s . A l l  lo ld . Th  o ru lo n  spen t n b o u t 73!>0,000 on her and her- companies, according lo  Jo- scphson's docunicals.I-lvcn Jo jephsim  sold Ihc 
woman, who Is no longer w ith  T h o rn  I on , d id  n ’ t 
speak to Ihe why o l Ihc 
crime.

"T hn t ’y no I # real ex ­cuse, l l i a l ’ s ju t l  a sonp 
op e ra .".Sou lcr won incredulous. " I  can understand -735,000," 
the judge enld, "H ut not •<30,000!ptus-flo llarr,. This Is 
not unuorstnm lnb le ."

W he re  is the m oney nov/7 Faye Ur. the prosreu- 
(o r m id  Thorn lon  lu ll'  no assets that he o r the police 
could find.
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T im e  t o  
r e n e w !

Any license issued before No­
vember 3, 1997 must be re­
newed by January 3 1 , 199S, or 
it will lapse.
I f  your license lapses, you are 
NOT licensed to practice real 
estate, and you cannot perform 
any real estate activity until 
y o u r  license has been rein­
stated. No exceptions. And 
there is no grace period.

V/hot ere the fees?
Licensees applying for license 
renewal will submit a fee of 
53S0. This includes the new 
biennial license feeo f52S0and 
a S100 surety fee.
Applicants for new licenses to 
be issued after November 21, 
1997, will pay 5430. This in­
cludes a non-refundable 550 
application fee, the new bien- 
i license U>* o( 320" and a 
5100 suretv fee.4

Hovv long will it icke ?
Applications submitted by 
December 31 will be pro­
cessed before January 3 l i t
Renewed license certificates 
will be mailed to the broker of 

( c o n t i n u e d o n  p a g e r )

C o m m i s s i o n  p a y m e n t  d i s c l o s u r e s :

W h y  d o  c a r e  ?

The demand for "referral fees" by 
relocation companies is a source of 
alarm for Alaska Licensees.
These fees amount to 25-35% of 
total commission fees in transac­
tions wherecutomers or clients are 
members o f affinity groups.
Affinity groups may be groups of 
employees o f  a large corporation, 
g ove rnm en t g roups o r  o ther 
groups with some association In 
common.
Relocation companies contract 
with organizations to assist their 
employees or members who are 
relocating from one geographic lo­
cation to another.
Relocation companies then often 
have contracts with broke rs  
throughout the country, to which 
the company refers members o: 
these affinity groups for the sale of 
their existing homes and the pur­
chase of new homes.
The company collects a referral fee 
from the real estate broker at the 
closing of the sale o : purchase o f a 
m ember ’ s home, inch often 
amounts to 25 -35% of trie commis­
sion on the transaction.
In order to gain more clients, re lo­
cation companies may oiter cash 
rebates and /o r  cash discounts in

the form o f frequent flyer miles to 
consumers who use their services.
The rebates or discounts to con­
sumers come from the refenai fees 
the company collects after the sale 
o f the consumer's property. Thus, 
In effect, the consumer receives a 
portion of the real estate commis­
sion from the saie of the property.
The affinity gioups In .Alaska in­
clude 3ritish Petroleum, ARCO, 
American Airlines and Costco gen­
erally market the program to their 
own members.

( c o n t i n u e d  o r .  p a g e  5 )

I n  th is  is s u e :

Affinity group 
marketing: 
w hat is it? 

Fee changes 

Mobile hom e  
dealers: register! 

Why reguire ES O 
insurance?
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The concern of real estate brokers 
in Alaska and elsewhere is that 
they cannot provide the sam e ser­
vices for 35% less than  it cost them  
to provide those services before 
the em ergence of the relocation 
companies.

Why require disclosure?
The Alaska Real Estate Commis­
sion (AREC ) is also concerned 
about the financial health o f bro­
kerages, and about the cost and 
effect o f such plans for consumers.
It is clear that eventually the cost of 
real estate services to consumers 
would have to increase to provide 
commissions to an additional party 
in the transaction. Consumers are 
generally not aware of the price 
they ae paying for the minimal 
benefit they receive.

It's a  notional problem.
If it’ s any consolation, the same 
concerns were expressed by regu­
lators and practitioners from across 
the country at a recent meeting of 
the Association o f Real Estate Li­
cense Law Officials (ARELLO ). 
.ARELLO has set up a special task 
force to look for solutions to the 
problem.
AREC has already taken action to 
ensure that consumers are advised

of exactly w hat commission money 
is being paid to whom  in connec­
tion with real estate transactions Lo 
this state. Effective June28,12 A AC 
64.130 says:

"12 AAC 64.130 GROUNDS FOR 
REVOCATION OR SUSPENSION. 
T lx  fo llow ing  acts, in addition to those 
specified elsewhere in tlx  chapter, are 
grounds fo r  revocation or suspension  
o f  a license:
(4) any paym ent or receipt o f any  
rebate or compensation from  any lie 
ensee or any unlicensed person, entity, 
or association in a real estate transac­
tion w ithou t disclosing the specipc 
nam es and amounts, in writing, to the 
principals o f  that transaction at the 
tim e that t lx  fo llow ing documents are 
signed:
(A) the listing contract;
(3 ) the receipt and agreemer.t to p u r­

chase;
(C ) t lx  settlement statem ent.'’

