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[MAKE V CLOSING STATEMENT SHOWING DISBURSEMENTS AND]
accounting for all money or other property collected or held in the course of each
transaction;

(3) keep a separate trust account in a bank [,] into wnich the broker
shall deposit all earnest money depositss [AND] purchase money, security deposits,
contingency funds, collected rental money, rental receipts, or other money
collected in trust until it is appropriate [PROPER] for the broker to distribute the
money to the proper persons;

(4) if authorized bv the board of directors of a community
association to collect, control, or disburse association funds, keep a separate
account in a financial institution for the funds;

(5) make available to the commission, on request, account records and
all other documents [RELATING TO TRANSACTIONS UNDER (3) OF THIS
SECTION] that the commission may require in order to conduct an investigation or
to [A COMPLETE] audit an account required under this section;

(6) if records arc delivered to a partnership, corporation, or
business entity other than another licensed broker upon termination of
employment, ensure bv contract the maintenance and availability of those records

for a minimum of three years in accordance with this section [OF TRUST

ACCOUNTS],

* Sec. 27. AS 08.88.351 is amended by adding new subsections to read:

(b) A real estate licensee

(1) shall keep, for a minimum of three years, a complete record of all
real estate transactions in which the licensee was a principal;

(2) who maintains records concerning management or sale of the
licensee’s own properties or the licensee’s client properties separate from the broker’s

file, shall retain those records for a minimum of three years;

(3) shall make available to the commission, on request, records and

other documents that the commission may require to conduct an investigation;
(4) shall promptly deposit community association funds or proceeds

from periodic community association assessments into either a community association
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reserve account or a community association operating account; if, at any time, the
community association operating account contains more money than is estimated to be
needed for budgeted expenditures for the subsequent three months, the licensee shall

transfer the excess funds to the community association reserve account as soon as

practicable;

(5) may not commingle funds of a community association with func

of another community association or with the licensee’s funds.

(c) For the purposes of this section, the *hree-year requirement for records

maintenance begins at the initiation of a transaction and continues, as applicable, until
three years after the date
(1) a listing agreement ends;
(2) a sales transaction closes or otherwise ends;
(3) a management contract ends; or
(4) another contractual or fiduciary obligation ends.
* Sec. 28. AS 08.88.381 is amended to read:

Sec. 08.88.381. Signs. A [LICENSED] real estate broker shall maintain a sign
at each of the [REAL ESTATE] broker’s registered real estate offices [,] [ rominently
showing the name of the real estate [BROKER’S] business as registered with the
commission. The required size, content, and location of signs under this section
mav be determined hv the commission bv regulation. The regulations must allow
signs in offices located on premises with more restrictive sign requirements than
would otherwise he applicable under the commission’s regulations to he
considered to he in compliance with the regulations if the signs meet the
requirements of the premises and the licensee submits a conv of the sign
requirements of the premises to the commission.

* Sec. 29. AS 08.88.391 is amended to read:
See. 08.88.391. Conflict of interest. A [LICENSED] real estate licensee

[BROKER. ASSOCIATE REAL ESTATE BROKER. OR REAL ESTATE
SALESMAN] who has a conflict of interest related to (PERSONAL FINANCIAL
INTEREST IN] a real estate transaction shall disclose that conflict of interest at the

time of initial substantive contact with the principals or agents of the principals
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and confirm the conflict of interest in writing to the principals or agents of the
principals [EVERY PERSON] involved in the transaction as soon as possible after
the initial substantive contact.

* Sec, 30. AS 08.88.391 is amended by adding new subsections to read:

(b) The failure of a licensee to disclose a conflict of interest as required under
this section does not give rise to a cause of action by a private person. However, the
commission may, under AS 08.88.071, impose a disciplinary sanction for violation of
this section, and a claim may be filed by a private person under AS 08.88.460 if the
violation constituted fraud, misrepresentation, or deceit and the person suffered a loss
as a result of the violation.

(c) In this section, "conflict of interest” is when a licensee

(1) has a present ownership or leasehold interest in the property that

is the subject of a transaction;

(2) is wholeor part owner of a business interest in the property being
marketed or considered for purchase or lease;

(3) represents a relative, as defined in AS 08.88.900(19), or a person
with whom the licensee has a financial relationship if the relative or person has a
present financial interest in the property being marketed or considered for purchase or
lease;

(4) receives compensationfrom someone other than a party to the
contract or another party having a financial interest in the transaction; or

(5) receives compensation for community association management
while simultaneously engaged as a property manager for a unit within the community
association.

* Sec. 31. AS 08.88.396 is amended to read:
Sec.08.88.396. Disclosure of agency to prospective buyers and sellers, (a)

A person licensed [HOLDING A LICENSE] under this chaptershall, when acting as
an agent for a prospective seller of real estate,

(1) disclose in writing the licensee’s [PERSON’S] agency relationship
with the seller to each prospective buyer at the time that the licensee [PERSON]

begins to provide specific assistance to locate or acquirereal estate for the buyer, and
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obtain from each prospective buyer a signed acknowledgement that the buyer is aware

of the agency relationship between the licensee [PERSON LICENSED UNDER THIS

CHAPTER] and the seller; and

(2) include in the purchase agreement a statement of the agenc

relationship between the licensee [PERSON LICENSED UNDER THIS CHAPTER]
and the sel'er.

(b) A person licensed [HOLDING A LICENSE] under this chapter shall, when
acting as an agent for a prospective buyer of real estate,

(1) disclose the licensee’s [PERSON’S] relationship with the buyer to
a prospective seller of real estate, or to the seller’s agent, at the time of the initial
contact between the licensee [PERSON LICENSED UNDER THIS CHAPTER] and
the prospective seller or the seller’s agent, and confirm the relationship in writing as
soon as possible after the initial ontact;

(2) include in the purchase agreement a statement of the agency
relationship between the licensee [PERSON LICENSED UNDER THIS CHAPTER]
and the buyer;

(3) if the prospective seller has an unexpired exclusive listing contract

for a property, present all offers [AN OFFER] to purchase that property through [TO]

the seller’s agent; and

(4) disclose in writing to all parties to a transaction when the licensee’s
[PERSON’S] compensation as agent for the buyer is to be paid by anyone other than
the buyer being represented by the licensee [PERSON].

(c) A person licensed under this chapter may [NOT] act as an agent for both
a prospective seller and a prospective buyer of real es ,te onlv after [UNLESS] the
licensee [PERSON] informs both the seller and the bi vcr of the dual agency and
obtains written consent to the dual [JOINT] agency from both principals.

(d) When a change occurs during a transaction that makes a prior written
disclosure required by this section incomplete, misleading, or inaccurate, the licensee
[PERSON LICENSED UNDER THIS CHAPTER] shall make a revised disclosure, in
writing, to all parties to the transaction as soon as possible. The revised disclosure

must include the date of the revision and shall be acknowledged in writing by all the
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parties.
* Sec. 32. AS 08.88 is amended by adding a new section to read:

Sec. 08.88.398. Licensed assistants. A licensed real estate salesperson or
licensed associate real estate broker may act as a licensed assistant to a real estate
licensee other than the broker who employs the salesperson or associate broker if

(1) the employment arrangement between the licensed assistant and the
other licensee is in writing and conforms to the applicable state and federal regulations
regarding employment;

(2) the employment of the licensed assistant is approved in writing by
the broker of the licensee who employs the assistant;

(3) the licensee who employs the assistant agrees to be responsible for
paying the licensed assistant’s wages and appropriate taxes and completing the
appropriate state and federal tax forms;

(4) the broker of the licensee who employs the assistant agrees to be
liable for the actions of the licensed assistant.

* Sec. 33. AS 08.88.401 is amended to read:

Sec. 08.88.401. Prohibited conduct, (a) A person licensed under this chapter
may not falsely represent to

(1) have been awarded a degree or other designation!