V/hat con the Commission 
do by regulation ?
In an attempt to further clarify this 
language, the Commission has no­
ticed its Latent to reconsider the 
regulation at its December meet­
ing
Many licensees are not satisfied 
with a requirement for disclosure, 
but instead, want a prohibition on

any such affinity group marketing 
plans.

Many other states have attem pted 
to clarify statutes and regulations 
to m ake it clear that paym ent of 
any kind to unlicensed persons in 
conjunction with a realestate trans-. 
action is unlawful. The most cel­
ebrated regulatory revision to date 
was accom plished by the Missis­
s ip p i Real Estate C om m ission 
(MR EC).

PH H  vs. Ad P E C
MREC passed a rule malting it un­
lawful for a Mississippi licensee to 
pay a referral fee to another real 
estate licensee when they knew 
that the second licensee intended 
to pay a portion of that commis­
sion to an unlicensed individual.
Mississippi law already provided 
its Commission power to revoke 
or suspend a license o f an indi­
vidual who paid any rebate, profit 
or commission to an unlicensed 
person.
The regulation further explainedO «
that a licensee could not pay any
part of a fee, commission c* other
compensat ion  received in the
course o f a transaction except to
another licensee th rough the
licensee's broker.

( c c r . 'n u e d  an p a g e  i t

m

FRANK ie ERNESTO bv Bob Thaves

vw  i
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C O m m i S S I O r i  d i s c / O S  U S 0  (c o n tin u e d  f r o m  p a g e  I )

In August of this year, MREC added 
another section to the regulation 
stating: "Mo licensee shall know ­
ingly pay a commission, or other 
com pensation to a licensed person 
knowing that licensee will in turn 
pay a portion or all of that which is 
received to a person who does not 
hold a real estate license."

PHH, a relocation company doing  
business in Mississippi, sued the 
Com m ission seeking an injunction 
to prevent enforcement of the regu­
lation.

Both parties agreed that the rule as 
amended prohibits the consum er 
rebates offered by PHH as part of 
its incentive program for affinity 
group members.

Both parties m oved for summary 
judgment, agreeing that there were 
no genuine issues of material fact 
and that the case could be finally 
decided on the issues of law that 
were before the court.

PHH asserted that the rule was 
preem pted by the provisions of

RESPA, violated the commerce 
clause of the United States Consti­
tution, and was a violation of its 
firs t am en d m en t rig h t to free 
speech, because it prevented PHH 
from advertising its consum er re­
bate program.

The co u rt's  ru lin g
The court found that the federal 
law  did not conflict with the M is­
sissippi rule, that it does not di 
rectly discriminate against inter­
state commerce, that it applies 
equally to brokers inside and out­
side the state of M ississippi, and 
that the rule effectuates the local 
interest of protecting consum ers 
from unscrupulous organizations.

The court also found that the rule 
regulates conduct, not speech, and 
is therefore not subject to a First 
A m endm ent challenge.

Further, the court stated that the 
MREC was well within its statu­
tory authority when it passed the 
rule in question "to carry out the 
purposes of this chapter”.

A toska lo w  is d iffe re n t.
In Alaska, recent decisions of the 
Office of the Attorney General have 
construed the powers of the Com­
mission very narrowly.

That means that unless the statute 
specifically addresses a given is­
sue, the Commission has no au­
thority to pass regulations on that 
issue.

It is the position of the Attorney 
General's Office is that there is no 
prohibition in Alaska law  against 
paying rebates or other com pensa­
tion to principals in the transac­
tion.

Therefore, a statutory revision is 
necessary to create such a prohibi­
tion. To incorporate language such 
as that upheld in M ississip p i, 
Alaska would need a change in the 
law passed by the state legislature.

Reprejentative Norman Rokeberg 
has been working on this issue. 
Contact his office with com m ents 
or suggestions.

D o  w e  k n o  14 /  

w h e r e  y o u  o r e ?

If you hove not received your renew al forms, it 
is likely that the Commission does not hove 
ycur current address.

To provide a  current address, you must report 
your n e w  address to the Commission's 
Anchorage office in writing. Be sure to indicate 
on your renew al form that the address you 
hove given is a  new oddress.

N o v e m b e r  1 9 9 7 A R E N
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ALASKA ASSOCIATION OF REALTORS, INC.
741 Sesame Stro«l, Sulle 100 • Anchorage, AleoKa 99SC3 
Tolophono 907-563-7133 • Fox 907-501-1779

REALTOR ®

February 19, 1998

Alaska State Legislature 
State Capitol 
iunear. AJK 99801-1182 Ref: HB 33

Dear Legislators,

The Alaska Association of REALTORS® and it’s over 1100 members statewide, believe 
HB 33 is good nublic policy and helps further protect the consumers of the State of 
Alaska. The industry has had numerous meetings with the author of House Bill 33 “An 
act relating to real estate licensees and to the real estate surety fund.’’ The meetings were 
designed to clairfy language in the bill, craft needed changes to the original bill, and 
insure the bill meets the needs of the puolic as well as our industry. It does that. Our 
Association supports and endorses the current HB 33 in concept and scope. We support 
the majority of changes the bill will create and would ask for your support when it comes 
up for a vote.