(2) [OR TO] be a member or an affiliate of a professional organization!
or

(3) he a member of a franchise or other business association.

(b) A person

(1) who is not a real estate broker licensed in this state may not accept
a fee or a commission for performance of an act for which a license is required by this
chapter except that a real estate broker validly licensed in another state may accept a
fee or commission or a portion of a fee or commission for assisting a real estate broker
licensed in this state in the performance of an act for which a license is required by
this chapter;

(2) who is an associate broker or a real estate salesperson

[SALESMANT] licensed in this state may [NOT] accept a fee or commission for

SCS CSHB 33(L&C) -22-
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performance of an act for which a license is required by this chapter only from
[UNLESS ACCEPTANCE IS AUTHORIZED BY] the licensee’s employing broker,
except that the wages of a nerson who is engaged as a licensed assistant under
AS 08.88.398 may be accepted bv the person from the assistant’s employer [WHO
EMPLOYS THE SALESMAN].

(c) A person licensed under this chapter may not knowingly make, authorize,
direct, or aid in the publication of a false statement or misrepresentation concerning
land or a subdivision or other real estate offered for sale* [OR] lease, or rent or
concerning an association being managed.

(d) A person who violates [A PROVISION OF] this section, AS 08.88.161,
or 08.88.396 is guilty of a class A misdemeanor.

* Sec. 34. AS 08.88.401 is amended by adding new subsections to read:

(e) A person licensed under this chapter may not knowingly pay any part of
a fee, commission, or other compensation received by the licensee in buying, selling,
exchanging, leasing, auctioning, or renting real estate to

(1) a person who is not licensed under this chapter, except as provided
in (f) of this section;

(2) another licensee, except through the licensee's responsible broker;
or

(3) another licensee knowing that the other licensee intends to pay all
or a portion of that which is received to a person who is not licensed under this
chapter.

(0 The prohibition of (c)(1) of this section does not prohibit

(1) payments by a licensee to a person licensed to perform real estate
activities in another jurisdiction if the other person has assisted the licensee in the
performance of an act for which a license is required by this chapter; or

(2) payments from a real estate licensee to a principal as part of the
resolution of a dispute regarding the terms of a transaction or regarding the property
transferred.

(g) A person may not

(1) wuse or attempt to use a license issued under this chapter that was
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issued to another person;

(2) give false or forged evidence to the commissionor to a
representative of the commission in an attempt to obtain a license;

(3) impersonate an applicant under this chapter;

(4) knowingly use or attempt to use an expired, suspended, revoked,

or nonexistent license; or

(5) falsely claim to be licensed and authorized to practice under this

chapter.
* Sec. 35. AS 08.88.450 is amended to read:
Sec. 08.88.450. Real estate surety fund. The real estate surety fund is

established in the general fund to carry out the purposes of AS 08.88.450 - 08.88.500.
The fund is composed of payments made by [LICENSED] real estate licensees
[BROKERS AND SALESMEN] under AS 08.88.455 and filing fees retained under
[IN ACCORDANCE WITH] AS 08.88.460. The fund may not exceed $500,000 and
amounts in the fund in excess of $250,000 may be appropriated for real estate
educational purposes as provided in AS 08.88.091.

* Sec. 36. AS 08.88.455 is amended to read:

Sec. 08.88.455. Payments by real estate licensees [BROKERS AND
SALESMEN], (a) A [LICENSED] real estate licensee. [BROKER. ASSOCIATE
BROKER, OR SALESMAN] when applying for [OBTAINING] or renewing a real
estate license, in lieu of obtaining a corporate surety bond, shall pay to the commission
in addition to the license fee, a surety fund fee not to exceed $125. After the fund
reaches $250,000, the commission shall by regulation adjust the surety fund fees so
that, taking into account anticipated expenditures for claims against the fund and real

estate educational purposes, the fund is maintained at a level r.ot less than $250,000.

(b) All fees collected under this section shall he paid at least once a month by

the department [COMMISSION] into the general fund. These payments shall be
credited to the real estate surety fund.

* Sec. 37. AS 08.88.460 is amended to read:
See. 08.88.460, Claim for payment, (a) Subject to (e) of this section, a IAl

person seeking reimbursement for a loss suffered in a real estate transaction as a result
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of fraud, misrepresentation, deceit, or the conversion of trust funds or the conversion
of community association accounts under the control of a community association
manager on the part of a licensee [REAL ESTATE BROKER, ASSOCIATE REAL
ESTATE BROKER, OR REAL ESTATE SALESMAN] licensed under this chapter
shall make a claim to the commission for reimbursement on a form furnished by the
commission. In order to he eligible for reimbursement bv the commission, the
claim form must he filed within two years after the occurrence of the fraud,
misrepresentation, deceit, or conversion of trust funds or the conversion of
community association accounts under the control of a community association
manager claimed as the basis for the reimbursement. The form shall be executed
under penalty of unsworn falsification [,] and must include the following:

(1) the name and address of each [THE] real estate licet. e involved
[BROKER, ASSOCIATE REAL ESTATE BROKER. OR REAL ESTATE
SALESMAN];

(2) the amount of the alleged loss;

(3) the date or period of time during which the alleged loss occurred;

(4) the date upon which the alleged loss was discovered,;

(5) the name and address of the claimant; and

(6) a general statement of facts relative to the claim.

(b) A copy of r claim filed with the commission under (a) of this section shall
be sent to each [THE] real estate licensee [BROKER, ASSOCIATE REAL ESTATE
BROKER, OR REAL ESTATE SALESMAN] alleged to have committed the
misconduct resulting in losses, to the principal [AS WELL AS A] real estate broker
employing a licensee [AN ASSOCIATE REAL ESTATE BROKER OR REAL
ESTATE SALESMAN] alleged to have committed the conduct resulting in losses, and
to any other real estate licensee involved in the transaction at least 20 days before
any hearing held on the claim by the commission.

(c) Within seven days after receipt of notice of a claim under (b) of this
section, each [THE] real estate licensee [BROKER, ASSOCIATE REAL ESTATE
BROKER. OR REAL ESTATE SALESMANT! against whom the claim is made may

elect to defend the claim as a small claims action in district court under District Court
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Civil Rules 8-22 [,] if the claim does not exceed the small claims jurisdictional limit.
An election to defend a claim in district court under the small claims rules may not
be revoked by the real estate licensee [BROKER, ASSOCIATE BROKER, OR
SALESMAN] without the consent of the claimant. Upon receipt of a valid written
election under this subsection* the commission shall dismiss the claim filed with the
commission and notify the claimant that the claim must be brought as a small claims
action in the appropriate state court.

(d) A claimant under this section shall pay a filing fee of $250 to the
commission at the time the claim is filed. The filing fee shall be refunded [ONLY]
if

(1) the commission makes an award to the claimant from the real estate
surety fund;
(2) the claim is dismissed under (c) of this section; or

(3) the claim is withdrawn by the claimant before the commission holds

a hearing on the claim.
* Sec. 38. AS 08.88.460 is amended by adding a new subsection to read:

(e) If the claim is for a loss incurred as a result of acts or omissions occurring
in the course of the licensee's practice of community association management, only the
owners' association for which the real estate licensee practices community association
management may file a claim under this section.

* Sec. 39. AS 08.88.465(b) is amended to read:

(b) A certified or authenticated copy of a record, including a transcript of
testimony, of a hearing held under AS 08.88.071(a)(3) in which fraud,
misrepresentation, deceit, or conversion of trust funds or the conversion of
community association accounts under the control of a community association
manager on the part of a [LICENSED BROKER. ASSOCIATE BROKER. OR] real
estate licensee [SALESMAN] is established [,] may constitute sufficient evidence to
support a finding that a claim should he paid.