Jerry Royse
President Alaska Association of REALTORS®

The Voice fo r Rea! E s ta te1M in Alaska
HEAlTOn * •» 1 ngithiioa “"It* **i-tn l otct<M Wonnl ,0
1 9 1 ' •muii Kbscrb-r, to i two Cooo ot Eilwct a: J mortoit oi ih, national association oe ceAiTons*
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A N C H O R A G E  B O A R D  
o f  r e a l t o r s ;  i n c . 741 Sesamg Sdeel 

Sulie *100
A n c h o ra g e ,  A la sk a  9 9 5 0 3  
(9 0 7 ) 5 6 1 -2 3 3 8  
(9 0 7 ) 5 6 3 -8 4 7 6  FaxREALTOR*  The Voice fo r  Rea! Estate" In Anchorage

February  18, 1998

Alaska State Legislature 
State Capita!
Juneau, Alaska 99801-1182 

Dear Representative Rokeberg,

This letter is to make clear that the Anchorage Board of REALTORS® does support 
HB33. We appreciate all the time and effort that has gone into the Bill on your part. It is 
our hope that these changes will clarify the license law and items concerning the Surety 
Fund.

Best regards,

Don McKenzie, President 
Anchorage Board of REALTORS®

I#d test4 thAiWvil ri IS »<AJ OUJ. ASVX-AfOH OF (IfAlTWnSncr** ti*'W Co***
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February 19,1998

Kcnai Peninsula Board o f  R ealtors 
35477 S pur Hwy., Suite 201 
Soldotna, Ak. 99669

Rc: MB 33

Dear R epresentative R okeberg and M em bers of the House,

We, the m em bers o f  the Kcnai Peninsula B oard o f  D irectors, would like to go on 
record as supporting HB 33. The Legislative and Industry Issues Key W ork G roup from 
our Board o f  R ealtors has been actively involved in the revisions and progress o f  this 
piece o f  legislation. Wc believe it is im portant to pass HB 33 to correct the cunrent state 
o f  the A laska Statutes that directly effect our industry.

President
Kcnai Peninsula Board o f  Realtors

Steve Ford 
C o-Chairm an
L egislative and Industry Issues Key W ork G roup



K o d i a k  B o a r d  o f  R e a l t o r s
218 Center Ave. Suite 200 
Kodiak, Alaska 99615

February 20, 1998

A laska State Legislature 
State Capital
Juneau, Alaska 99801-1182 

Dear Representative Rokeberg,

This letter is to make clear the Kodiak Board o f  R EA LTO R S®  supports HB33. We 
appreciate the time and effort that you have put into this Bill. It is our hope that these 
changes will clarify the license law and item s concerning it.

Sincerely.

Sharlene Sullivan, President 
Kodiak Board o f Realtors®



S o u t h e a s t  B o a r d  o f  R e a l t o r s ®
REALTOR*

P.O . Box 32*46
JtMaa, AJ*dta 99803-2646 _  , _  „
pho««: (907) 5»6-249i F eb ru a ry  21, 1998
Fas: (907) 586-2071

R e s o l u t i o n  f o r  

s u p p o r t  o f  H o u s e  B i l l  3 3

T he S ou theast B oard of R ealtors hav e  h e re b y  read  a n d  rev iew ed  HB 
33, version  T a n d  d o  h e re b y  su p p o r t an d  en d o rse  HB 33. T herefo r, 
th e  S ou theast B oard o f REALTORS do h e re b y  respec tfu lly  re q u e s t 
th a t th e  House o f  R ep resen ta tiv es  o f  th e  A laska L egislature pass HB 
33.

R espectfu lly  su b m itted ,

A  L.H. "Dutch" K nighr President 
/ /  S o u th east B oard cm  REALTORS



FROM ; Oalley Board of REfiLTORS PHONE NO. : 9073765081 Feb. 20 1998 03:15PM Pi

REALTOR

Valley Board of REALTORS
851 E. W esfpoint Drive. Sfe. 208, Wasilla, A laska 99654 
T e le p h o n e  907-376-5080 * Fax 907-376-5081

0 2 - 2 C- 9  S ? 0 3 i v S  RC/ ?

February 20, 1998

Representative Norman Rokeberg 
State o f Alaska.
House of Representatives
State Capitol
Juneau, AK 99801-1182

Dear Representative Rokeberg:

On behalf o f the Valley Board of REALTORS please be advised that we are in support of 
H.B. 33. Please relay this message loud and clear to all House Members and others as 
you deem appropriate. We very much appreciate all your hard work and believe this bill 
is a win-win for A'askan consumers as well as all members within the real estate industry.