* Sec. 40. AS 08.88.465(c) is amended to read:

(c) Before the commission finds that payment should be made from the real

estate surety fund, each [THE] real estate licensee against whom the claim is made

5CSHB 33(1&C) -26-
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[BROKER, ASSOCIATE BROKER, OR REAL ESTATE SALESMAN] shall be

afforded an opportunity to file with the commission, within 10 days after receipt of

notification of the claim under AS 08.88.460(b), either a written statement in

opposition to the claim or an application for the presentation of additional evidence.
* Sec. 41. AS 08.88.465(d) is amended to read:

(d) The claimant bears the burden of proof of establishing that the claimant
suffered losses in a real estate transaction as a result of fraud, misrepresentation,
deceit, or the conversion of trust funds or the conversion of community association
accounts under the control of a community association manager on the part of a
real estate licensee [BROKER, ASSOCIATE REAL ESTATE BROKER, OR REAL
ESTATE SALESMAN] and the extent of those losses. All facts shall be established
by a preponderance of the evidence.

* Sec. 42. AS 08.88.470 is amended to read:

Sec. 08.88.470. Findings and payment. At the conclusion of the
commission’s consideration of a claim made under AS 08.88.460, it shall make written
findings and conclusions on the evidence. If the commission finds that the claimant
has suffered a loss in a real estate transaction as a result of fraud, misrepresentation,
deceit, or the conversion of trust funds or the conversion of community association
accounts under the control of a community association manager on the part of a
real estate licensee [BROKER, ASSOCIATE BROKER. OR SALESMAN], the
commission may award a claimant reimbursement from [OUT OF] the real estate
surety fund for the claimant's loss up to $10,000. Not [HOWEVER, NOT] more than
$10,000 may be paid for each transaction regardless of the number of persons injured
or the number of parcels of real estate involved in the transaction.

* Sec. 43. AS 08.88.472(a) is amended to read:

(@) The [WHEN AN AWARD IS MADE FROM THE REAL ESTATE
SURETY FUND UNDER AS 08.88.470, THE] commission may charge to the real
estate surety fund the costs of a hearing on a claim for reimbursement held under
AS 08.88.465. The commission shall denosit into the real estate surety fund
amounts [AS 08.88.071 OR 08.88.465. AMOUNTS SUBSEQUENTLY] recovered
[BY THE COMMISSION] for these costs from the licensee under AS 08.88.071(b) or
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from other parties under AS 08.88.490 [SHALL BE DEPOSITED TO THE REAL

ESTATE SURETY FUND].

* Sec. 44. AS 08.88.474 is amended to read:

Sec. 08.88.474. Payment of small claims judgment. If a claim originally
filed with the commission is dismissed and is heard as a small claims action under
AS 08.88.460(c) and the claimant prevails in the small claims action against a [THE]
real estate licensee [BROKER, ASSOCIATE REAL ESTATE BROKER, OR
SALESMAN], the commission shall make an award from the fund of any outstanding
portion of the small claims judgment on receipt of a copy of the final judgment and
an affidavit from the claimant stating that more than 30 days have elapsed since the
judgment became final and that the judgment has not vet been satisfied bv the
licensee determined responsihle [BROKER, ASSOCIATE BROKER, OR
SALESMAN HAS NOT SATISFIED THE JUDGMENT DURING THAT TIME].
After payment of a small claims judgment, the commission is subrogated to the

claimant’s rights in the judgment under AS 08.88.490.

* Sec. 45. AS 08.88.475 is amended to read:

Sec. 08.88.475. Maximum liability, (a) The maximum liability of the real

estate surety fund may not exceed $50,000 for any one real estate licensee [BROKER

OR SALESMAN].

(b) If the $50,000 liability of the fund as provided in (a) of this section is

insufficient to pay in full the valid claims of all persons who have filed claims against
an individual licensee [ONE BROKER OR SALESMAN], the $50,000 shall be
distributed among the claimants in the ratio that their individual claims bear to the
aggregate of valid claims, or in another manner that the commission considers
equitable. Distribution shall be among the persons entitled to share in the recovery [|]

without regard to the order [OF PRIORITY] in which their claims were filed.

* Sec. 46. AS 08.88.490 is amended to read:

See. 08.88.490. Right to subrogation. When the commission has paid to a
claimant from the real estate surety fund the sum awarded by the commission, the
commission shall be subrogated to all of the rights of the claimant to the amount paiJ,

and the claimant shall assign all right, title, and interest in that portion of the claim to

CS CSHB 33(L&C) ~28-

ew TtfxC Underlined [DELETED TEXT BRACKETED]



WORK DRAFT WORK DRAFT 0-LS0197\X

the commission. Money collected [AMOUNTS SUBSEQUENTLY REALIZED] by
the commission on the claim shall be deposited to the real estate surety fund.
* Sec. 47. AS 08.88.900 is amended to read:
Sec. 08.88.900. Exceptions, (a) Except as provided in (b) of this section,
this [THIS] chapter does not apply to

(1) a person who is not licensed under this chapter who manages or
makes a real estate transaction with respect to real estate the person owns or is seeking
to own so long as the compensation the person receives does not include any
portion of the commission or other compensation paid to a real estate licensee in
the transaction [ON THE PERSON'S OWN BEHALF, UNLESS THE
TRANSACTION INVOLVES LAND DEFINED IN AS 34.55.044(7) THAT IS NOT
IN ALASKA];

(2) an attorney in fact under a power of attorney authorizing the
consummation of a specific real estate transaction; an attorney in fact may not act as
such under this paragraph for more than two transactions in a calendar year;

(3) a lawyer performing duties as a lawyer;

(4) a public official in the conduct of official duties;

(5) a person acting as receiver, trustee, administrator, executor, or
guardian;

(6) a person acting under court order;

(7) a person acting under the authority of a will or trust instrument;

(8) a person dealing in mineral rights transactions;

(9) an [A DOMESTIC OR FOREIGN CORPORATION, A GENERAL
OR LIMITED PARTNERSHIP. OR A PARTNER OR REGULAR] employee of a
domestic or foreign corporation, |OR A] general or limited partnership, or limited
liability company when performing an act described in AS 08.88.161 incidental to
[IN] the regular course of business when the act relates [[ OR AS AN INCIDENT]
to [,] the management, sale, or other disposition of real estate owned by the domestic
or foreign corporation, general or limited partnership or limited liability company;
the exemption under [PROVIDED IN] this paragraph does not apply to a person

employed bv a domestic or foreign corporation, partnership, limited partnership.
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or limited liability company who performs an act described in AS 08.88.161 |,
UNLESS ALLOWED FOR UNLICENSED PERSONS UNDER AS 08.88.165,] either
(A) as a vocation; or
(B) for compensation if the amount of the compensation is
dependent upon or directly related to the value of the real estate with respect
to which the act is performed;
(10) a person performing duties as a resident manager”
(11) a hooKkeeper or accountant performing bookkeeping or
accounting functions;
(12) a secretary or receptionist in a real estate office accenting rent
or association fees and providing a written receipt for the rent or fees when a
tenant or community association member delivers the rent or tees to the real

estate office;

(13) tradesmen or vendors of services performing maintenance and
repair functions;

(14) an employee of a real estate firm or of a property owner
delivering or accepting a real estate contract or application, or a related

amendment, to or from another person;

(15) an individual assisting in the performance of real estate
activities only bv carrying out administrative, clerical, or maintenance tasks;

(16) the management of a total of four or fewer residential units hv
a natural person for other persons;

(17) community association management for property organized
under AS 34.07 or AS 34.08 hv a resident owner of a unit in the property if the
owner is a member of a self-managed community association for the property;

(18) community association management bv a developer of property
organized under AS 34.07 or AS 34.08 during the period that the developer
retains control of at least 51 percent of the property;

(19) an attorney in fact who, for a relative, acts under a power of
attorney that authorizes the consummation of a specific real estate transaction;

in this paragraph, "relative®™ means a spouse or a great grandparent.
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grandparent, parent, uncle, aunt, sibling, child, nephew, niece, grandchild, or
great grandchild bv the whole or half blood or bv marriage but does not include
a relative who is only related through a step relationship, such as a stepbrother
or the child of a stepbrother, except that "relative” includes a stepchild:

(20) a mobile home dealer licensed under AS 08.67 performing
within the scope of the dealer's license: or

(21) the management bv a natural person of property for another
person without a fee other than the reimbursement of expenses [OF RENTED
REAL ESTATE IF THE RESIDENT MANAGER’S DUTIES ARE LIMITED TO
THE NEGOTIATION OF LEASES AND RENTAL AGREEMENTS AND THE
COLLECTION OF RENT FOR THE USE OF THE REAL ESTATE AND IF THE

RESIDENT MANAGER IS
(A) EMPLOYED BY THE OWNER OF THE REAL ESTATE;

OR
(B) EMPLOYED BY, OR ENGAGED UNDER CONTRACT

WITH, A LICENSED REAL ESTATE BROKER],

* Sec. 48. AS 08.88.900 is amended by adding a new subsection to read:

(b) Notwithstanding that, under this section, a person is exempt from this

chapter, AS 08.88.401(e)(1) prohibits a licensee from knowingly paying to that person
any part of a fee, commission, or other compensation received by the licensee in

buying, selling, exchanging, leasing, auctioning, or renting real estate.

* Sec. 49. AS 08.88 is amended by adding a new section to read:

Sec. 08.88.910. Application to independent contractors. The provisions of
this chapter that apply to employment relationships and employees also apply to

contracting relationships and independent contractors.

* Sec. 50. AS 08.88.99011) is amended to read:

) "commission™ means the Real Estate Commission except where th

context indicates that "commission™ refers to a fee paid for personal services:

* Sec. 51. AS 08.88.990(3) is amended to read:
3) "real estate"™ means an interest or estate in land, corporeal or

incorporeal, except that d does not include a unit in a hotel, motel, hoarding house.

*31- SCS CSHB 33U.&C)
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rooming house, or other transient lodging facility, or a unit in a warehouse, mini-

storage facility, or other facility the function of which is limited to warehousing

purposes;

* Sec. 52. AS 08.88.990(4) is amended to read:

(4) "resident manager" means a person who resides on rented or leased
real property or on contiguous property owned hv the same owner. [AND] manages
the property [IT] for the benefit of another person, and is either employed hv the

owner of the real estate or employed hv. or under contract with, a real estate

licensee.

* Sec. 53. AS 08.88.990 is amended by adding new paragraphs to read:

(5) "community association management" means an activity undertaken
for an owners' association with regard to property organized under either AS 34.07 or
AS 34.08 under an agreement in exchange for a fee, commission, or other valuable
consideration, including the following activities: preparing budgets and other financial
documents, collecting, controlling, or disbursing funds, obtaining insurance for the
association, contracting for maintenance and repair to association property, and
supervising the day-to-day operations of the association under the direction of the
association’s board of directors:

(6) "community association operating account” means an account in a
financial institution maintained in the name of a specific community association that
contains money used for day-to-day operation and not for other uses;

(7) "community association reserve account” means an account in a
financial institution maintained in the name of a specific community association that
contains money reserved for the expected replacement cost of improvements within the
community association or for other future uses;

(8) "knowingly" has the meaning given in AS 11.81.900(a);

(9) "property management" is an activity undertake.l for another with
regard to real property under an agreement in exchange for a fee, commission, or other
valuable consideration, including the following activities: marketing, leasing,
contracting for physical, administrative, or financial maintenance, performance of

overall management of real property, and the supervision ot these actions;

SCS CSHB 33(L&C) -32-
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(10) "real estate licensee" is a person who holds a license under this
chapter; the term includes a broker unless the context clearly excludes brokers;
(11) 'real estate transaction"

(A) in sales, means the transfer or attempted transfer of an
interest in a unit of real property, an act conducted as a result of or in pursuit
of a contract to transfer an interest in a unit of real property, or an act
conducted in an attempt to obtain a contract to market real property:

(B) in property management, means the lease or rental of a unit
of real property, including collection of rent from a tenant of a unit of rented
or leased real property, an attempt to rent or lease a unit of real property, an
attempt to collect rent from a tenant of rented or leased real property, or an act
conducted as a result of or in pursuit of a contract to manage a unit of leased
or rented real property;

(C) in community association management, means the collection
or attempted collection of dues from a unit owner or an activity conducted as
a result of or in pursuit of a contract with a community association to manage
the affairs of a community association.

* Sec. 54. AS 34.70.050 is amended to read:

Sec. 34.70.050. Form of disclosure statement. The Real Estate Commission
established under AS 08.8S.011 shall establish the form of the disclosure statement
required by AS 34.70.010. The disclosure statement must include a provision that
notifies transferees

(1) that they are responsible for determining whether a person who
has been convicted of a sex offense resides in the vicinity of the proneitv that is
the subject of the transferee's potential real estate transaction; and

(2) where information about the location of convicted sex offenders
can he obtained.

* Sec. 55. AS 08.88.111 is repealed.
* Sec. 56. TRANSITIONAL PROVISION. Notwithstanding AS 08.88.161(5) and (6).
added by sec. 8 of this Act, a person may practice, or negotiate a contract to practice,

community association management and may collect fees for community association

-33- SCS CSHB 33(L&(?)
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management without a license issued under AS 08.88 until January 1, 1999.

* Sec. 57. REGULATIONS. Notwithstanding sec. 59 of this Act, the Real Estate
Commission may proceed to adopt regulations necessary to implement AS 08.88.091(f) and
(9), added by this Act. The regulations take effect under AS 44.62 (Administrative Procedure
Act), but not before January 31, 1999.

* Sec. 58. REVISOR'S INSTRUCTION. Wherever in the Alaska Statutes and the Alaska
Administrative Code the term "salesman™ is used in a context related to real estate salesmen
licensed under AS 08.88, it shell be read as "salesperson” when to do so would be consistent
with changes made by this Act. Under AS 01.05.031, the revisor of statutes shall implement
this section in the statutes, and, under AS 44.62.125, the regulations attorney shall implement
this section in the administrative code.

* Sec. 59. AS 08.88.091(0 and (g), added by sec. 7 of this Act, take effect January 31,

1999.
* Sec. 60. Except as provided in sec. 59 of this Act, this Act takes effect immediately

under AS 01.10.070(c).

's CSHB 33(1.&C) *34,
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Alaska State Legislature

SENATE
Official Husiness State Capitol
Juneau, AK 99801-1182
MEMO
TO: Terri Lauterbach, Legal Couns”
via fax: X 2029 2 pages [/ /
FROM: Annette Kreitzer, Aideto ( "M (1
Senate Labor & Commerce Committee
PH: X 3844
DATE: April 14, 199S
RE: Amendment and SCS for HB 33 (L&C) (FOR 4/16/98)
1" *x
Using CSHB 33(FIN) am as the base document, please prepare a Senate,L&C Committee 1l
Substitute work draft incorporating the following:
1)  Page 3, line 12 frigeLi BT >3\

Is “wilfully” the proper standard? Why not knowingly? What is the «w
definition of wilfully violating?

12) Page 3, lines 20-23 and Page 17, lines 1-6:
Page 17 includes the phrase “or the broker’s authorized representative”
(lines 5-6); shouldn’t page 3, line 23 include that same phrase?

3) Page 5, lines 22-23:
following “must” DELETE [HAVE BEEN] insert be
following “before the course” DELETE [WAS] insert is

4) Beginning at Page 8, line 30:

Throughout the bill this phrase “foreign or domestic” corporation appears.
Senator Leman prefers this to read “domestic or foreign” to be consistent with other
statutes.