Thank you again for your effort in this matter.

Sincerely,

Kevin Crozier, President 
Valley Board o f REALTORS

i»j», -s..'—: MEMBER BOARD • NATIONAL ASSOCIATION OF REALTORS* • ALASKA ASSOCIATION OF REALTORS* [ c | MiS
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P.O. BOX 2660 
Homer . Alaska 99603

REALTOR

February 21, 1998

The Honorable Chairman Norman Rokeberg 
Alaska State Legislature 
House of Representatives 
State Capitol
Juneau. A laska 99801-1182 

Re: HB 33 Final Draft 

Dear Chairm an Rokeberg:

W HEREAS, the Directors of the Kachemak Board of Realtors reviewed HB 33 
final draft:

R esolved: The Kachemak Board of Realtors do hereby support the final version 
of HB 33 received by fax ar. 13:31 on Friday, February 20, 1998.

Terry Y ager 
President
Kachem ak Board of Realtors 
Homer, Alaska

cc: Je rry  Royce
Dea T urner 
Gail Phillips

Sincerehf;

T Y /lw



M a r - 0 4 - 9 8  0 3 : 5 6 P  W A L K E R  W E N D L A N D T  O S O W S K I  + 1 - 9 0 7 - 2 7 8 - 7 0 0 1 P .  0 2

C o m m u n ity  A s s o c ia t io n s  Institute 
G rea te r  A la ska  C h a p te r  

c/o S h a n e  O so w sk i 
550 W e s t  7th A v e n u e , S u ite  1850 

A n ch o ra g e , A la ska  99501

March 4,1998 VIA TELECOPIER 
(907) 465-2040

Honorable Norman Rokeberg 
Representative, House District 11 
Alaska State Legislature 
Alaska State Capitol 
Juneau, Alaska 99801-1182
Re: House Bill 33
Dear Representative Rokeberg:

Thank you for your efforts to involve CAI in the legislative process concerning House 
Bill 33. House Bill 33 in its present form addresses all of our concerns and ensures the 
public of certain professional standards when dealing with licensed association managers. 
We strongly support this bill and urge its immediate passage.

Norm, we sincerely appreciate your efforts to involve CAI in the legislative process 
and meet our concerns. As discussed, CAI's national board of directors has a standing 
policy opposed to licensing of managers as real estate brokers. While our board of 
directors is unanimously in favor of your bill with these changes, there is some question 
whether our local chapter may be required to adopt an "official" neutral position regarding 
the bill while individually supporting it. We are still in the process of sorting this out, but will 
make every effort to show our support

Community Associations Institute 
Greater Alaska Chapter

iane Osowski, Past President

Legislative Committee



ALASKA MORTGAGE BANKERS ASSOCIATION 
R E S O L U T IO N

WHEREAS, the Alaska M ortgage. Bankers • Association is a non-profit 
association whose main purpose is to educate those associated with any facet of 
the finance portion of the home ownership process thus encouraging home 
ownership by providing access to affordable housing loan programs,

WHEREAS, the Alaska Mortgage Bankers Association promotes and supports 
affordable loans programs for AJaskans such as the Alaska Housing Finance 
Corporation's Tax Exempt Programs, Anchorage Neighborhood Housing 
Services’ various loan programs, Municipality of Anchorage's ANCHOR program 
and Cook Inlet Housing Program,

WHEREAS, the AJaska Mortgage Bankers Association believes that 
knowledgeable Real Estate Professionals are a valuable and integral part of the 
education process for buyers and sellers, especially in understanding and 
executing a real estate contract,

WHEREAS, the Alaska Mortgage Bankers Association concludes when third 
party affinity groups become involved in Real Estate transactions, the consumer 
is likely to be referred to an affinity partner who may provide limited, if any, 
education o f the Alaska home buying process and who may restrict ieferrals to 
lenders who do not actively promote affordable AJaska home loan programs,

THEREFORE RESOLVED, the AJaska Mortgage Bankers Association hereby 
supports enforcement of AJaska Statute 08.68.151 which states in part, "Unless 
licensed as a real estate broker, associate real estate broker, or real estate 
salesman, a natural person, foreign or domestic corporation, or partnership, or 
limited partnership, or other entity may n o t.... (5) assist in or direct the procuring 
of prospective buyers...", and

FURTHERMORE, the AJaska Mortgage Bankers Association supports a 
regulatory ruling or legislative statute that would extend the intent of this statute 
to include non-payment of fees to a broker or other agent if it is known that the 
broker intends to pass that fee through to an unlicensed party.
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Amber Hutchens, President 
AJaska Mortgage Bankers Association
12/12/97
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CONCERNED ADVOCATES FOR REAL ESTATE SERVICES 
P.O. Box 112342, Anchorage, Alaska 99511

FEB -  6 1 9 9 8

February 6,1998

Rep. Norman Rokeberg 
Alaska State Legislature 
State Capitol
Juneau, Alaska 99801-1182

Rc: House Bill 33, Real Estate Licensing

Dear Rep. Rokeberg:

The C.A.RE.S. organization supports HB 33 and appreciates your continued 
efforts toward improving the accountability and regulation of the real estate

industry in Alaska.