5)- Page 12, line 13:
DELETE [CONCERNING] insert regarding

6) Page 12, line 19:
Page 13, line 4:
Page 19, line 27:

Page 34, line 5:
DELETE [RELATING] insert related

7 Page 15, line 11:
following “24 months or”
DELETE [FOR MORE THAN 24 MONTHS] insert longer



4) Throughout the bill, the terms “immediately” and “promptly” are used. Is there a
difference? Is there intended to be a different understanding of what they mean?

9) Page 19, line 18:
following “by the commission”
DELETE [UNDER REGULATIONS] insert bv regulation

/
IDy Senator Leman wants a provision that states that in the contract betweo.i ihe broker
and principal must state that the real estate commission is negotiable. It seems that this
would fall under AS 08.88.39*. M4\ |, .u

tpf) In the Transitional Provision (Sec. 56): There may currently be contracts signed
between brokers (in behalf of “affinity groups”) and consumers. Senator Leman wants to
allow a six-month period from the bill’s effective date for those contracts to expire or be
fulfilled. K I\~ W s [LMal U t—

The following should be drafted as a separate amendment to the L&C
Committee Substitute:

Page 23, beginning at line 10 - Section 34:

On page 23, lines 18-20 as follows:

“(3) another licensee knowing that the other licensee intends to pay all or a portion
of that which is received to a person who is not licensed under this chapterM. unless the
person is a principal in the transaction. This amendment would require corresponding
changes to page 29, lines 6-8; and page 31, lines 16-19.

Please call me if you have questions.



AmeriNet Financial Systems

urgent

f a ¢c s i m i | e
To: Sen LOREN LEMAN
Company:
Fax Number: +1 (907)465-3810

Business Fhone:

From: Richard Ward

Fax Number +1 (573) 443-6908
Business Phone:

Home Phone:

Pages: 5

Date/Time: 4/18/98 11:09:35 AM
Subject: HB 33 MATERIALS

ATTN: Annette Kreitzer

Although I've not been notified of the time oftoday's Committe hearing, | wanted to make
this additional information available to you before today's hearing.

Thank you,

Dick Ward
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April 18, 1998

Sen. Loren Leman, Chairman
Senate Labor and Commerce Committee

Room 115 State Capitol
Juneau, Alaska 99801-1182

Via U.S. Mail and Facsimile to 907-465-3810

Dear Senator Leman:

I am enclosing with this letter three additional items that may assist your committee in its deliberations. |
attempt:d to obtain a copy ofthe remarks of Ms. Sharon Millet, President-elect of the National Association
of Realtors, at Wednesday’s ARELLO affinity task force meeting in St. Louis, but they arc not yet available
in transcript form. Ms. Millet testified that NAR’s official policy docs not oppose discounts or rebates to
principals in a transaction provided disclosure is made ofany potential conflicts. She also stated she
believed the Realtor’s Code of Ethics covered the disclosure issue and said the profession’s view was that
free enterprise and consumer choices should be encouraged. The enclosures arc:

(1) An article on Affinity Marketing by real estate consultant Charles Dahlhcimer, which appeared in the
current edition of The Real Estate Professional.

(2) An article about the coming changes in the real estate profession, from the same publication, authored by
Dr. John Tuccillo, former chief economist for the National Association of Realtors®, and a highly
respected real estate author and researcher.

(3) A recent news release from AmcriNet Financial Systems, Inc., the company VETS selected to provide
homeowner services to the veterans we serve. The release speaks for itself, but I believe it is significant
to note the economic impact on a state’s consumers and homeowners. (Most of these rebates wxrc in the
State of Washington for a period of approximately 6 months, including the lag time for program rollout!)

I would be pleased to offer any additional background or research materials you may require. Thank you
again for the opportunity to speak to your committee on this important issue for veteran homeowners.

Richard Ward
Executive Director
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FORIMMEDIATE RELEASE

April 2,1998

A meriNet Financial System s, Inc. Announces Cash Rebates

Totaling Over $1,000,000

Englewood, Colorado., April 2, 199B - - AmeriNet Financial Systems, Inc. (OTC BB: ANFS), announced today
it has paid out over J 1,000,000 in cash rebates to consumers since introducing the CARES™ Program in
October, 1997. The AmeriNet CARES™ Program pays consumers cash rebates and discount* when buying,

selling, financing and refinancing their home. On a real estate md mortgage transaction, the CARES™ Member

could receive cash rebates from S3,000 to over J8.000.

The AmeriNet CARES™ Program is made available to corporations and affinity groups' employees and
members and direct to consumers over AmeriNet’s Internet Web site. Members and employees of Costco

Companies and VETS® Data Corporation were the major benefactors ofthe AmeriNet CARES™ Program.

Eric Cunliffe, President and Chief Operating Officer of AmeriNet said, “ AmeriNet processed almost SI billion
in mortgage loans and over S256 million in real estate transaction*. The Company's revenue is increasing at over
25% per month. AmeriNet is expanding into Virginia, Maryland and D.C. in April and California shortly
thereafter. Revenues are expected to continue to increase as these and other state* are opened. Currently,
AmeriNet has approved over 80 real estate brokers with over 250 offices in Washington, Oregon, Arizona, New

Mexico. Colorado and Virgini* and 55 mortgage lenders to participate in the CARES™ Program."

AmeriNet Financial Systems, Inc. operates a technology based, personal contact real estate service. This
service provides consumer* with cash rebate* coupled with unbiased and objective home buying, home selling

nnd home financing assistance. AmcriNet's mission is to reduce the oo*t and stress of home ownership.

Qr.oa: Ed Grethanv Beautave Vice Proicaru
Te: @B) 67-196 Bsc @FB) 20-01*0
Web Site- Areri-Nct.aom

AMERINET FINANCIAL SYSTEMS, INC
927ROCKY BRANCH =DALLAS, TEXAS 72243
TEL(214) F53-0145 = FAX (214) 553 0146
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A ffinity Group Rebates Become a Divisive Issue

Should home buyers and sellers
be allowed to receive sizable cash
rebates — or frequent-flier miles
when they choose their realty agent
as partof a larger “affinity" group?

Put another way: If your
employer, church, bank, credit card
company or retail store offers cash
rebates from realty commissions
whenever you buy or sell a home,
should you be allowed by state law to
take that cash?

THE NATION’S HOUSING
By Kenneth R. Harney”

That may sound Ilka an sasy
question, but it’s turning Into one of
the hottest controversies in the
American housing market. Legislatures
and real estate regulators in a growing
number of states are looking at ways
to ban or discourage "affinity
marketing” programs that rebate
portions of home realty commissions
to group members. Affinity programs
typically . are sponsored by
associations or firms with large
membership bases, such as the Navy
Federal Credit Union, Amway Corp.,
the USAA Insurance and financial
services companies, Wells Fargo Bank,
American Alrilnec, First USA credit

cards and Costco-Pdce *Club retail
Stores.

In tie USAA program, for
Instance, the company’s 3 million

member-customets are eligible to get a

cash "bonus" ranging from $200 to
$1,000 when they buy or sell o
house. There is no charge to the
USAA member to participate. The

bonus is actually a commission rebate
from participating real estate brokers
who've agreed to discount their

regular fees in exchange for USAA's
referral of prime, pre~qualified clients
ready to buy or sell.

In the Costco-Price Club
program, dues-paying members of the
huge discount retailer can qualify for
even larger benefits by buying their
home « and financing It with
participating realty brokers and
mortgage lenders. A Costco member
who sells a $225,000 home,
purchases a replacement and gets a
new mortgage through the program
can receive discounts of $6,000 or
mora off realty agents' and lenders’
regular fees.