P m t l  Realty** Better
i n t .  *

9040 Glacier Highway, Juneau, AK 99B01 TELEPHONE (907) 789-3888 FAX: (907) 789-7038

Representative Norman Rokeberg 
Chairman, House Labor and Commerce Committee 
AJaska State Legislature 
Juneau, AJaska

Dear Representative Rokeberg

I have been a full-time professional realtor with Powell Realty/'Better Homes and Gardens 
of Juneau for the past eight and a half years. I strongly support the current version of HB 
33 and any refinements to improve the consumer protection it provides in the AJaska real 
estate market.

We Realtors are continuously upgrading our skills to insure that the practice of real estate 
is done professionally and ethically. Our interest is in protecting the public when we 
provide our services We in rum need the kind of protection for our industry as well as 
consumers of our services that this legislation provides.

Thank you for your efforts to make it so

R ealtor

copy. Members of the House Finance Committee

Rep. Mark Hanley. Co-Chairman Rep. Gene Thcrriault, Co-Chairman
Rep. Eldon Mulder, Vice Chairman Rep Gary Davis
Rep. Richard Foster Rep. Pete Kelly
Rep. Vic Kohnng Rep Terry Martin
Rep John Davies Rep Ben Grusscndorf
Rep Carl Moses

February 5,1998

Sincerely,

CH m s ..



9040  GlocKf Highway, Juneau . AK 99801 TELEPHONE (90?) 789-3eS8
FAX (907) 789-7038

F e b r u a r y  6 t h , 1 9 9 8

Represenativc Borman Kate berg 
Chairman, House Labor ami Cowaerce Ci:■■itee 
Alaska State Legislature 
Juneau, Alaska

FEB -  e  1938

Dear Repreaenativc Rokeberg,

I jlm currently a full time Roaltor or Powell Realty Better Homes and Gardena In Juneau, 
and have been for the past 3 1/2 years. It has been a very productive and successful 
career for me. I vriah to express to you that I at In strong support of the current version 
of House Bill 33. I feel that it seeks to provide protection for out industry ( The 
Alaska Real Estate Market).. This legislation is necessary for as to provide our services 
at the level of quality that we have thus far been able to provide.
I certainly appreciate your efforts In attempting to protect the public and in turn our 

Industry with this legislation.

Helen G. 
Realtor

Copy: Members of the House Finance Coamittec:

Rep. Vic Kohring 
Rep. John Davies 
Rep. Carl Moses

RopMark Hanley, Co-Chairman 
Rep Eldon Mulder, Vice—Chairman 
Rep. Richard Foster

Rep. Gene Therriault, Co--Chairman
Rep. Cary Davis
Kr.p. Pete Kelly
Rep. Terry Martin
Rep. Ben Grusccadorf

0  M I S



Author: powell@eagle.ptialaska.net (Janie Bee Powell) at CC2MHS1
Date: 2/5/99 3:33 PH FEB ~ 6  1998
Priority: Normal
TO: Representative Norman Rokeberg at LAA_TRANS
CC: Representative Mark Hanley at LAA_HHAN, Representative Gene Therriault at LAA_HTHR 

Representative Eldon Mulder at LAA_TRANS, Representative Gary Davis at LAA_TRANS, 
Representative Richard Foster at LAA_TRANS, Representative Pete Kelly at LAA_TRANS 
Representative Vic Kohring at LAA_TRANS, Representative Terry Martin at LAA_TRANS, 
Representative John Davies at LAA_TRANS,
Representative_Ben_Grussendorf@legis.state.ak.us at CC2MHS1, 
Representative_Carl_Moses@legis.state.ak.us at CC2MHS1 

Subject: [Fwd: House Bill 33]

Janie Bee Powell 
Powell Realty, Inc. BH&G 
9040 Glacier Hwy.
Juneau, AK 99801 
(907) 789-3888

X-Mozilla-Status: 0001
Message-ID: <34DAS891. 5604@eagle .ptialaska.net:>
Date: Thu, 05 Feb 1990 15:25:56 -0900
From: Janie Bee Powell <powellSeagle.ptialaska.net>
Organization: Powell Realty, Inc. BH&G 
X-Mailer: Mozilla 2.0 (Win9S; U)
MIME-Version: 1.0
To: P.epresenative_Norman_P.okeberg3legis. state . ak. us 
CC: Represenative_Mark_Hanley@legis.state.ak.us,

Represenative_Gene_Therriault@legis.state-ak.us,
Represenative_Eldon_Mulder@legis.state.ak.us,
Represenative_Gary_Davis@legis.state.ak. us,
Represenative_Richard_Foster@legis.state.ak. us,
Represenative_Pete_KellySlegis.state.ak.us,
Represenative_Vic_Kohring'alegis. state, ak. us,
Representative_Terry_Martin3legis . state. ak. us,
Representative_John_Davies@legis.state.ak.us,
?.epresentative_3en_Grussendorf@legis . state.ak. us,
Representative_Carl_Moses3legis.state.ak. us 

Subject: House Bill 33
Content-Type: text/plain; charset=us-ascii 
Content-Transfer-Encodir.g: 7bit

As the Broker for Powell Realty, Inc. BH&G, Juneau, Alaska, I firmly 
support the current version of House Bill 33 (CSHB 33(L&C), Version Q).

Janie Bee Powell

mailto:powell@eagle.ptialaska.net
mailto:Representative_Ben_Grussendorf@legis.state.ak.us
mailto:Representative_Carl_Moses@legis.state.ak.us
mailto:Represenative_Mark_Hanley@legis.state.ak.us
mailto:Represenative_Gene_Therriault@legis.state-ak.us
mailto:Represenative_Eldon_Mulder@legis.state.ak.us
mailto:Represenative_Gary_Davis@legis.state.ak
mailto:Represenative_Richard_Foster@legis.state.ak
mailto:Representative_John_Davies@legis.state.ak.us


Pow ell R e a lty  f t  B e a ^
9040  Glacier Highway, Ju n e au .  AK 99601 TELEPHONE (907) 769-3886  FAX: (907) 789-7038

Ff6 '  61998

D ear R epresentative Rokeberg,

I want to voice my support in favor of House Bill 33.

Honey Bee Anderson 
Sales A ssociate
Powell Realty Inc .1 Better Homes and Gardens

Representative N orm an R okeberg 
Alaska S tate Legislature

February 6,1998



Author: explor@ptialaska.net .Dale Anderson) at CC2MHS1 CCD
Date: 2/6/98 11:10 AM ' tu “ 0 l938
Priority: Normal
TO: Representative Norman Rokeberg at LAA_TRANS 
Subject: HB 33

I am a licensed real estate agent in the State of Alaska and want to thank 
you for carrying HB33. I fully support the bill. Thank you and let me 
know if there is anything I can do to help you further. Best regards,
Dale Anderson 
Powell Realty, Inc 
9040 Glacier Highway 
Juneau, AK 99801 
(907) 789-3888 (work)
(907) 789-1965 (home)

Admiralty Tours/Auke Lake B&B 
(907) 789-1965 (phone)
(907) 79u-j253 (fax)
explor@ptialaska.net (e-mail)
http://www.ptialaska.net/-explor (website)

mailto:explor@ptialaska.net
mailto:explor@ptialaska.net
http://www.ptialaska.net/-explor


Fron tier
♦ V R e a l t y M # FEB - 51908

To: Rep. N orm an Rokeberg

From: D utch Knight, B roker 

Re: HB 33

I've been  a  fu lltim e R ealto r fo r  7 y ears  n o w  a n d  a b ro k e r fo r 4 
y ears . HB 33 is an  im p o r ta n t  bill chat I believe deserves y o u r  
su p p o r t

In sh o rt I believe th a t  i t  p ro tec ts  th e  pubLic an d  the  re a l es ta te  
in d u stry . Please su p p o r t HB 33! If you  hav e  an y  questions p lease  
feel free  to call m e a t  790-3305 .

Failure to su p p o rt HB 33 w ould  be like letting  th e  fox ru n  loose in  th e  
chicken coop.

W ithout HB 33 m ore a n d  m o re  o f th e  rea l esta te  and  re la ted  services 
such  as lending  c u rre n tly  p ro v id ed  by  local Alaskans will be se n t o u t 
of s ta te  with a n e t resu lt o f low er incom es and  reduced  incom e for 
th e  S tate of AJaska a n d  it's  people . Please p ro tec t our future!

OC

Rep M ark Hanley, Co C hairm an 4 6 5 -2 4 1 8
4 6 5 -3 8 8 4
46 5 -3 5 1 8
46 5 -3 2 4 2
465-5241
4 6 5 -3 8 1 8
465-2293
465 -3 5 1 9
4 6 5 -2278
465-3445

Rep. Gene Theriault, Co-Chairm an
Rep. Eldon M ulder, Vice C hairm an
Rep. Richard Foster
Rep. Pete Kelly
Rep. Vic Kohring
F ep. T erry  M artin
Rep. John  Davies
Rep. Ben G russendorf
Rep. Carl Moses

P.O. BOX 210391 • AUKE BAY, ALASKA 99321 . PHONE 907/7904305 • FAX 907/790-2305
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TOTEM
JL  PROPERTIES, INC

k b  '  5  m

Rep. Norman Rokeberg 
Ak State Legislature 
Re: HB 33

February 5, 1998

Dear sir:

T am very much in favor of House Bill 33 

Respectfully,

fanct Argevibflh, Sales Associate 
Totem Properties, rnc.

Suile  112 Jo rd a n  C ree k  C oo le r • 8000 G lacie r H ig hw a y , Juneau  A laska 99001 • (007) 789-7120



From : TOTEM PROPERTIES , INC. PK>€ No. : 90? 7S9 7120 Feb. 05 1993 4:23PM P02

TOTEM
J L  P R O P E R T IE S , inc.