The Costco program only began
late in 1997, but USAA's has been
available to members since 1993.
During that period, according to the
firm, nearly 33,000 customers have
received $14 million In cash bonuses
in the course of buying and selling
$4.7 billion in homes. Besides cash,
the program also offers free relocation

counseling, help  with insurance,
financing and other move-related
services. Attractive though It may
sound, the USAA program is against
the law In New Jersey, Kansas,
Louisiana, Mississippi, Oklahoma,

Idaho and Oregon, where real estate
statutes or regulatory rulings prohibit
realty agents from sharing
commissions with anyone but fellow
licensed realty agents.

in Kentucky, bonuses car, be
paid only to home sellers, never home
buyers. In a number of other states,
including West Virginia, Maryland,
Alaska, lowa and Delaware, efforts
have been underway to adopt
legislation or regulations that would

(CONTINUED)
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. rebates to consumers.

A btlj Introduced In the
Maryland General Assembly this
session would make It Illegal for realty
agents or brokers to "make any
payments or provide a reduced rate of
commission to a buyer or seller
referred” through any kind of affinity
marketing arrangement- The national
trade group representing state real
estate commissioners/ the Association
of Real Estate license Law Officials/
has created a task force to make
recommendations on how states
should handle affinity marketing
rebates. The task force has scheduled
a meeting on the Issue for mW-AfJrll In
St. Louis. The chairman of the group,
Brian Pray, Is a real estate broker and
state real estate commissioner from
Oxford, Miss., who Is strongly critical
of efflnity-group marketing discounts.

Pray believes that if affinity
programs were allowed tospread
unchecked/ they would cut the profits
of nonparticipating brokers, forcing
them to lay off agents, raise
commission rates and go out of
business. Pray says be
"concerned that the consumer does
not understand that there are Inherent
conflicts of Interest*' In some affinity
programs/ requiring participating real
estate agents to refer oonsumers only
to mortgage financing sources tied
into the program.

Proponents of afffnlty-group
marketing contend that state real
estate regulatory agencies, effectively
controlled by the real estate brokerage
Industry in many states, are the ones
with the real confllot of Interest when
it comes to cutting agents'
commissions through rebates.

Gerry  Pearce, senior vice
president of affinity services for
Cendant Mobility, a large relocation

mfirm that sponsors aoNO.niEpe p.a
programs like USAA's and Amway's,
says, "It's a classic case of the fox
guarding the henhouse."

Rather than banning discounts
X0 home buyers, Pearce says, states
"ought tc allow consumers the right
to make a free choice™ about saving

money through group-purchasing
arrangements. The head of the
country's largest consumer
organization, Stephen Brabeck,

executive director pf the .Consumer
Federation of America, agrees*

"We are very concerned/l
Brobeck says, ™"about any state*
imposed restrictions on home buyers
or sellers’ ability to receive lower-
priced real estate services."”

Public Affairs note: A version Pf
this column also appeared In Nowaday
March 13.
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Consum er Federation of A m erica

march 17. IfiSfi

Tha Honorable Cacil H. Underwood
Capitol Building

1900 Xanwhi Boulevard B

Charleston, Vest Virginia 2530S-D370

Bear Covsvter Underwood*

the consumer Federation of America .(CFA) urge* you to veto
H.B,2S569, vhLch was passed by the legislature Oh March 13, 1998.
because it will raise tie coat of real estate transactions for many
consumers in your state by hundreds and even thousands of dollars*
era is a rational nonprofit association of some 340 pro-consumer
groups, with a combined membership of 50 million, that vas founded
In ia$9 xc advance consumer interests through advocacy and education.

yhe Sill, ac enaeted. would prevent consumers from negotiating a
* discount <h the services of a real estate broker when they buy or sell
a home in west Virginia, it would also prevent consumers from receiving -

cash rebelcsl which can amount to 11,000 or more, when they buy or sell
a homo tbjongh an "affinity* program sponsored by a number of businesses
and Associations. 2 attach a recent syndicated article describing the
banafifcs if affinity programs for consumers*

W hetfjtr negotiated individually by a consumer or through an affinity

program, lisoounts on real estate services benefit consumers. Buying a
m horns is t-ui largest single purchase most consumers w ill make during their
lifetime. It is important that consumers be pormitted to negotiate the

beet "sal possible on the price of the home, including the reel estate
service*. Until very recently, the real estate industry has resisted
efforts hr consumer* to secure discounts on real estate services.
However,, rhether through affinity programs or other means, consumers are
beginning to expoet and demand competitive pricing by real estate brokers

in exchange for their business; It would be an enerwou* financial set-
back fox fast Virginia consumers if such discounts .or rebates were
outlawed.

E xecutive Director

M /lag
Enclosures **U IfithSheet*tw,sui» so*+Within{pan, £L£ 2003s «lid ) 017-4131

igip' -
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April 16,1998

Sen. Loren Leman, Chairman

Senate Labor and Commerce Committee
Room 115 State Capitol

Juneau, Alaska 99801 -1182

Via U.S. Mall and Facsimile to 907-465-3810

Dear Senator Leman:

Thank you for the opportunity to be heard today by your committee with regard to certain provisions of CS
for HB33. | had hoped to appear personally, but have been delayed by Missouri weather and the ARELLO
(Association of Real Kstate License I.aw Officials) Affinity Practices Task Force meetings in St. Louis.

I did have the pleasure of speaking briefly last night with Ms. Tcny McGillivary, who is Alaska’s delegate to
the ARELLO meetings, and she and | shared our concerns about (he anti-consumer aspects of CSII1B33.

We first became aware ofthis legislation a week ago when were alerted by a consumer group that knows of
our recently successful battle to win rebate approval from die Veterans Administration in Washington, D.C.
CSIIB33 as it stands would deny veterans this hard-fought benefit, as well as affect all Alaskans who buy,

sell or finance their residences.

Last November we retained the nation’s premier affinity firm in this rapidly emerging arena, AmeriNet
Financial Systems, Inc., to help VETS launch this program for veterans throughout the nation. Our Alaska
announcement has been tentatively scheduled for mid-July at EImendorff Air Base. State officials and the
Communders of Alaska’s veterans organizations will be honored guests at die ceremony.

I realize from my years as a politically active Realtor® dial omnibus re-writes of entire statutes tend to gain
their own momentum and that what appear to be insignificant provisions can have far-reaching impact. The
anti-rebate provisions of Section 34 diat prevent buyers and sellers from receiving the benefits of their own
transactions is one such provision. Please modify this language and allows Alaska’s homeowners und
veterans lo receive the full benefits of homeowncrship enjoyed by citizens in other states.

Sincerely,

Richard Ward
Executive Director
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April 16,1998

Sen. Loren Leman, Chairman

Senate Labor and Commerce Committee
Room 115 State Capitol

Juneau, Alaska 99801-1182

Via U.S. Mall and Facsimile to 907-465-3810

Dear Senator Leman:

Thank you for the opportunity to be heard today by your committee with regard to certain provisions of CS
for HD33. | had Itopcd to appear personally, but have been delayed by Missouri weather and tire ARELLO
(Association of Real Estate License l.aw OtTicials) Affinity Practices Task Force meetings in St. Louis.

I did have the pleasure of speaking briefly last night with Ms. Tcny McGillivary, who is Alaska’s delegate to
the ARELLO meetings, and she and | shared our concerns about lire anti-consumer aspects of CSI11B33.

We first became aware of this legislation a week ago when were alerted by a consumer group that knows of
our recently successful battle to win rebate approval from the Veterans Administration in Washington, D.C.
CSIIB33 as it stands would deny veterans this hard-fought benefit, as well as affect ull Alaskans who buy,

sell or finance their residences.

Last November we retained the nation’s premier affinity firm in this rapidly emerging arena. AmeriNet
Financial Systems. Inc.. to hr;p VETS launch this program for veterans throughout the nation. Our Alaska
announcement has been tentatively scheduled for mid-July at EImendorff Air Base. State officials and the
Commanders of Alaska’s veterans organizations will be honored guests at the ceremony.

I realize from my years as a politically active Realtor® that omnibus re-writes of entire statutes tend to gain
their own momentum and that what appear to be insignificant provisions can have far-reaching impact. The
anti-rebate provisions of Section 34 that prevent buyers and sellers from receiving the benefits of their own
transactions is one such provision. Please modify this language and allows Alaska's homeowners and
veterans to receive the full benefits of homcowncrship enjoyed by citizens in other states.

Sincerely,

Executive Director
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April 16,1998

Sen. Loren Leman, Cliairman

Senate Labor and Commerce Committee
Room 115 State Capitol

Juneau, Alaska 99801-1182

Via U.S. Mall and Facsimile to 907-465-3810

Dear Senator Leman:

Thank you for the opportunity to be heard today by your committee with regard to certain provisions of CS
for HB33. | had hoped to appear personally, but have been delayed by Missouri weather and the ARELLO
(Association of Real Estate License Law Officials) Affinity Practices Task Force meetings in St. Louis.

1did have the pleasure of speaking briefly last night with Ms. Terry McGillivary, who is Alaska's delegate to
the ARELLO meetings, and she and 1shared our concerns about the anti-consumer aspects of CSI1B33.

We first became aware of this legislation a week ago when were alerted by a consumer group that knows of
our recently successful battle to win rebate approval from the Veterans Administration in Washington, D.C.
CSIIB33 as it stands would deny veterans this hard-fought benefit, as well as affect all Alaskans who buy,

sell or finance their residences.

l.ast November we retained the nation’s premier affinity firm in this rapidly emerging arena, AmeriNet
Financial Systems. Inc., to help VETS launch this program for veterans throughout the nation. Our Alaska
announcement has been tentatively scheduled for mid-July at EImendorff Air Base. State officials and the
Commanders of Alaska’s veterans organizations will be honored guests at the ceremony.

lrealize from my years as a politically active Realtor® that omnibus re-writes of entire statutes tend to gain
their own momentum and that what appear to be insignificant provisions can have far-reaching impact. The
anti-rebate provisions of Section 34 that prevent buyers and sellers from receiving the benefits of their own
transactions is one such provision. Please modify this language and allows Alaska’s homeowners and
veterans to receive the full benefits of homeowncrship enjoyed by citizens in other states.

Sincerely,

Richard Ward
Executive Director
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Tuesday April 14,8:09 am Eastern Time

Company Press Release

A meriNet Financial System s, Inc. Announces Cash Rebates

Totaling Over $1,000,000

ENGLEWOOD, Colo.--(BUSINESS WIRE)-April 14, 1998--AmeriNet Financial Systems, Inc. (OTC
BB:ANFS - news), announced today it has paid out over $1,000,000 in cash rebates to consumers since
introducing the CARES(tm) Program in October, 1997.

The AmeriNet CARES(tm) Program pays consumers cash rebates and discounts when buying, selling,
financing and refinancing their home. On a typical real estate and mortgage transaction, the CARES(tm)
Program member could receive cash rebates totaling over S8,600. The AmeriNet CARES(tm) Program
is made available to corporations and affinity groups' employees and members and direct to consumers
over A neriNet's Internet Web site. Members and employees of Costco Companies and VETS(R) Data
Corporation were the major benefactors ofthe AmeriNet CARES(tm) Program.

Eric CunlifFe, President and Chief Operating Officer of AmeriNet said, "AmeriNet processed almost $1
billion in mortgage loans and over $256 million in real estate transactions. The Company’s revenue is
increasing at over 25% per month. AmeriNet is expanding into Virginia, Maryland and D.C. in April and
California shortly thereafter. Revenues are expected to continue to increase as these and other states are
opened. Currently, AmeriNet has approved over 80 real estate brokers with over 250 offices in
Washington, Oregon, Arizona, New Mexico, Colorado and Virginia and 55 mortgage lenders to
participate in the CARES(tm) Program.”

AmeriNet Financial Systems, Inc. operates a technology based, personal contact real estate service. This
service provides consumers with cash rebates coupled with unbiased and objective home buying, home
selling and home financing assistance. AmeriNet's mission is to reduce the cost and stress of home
ownership.

Contact:

AmeriNet Financial Systems, Inc.
Ed Gresham, 303/267-1946 Fax: 303/290/0160
Web Site: Ameri-Net.com

More Quotes and News: AMERINET FIN (OTC BB:ANFS - news!
Related News Categories: hankies, real estate

Ij JSearch News nclp
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March 19, 1998

The Honorable Loren Leman
Chairman, Alaska House Labor and Commerce Committee

Dear Senator Leman:

I am writing as Counsel to Cendant Mobility Services Corporation (“Cendant Mobility™) to
describe our consumer incentive programs, and to formally oppose House Bill 33 and its
potential negative impact on our programs. Please share my comments with the Labor and
Commerce Committee. We strongly believe in the consumer benefit of our programs, and would

like to continue to make them available to the people of Alaska.

Cendant Mobility is the nation’s largest provider of corporate relocations, and holds real estate
licenses in various states. Our Affinity Services division utilizes our corporate resources and our
national real estate broker network to provide consumer savings and incentives, and to facilitate
all aspects ofthe household move process for the members of our affinity group clients. We
currently have affinity agreements with numerous organizations including USAA, American
Airlines, Amway, and the Credit Union National Association. Our Affinity programs make
consumer incentives available to any ofthe over 40 million members of our affinity clients who
use our real estate network brokers. Those incentives include cash savings and American

Airlines frequent flier miles.

Our Affinity programs operate by providing atoll free telephone n .nber for the members of our
affinity clients, and move coordinators to answer incoming calls and refer members to brokers,
moving companies, m e tgagc companies, and other service suppliers in our network. Our
affinity clients offer our programs as a benefit to their members. As a licensed broker and under
the terms of our agreements with our network brokers, Cendant Mobility collects referral fees

when the members close their real estate transactions.

To fulfill the consumer benefit aspect of our program, Cendant Mobility passes a portion of our
referral fee back to the buyer or seller, where allowed by local law. This is, in effect, simply a
reduction in our fee and the over all commission. In general, the buyer or seller receives the
incentive in cash. Inthe case of American Airlines members, wc use a portion of our referral fee

Ceadaot Mobility Sorvlui Corporidoo. 42 Old Rldpcbvty [UntJ, Donhury, CT 04810-5100.
Tel: 203 837 3568. Pox: 203 137 3616
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Tuesday April 14,8:09 am Eastern Time

Company Press Release

A meriNet Financial System s, Inc. Announces Cash Rebates

Totaling Over $1,000,000

ENGLEWOOD, Colo.--(BUSINESS WIRE)--April 14, 1998--AmeriNet Financial Systems, Inc. (OTC
BB:ANFS - news), announced today it has paid out over $1,000,000 in cash rebates to consumers since
introducing the CARES(tm) Program in October, 1997.

The AmeriNet CARES(tm) Program pays consumers cash rebates and discounts when buying, selling,
financing and refinancing their home. On a typical real estate and mortgage transaction, the CARES(tm)
Program member could receive cash rebates totaling over $8,600. The AmeriNet CARES(tm) Program
is made available to corporations and affinity groups' employees and members and direct to consumers
over AmeriNet's Internet Web site. Members and employees of Costco Companies and VETS(R) Data
Corporation were the major benefactors ofthe AmeriNet CARES(tm) Program.

Eric Cunliffe, President and Chief Operating Officer of AmeriNet said, "AmeriNet processed almost $1
billion in mortgage loans and over $256 million in real estate transactions. The Company's revenue is
increasing at over 25% per month. AmeriNet is expanding into Virginia, Maryland and D.C. in April and
California shortly thereafter. Revenues are expected to continue to increase as these and other states are
opened. Currently, AmeriNet has approved over 80 real estate brokers with over 250 offices in
Washington, Oregon, Arizona, New Mexico, Colorado and Virginia and 55 mortgage lenders to
participate in the CARES(tm) Program.”

AmeriNet Financial Systems, Inc. operates a technology based, personal contact real estate service. This
service provides consumers with cash rebates coupled with unbiased and objective home buying, home
selling and home financing assistance. AmeriNet's mission is to reduce the cost and stress of home
ownership.