FEB -  5 1 9 9 3

Rep. Norman Rokaherg 
Ak State Legislature 
Re: HB 33

February 5, 1998 

Dear sir:

T am very much in favor of House Rill ?3. 

Respectfully,

Suilo 112 Jo rdan  C rook C on lo r • 0000 G lacie r H ighw ay, Junoau  Alaska 99001 • (907) 769-7120



From : TOfEM FPCF6PTIES, INC. rHi/*e no. : -M> rts'a n*VJ r c D .uo n : o  t r«^-

Rep. Norman Rokraberg 
Ak State LegiptJat.ure 
Re: HB 33

February 5, 1998 

Dear sir:

I am very much in favor of Houoc Bill 33. 

Respectfully,

____
G a ry I.Awis, Sales Aasociar.e 
Totem Propertico, Inc.

Suite 112 Jo rJa n  C rook  Center - UBOO G lacie r H ighw ay. Juneau  Alaska 9930) • (907) 709-7120



Rep. Norman Rokeberg 
Ak State Legislature 
Re: HB 33

February 5, 1998

Dear sir:

I am very much in favor of House Bill 33 . 

Respectfully,

Ls. •
>r / Porto, Brokcr 

Propercies, Inc.

Suite 112 Jo rd an  C re e k  Cente r • B800 G lac ie r H ighw a y, Juneau  A laska 99001 • (907) 709-7120
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T O T E M
A .  P R O PE R T IE S , INCP R O PE R T IE S , INC

f £ 8  -  5 1 3 3 8
Rep. Norman Rokeberg
Ak State Legislature 
Re; HB 33

February 5, 1998 

Dear sir:

I am very much in favor of House Dill 33. 

Respectfully,

Suilo 112 Jo tdan  CreoK C on le r • 0800 Gtacior H ighway. Juneau Alaska 99001 • (007) 789-7120

Totem Properties, Inc.



T O T E M  R e a lt y

Bus: (907) 272-057] . Fax: (907) 274-9616

F [B  ~6
February 6,1998

Rep. Norman Rokeberg 
Alaska State Legislature 
State Capitol
Juneau, Alaska 99801-1182

Re: House Bill 33, Real Estate Licensing

Dear Rep. Rokeberg:

I  support the goals of HB 33 and appreciate your continued efforts toward 
improving the accountability and regulation of the real estate industiy in AJaska.

R obert E. Baer

724 East 15th Avenue • Anchorage, Alaska 99501



FEB -  e  1938

Since 1953

February 6 ,1998

3201C Street 
Suits 200 

Anchorage, Alaska
99503-3994 | Dear Representative Norman Rokeberg:

Bus. (907) 563-5500 j believe real estate law has corae a long way in the last ten
Fax (901) 762 3189 y e a rs  j s e e  n o  n e e c j  t 0  s e t  ^ a c j ,  twenty. I  am in favor of House Bill 

33. If HB 33 does not pass then it will be the Alaskan consumer that 
will ultimately pay the price. Thank you very much for your work 
and time on this most important issue.

Sincerely,

Manuel Escobedo 
Jack White Real Estate



701 e parks m y , sum  104
WAStLLA* ALASKA 99 654  

907-J73-1353-TH O f1£ 
907-373-1444-fAX

FAX

2 / 6 / 5 8 ____________

NORM ROKEBERG ____ _ FEB -  e  1998

HOUSE FINANCE CttMITTEE

465 2040_____________ __

CAROL J .  JENSEN GRI.CRB

tiO . PAG ES :  -------------

I  AM IN SUPPORT OF HB33 WRITTEN TESTIMONY TO FOLLOW' NEXT WEEK.

DATE:

TO:

FAX HO.

FROM:



Author: trevorOmail.ptialaska.net (Trevor Roehl) at CC2MHS1
Date: 2/6/98 11:53 AM
Priority: Normal
TO: Representative Norman Rokeberg at LAA_TRANS 
CC: Representative Vic Kohring at LAA_TRANS, Representative Terry Martin at LAA_TRANS, 

Representative Richard Foster at LAA_TRANS, Representative Pete Kelly at LAA_TRANS 
Representative Mark Hanley at LAA_HHAN, Representative John Davies at LAA_TRANS, 
Representative Gene Therriault at LAA_HTHR, Representative Gary Davis at LAA_TRANS 
Representative Eldon Mulder at LAA_TRANS,
Representative_Norman_Rokeberg@legis.state.ak.us at CC2MHS1, 
Representative_Eldon_Mulder@legis.state.ak.us at CC2MHS1, 
Representative_Carl_Moses@legis.scate.ak.us at CC2MHS1, 
Representative_3en_Grussendorff@legis.state.ak.us at CC2MHS1 

Subject: HB 33

I have been a licensed Real Estate Agent in the State of Alaska since 
February of 1995. I support HB 33, Real Estate Licensing, and urge you 
to expeditiously review and approve it.

Thank you

Trevor Roehl 
Sales Associate

FEB -  6 1 9 9 8

mailto:Representative_Norman_Rokeberg@legis.state.ak.us
mailto:Representative_Eldon_Mulder@legis.state.ak.us
mailto:Representative_Carl_Moses@legis.scate.ak.us
mailto:Representative_3en_Grussendorff@legis.state.ak.us


C E K T U R Y  21 A i t  S i n t ,  R E A L T O R S

8585 OLD DAIRY RD.
JUNEAU, AK 99801

I .  ,

FEB -  G 1993

Attention: |R e p . NORMAN R0KE5URG

Date:

From:

Number of pages:

2/6/98

Sue Bigelow

I am a fulltime REALTOR working for CEHTURT 21, All

Star, REALTORS. I Support bill E3  33 and hope you 

tH  11 d r  t h e  sa m e-------------------------------------------------------------------------

____________________Thank vou.______________

CC:______________________

' Rep. Mar k  Hanley 

I R e p .‘Gene - Theriault 

| Rep. Eldon Mulder 

-Rep. Richard Foster 

Rep I Pete Kelly

R e n .  V j L K o h r i n g _____
I Rep. Terry Marcia 

I Ren. Joh n  Davies 

| Rep. Ben Grusecndorf 

R e n . C n r 1 Moses______

I
CENTURY 2; All Star, REALTORS

H S85 O ld O slry  R o ad
Jun«au, AK  S960I
3h o n e  (7 3 0 )7 3 0 -4 3 4 3  o r 7 3 0 -4 6 2 0



G n M f c g  4
All Star, R EA LTO R S*
6585 Old Dairy Rd„ Ste 103 rrn
Juneau, Alaska 99801 r t o  “ fi IQQfl
Bus'noss (907) 790-4848 u
Fax (907) 790-4800 
akreany@alaska.net

O ? /

Each Otfico Is Independent?/ Owned And Operated

mailto:akreany@alaska.net


C E N T U R Y  : i A l t  S t a x . R E A L T O R S

8585 OLD DAIRY RD. 
JUNEAU. AK 99801
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Attention: R ep . KORHAN R0KE3URG

I.
Oate: 12/6/98 

From: Tsrry whitbeck

Number of pages: j j ^

FEB -  6 1998

I h a v e  b e e n  a Real Estate Agent since 1986. I opened

liny own off i c e  in 1991. 1 am the Broker / Owner or

the CENTURY 21 All Star, REALTORS office in Juneau, AK.

I [Wholeheartedly support E3 33 and sincerely hope y o u

w i l l  too.

Thar.k You

CENTURY 21 All Star, REALTORS
I
p5BS O ld  Dairy R sed
(Juna iu . A K  55BCI
p lo n c  (7 3 0 )7 3 0 - 4 8 4 2  ar 750.JoBO
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WHITING REALTY

February 6, 1998

TO: R e p re se n ta t iv e  N orm an  R okeberg  
AJaska S ta te  Leg isla tu re  
J u n e a u ,  A laska  99801

Via Fax T ra n sm iss io n  to: 9 0 7 - 4 6 5  *2 0 4 0

RE: H o u se  Bill 3 3

D ear  R e p re se n ta t iv e  R okeberg ,

I am  very m u ch  in favor of H ouse  Bill 33. I a p p re c ia te  your efforts to p rom ote  
A laskan  industry.

G e n e  Whiting. Broker

.'..i lnij<c*i{fenlly 0 * r c d  i* d  Merrfi.y ol C n 'rt-M  PtfSitieniij: Annul*; l*C
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Author: spencerOpobox.alaska.net (Larry Spencer) at CC2MHS1 FEB 1 0 1 9 5 8
Date: 2/10/98 5:27 AM
Priority: Normal
'0: Representative Norman Rokeberg at LAA_TRANS 
ibject: HB 33

Representative Norman Rokeberg
Chairman, Labor & Commerce Committee 
House of Representatives 
State Capitol 
Juneau, AK 99801

Dear Rep. Rokeberg,

I am a memeber of the Alaska Real Estate Commission, as well as a 
member of the Sotheast Board of Realtors. I practice both reisdential 
and commercial leasing, sales and property management as well as 
residential sales. My office consists of a licensed broker and two 
agents. I support the changes proposed in H3 33. In particular I 
support the enactment of civil penalties as outlined below. The civil 
penalties portion of the bill is essential if license enforcement and 
public protection is to be achieved. Otherwise, we are merely 
regulating the people who volunter to apply and pay our license fees, 
and exempt those who choose not to be licensed. The current eniorcement 
procedures through the attorney general are expensive, time consueming, 
and generally not available. Specifically, I suport:

1) the proposed provisions of AS 08.88.167 which would enable
civil penalties to be imposed by the Real Estate Commission on persons
practicing without a license after an administrative hearing;

2) the new sections ((e), (f), & (g)) in AS 08.83.401;

I appreciate your support for K333.

Yours truly,

Larry Spencer, Member 
Real Estate Commission