Contact:

meriNet Financial Systems, Inc.
d Gresham, 303/267-1946 Fax: 303/290/0100

A
E r
Web Site: Ameri-Net.com

More Quotes and News: AMERINET FIN (OTC BB:ANFS - news)
Related News Categories: hanking, real estate
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March 19,1998

The Honorable Loren Leman
Chairman, Alaska House Labor and Commerce Committee

Dear Senator Leman:

I am writing as Counsel to Cendant Mobility Services Corporation (“Cendant Mobility™) to
describe our consumer incentive programs, and to formally oppose House Bill 33 and its
potential negative impact on our programs. Please share my comments with the Labor and
Commerce Committee. We strongly believe in the consumer benefit of our programs, and would
like to continue to make them available to the people of Alaska.

Cendant Mobility is the nation’s largest provider of corporate relocations, and holds real estate
licenses in various states. Our Affinity Services division utilizes our corporate resources and our
national real estate broker network to provide consumer savings and incentives, and to facilitate
all aspects of the household move process for the members of our affinity group clients. We
currently have affinity agreements with numerous organizations including USAA, American
Airlines, Amway, and the Credit Union National Association. Our Affinity programs make
consumer incentives available to any ofthe over 40 million members of our affinity clients who
use our real estate network brokers. Those incentives include cash savings and American

Airlines frequent flier miles.

Our Affinity programs operate by providing a toll free telephone number for the members of our
affinity clients, and move coordinators to answer incoming calls and refer members to brokers,
moving companies, mortgage companies, and other service suppliers in our network. Our
affinity clients offer our programs as a benefit to their members. As a licensed broker and under
the terms of our agreements with our network brokers, Cendant Mobility collects referral fees

when the members close their real estate transactions.

To fulfill the consumer benefit aspect of our program, Cendant Mobility passes a portion of our
referral fee back to the buyer or seller, where allowed by local law. This is, in effect, simply a
reduction in our fee and the over all commission. In general, the buyer or seller receives the
incentive in cash. Inthe case of American Airlines members, we use a portion of our refcn-al fee

Cwdnni Mobility Service* Corporitloo. to Old Rldeebviy Rood, Denhury, CT 04810-5100.
Tel: 203 837 3568. Fex: 203 137 36J6
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The Honorable Loren Leman
March 19,1998

Page 2
a

to purchase frequent flier miles through an agreement with American. The referral fee to
Cendant Mobility is fully disclosed, and all closing transactions comply with RESPA
requirements. We closely monitor local rules and laws in all 50 states, and work with local
agencies and legislatures to comply with all applicable laws. Currently, 42 states allow our
consumer incentive program, and we are providing information to agencies in the remaining 8
states in order to make consumer incentives available. Based on our years ofexperience and the
feedback we receive from program participants, Affinity programs reduce the costs of a real
estate transaction to the consumer.

House Bill 33 would make it impossible for these programs to operate by making it unlawful for
participating licensed Alaska brokers to forward a percentage to their commission to Cendant
Mobility so that Cendant Mobility could in turn rebate a portion of that commission back to the
person in Alaska who is buying or selling their own real estate.

House Bill 33 is being proposed for only one reason, and that reason is to eliminate competition
from licensed Alaska brokers participating in the program. There is no valid public policy reason
to eliminate Affinity programs, as the public is already protected through the programs' use of
licensed state brokers and the protections afforded by the state licensing law. Furthermore,
individuals are free to withdraw from our progams at any time; the programs merely offer an

additional option for buyers or sellers.

Affinity programs have proven to be very popular with Alaska consumers. Other programs
would also be barred from Alaskans if House Bill 33 became law, including those run by Better

Homes and Gardens, Prudential, and Amway.

In summary, on behalfofour thousands of Alaska members ofour Affinity clients who rely upon
the Affinity programs to case the pain on their household finances when they buy or sell their
house or land, I wish to respectfully urge you to vote against House Bill 33. The bill is clearly
anti-competitive and anti-consumer, seeking to eliminate good, solid pro-consumer programs

from the Alaska consumer who will be hurt.

Senator Leman, if you or any committee member has any questions, please contact me at (203)
837-3568. Thank you for your consideration of our concerns.

Very truly your”7



ALASKA STATE LEGISLATURE

House of Representatives

COMMITTEE ASSIGNMENTS: INTERIM:
716 WEST4TH AVENUE, SUITE 610
LABOR & COMMERCE COMMITTEE, CHAIRMAN ANCHORAGE, AK 96501
SPECIAL COMMITTEE ON OIL & GAS, MEMBER PHONE: (907)258.8191
JUDICIARY COMMITTEE, MEMBER FAX:  (907)258-2016
CORRECTIONS BUDGET SUBCOMMITTEE, MEMBER
ADMINISTRATION BUDGET SUBCOMMITTEE .MEMBER SESSION:
HESS BUDGET SUBCOMMITTEE, MEMBEN STATE CAPITOL
JUNEAU, AK 99891-1102
PHONE: (9071485-4968
FAX:  (907)465-2040
MEMORANDUM
TO: Senate Labor & Commerce Committee
Attention: Annette Kreitzer /
FROM: Rep. Norman Rokeberg
DATE: March 18, 1998
RE: Hearing on CSHB 33 (FIN) am - real estate

You asked for a list of persons who might be testifying on CSHB 33 (FIN) am
tomorrow. The following persons will or might testify:

Rep. Norman Rokeberg
Jerry Royse, President, Alaska Association of REALTORS®

Don McKenzie, President, Anchorage Board of REALTORS®

Ruth Blackwell, Chair, Alaska Real Estate Commission (Juneau)
Larry Spencer, Member, Alaska Real Estate Commission (Juneau)
Art Clark

Bill Brady

Eric Dyrud

Bob Baer
Grayce Oakley, Executive Administrator, Alaska Real Estate

Commission (Anchorage - to answer questions)

All of the above individuals are supportive of this bill. At the present time, | know
of no one who might testify in opposition to the legislation.

Thank you for your assistance.
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Citations

Honoring - Dante Foster
Senator(s) Wilken, Sharp, Miller, Kelly, Taylor, Leman
Representative(s) James, Kelly, Brice, Davies, Therriault, Vezey

Honoring - Senator John Glenn
Senator(s) Wilken, Ellis, Kelly, Taylor, Leman

Honoring - Vietnam Heroes, Hugh Thompson and Lawrence Colburn and Posthumously, Glenn

Andreotta
Representative(s) Kubina, Elton, Foster
Scnator(s) Wilken, Kelly, Taylor, Leman

Honoring - Linda “L.J.” Warren
Representative(s) lvan
Senator(s) Hoffman, Wilken, Kelly, Taylor, Leman

Publication Notice - Citations

Honoring - Charlie Jordan, 1998 Junior Iditarod Champion and Rookie of the Year

Represcntative(s) Nicholia
Senator(s) Lincoln

Honoring - Kari Wise
Represcntative(s) Croft



TONY KNOWLES, CL ."ERNOR

P.O, BOX 110800

DEPARTMENT OF COMMERCE AND JUNEAUL ALASIKA G9B11-0800
ECONOMIC DEVELOPMENT PHONE: (907)465-2500
OFFICE OF THE COMMISSIONER DD (907) 465437
FEB - 9 1998

February 9, 1998

The Honorable Norman Rokeberg
Chairman, Labor & Commerce Committee
House of Representatives

State Capitol, Rm. 24

Juneau, Alaska 99801

Dear Representative Rokeberg:

The Department of Commerce and Economic Development supports the passage of
CSHB 33 (L&C) (“HB 33”), which addresses several key issues of concern to Alaskans
involved in real estate transactions. The bill provides for the regulation of Community
Association Managers by requiring them to hold a real estate license with specific
bonding and trust accounting requirements for handling community association funds.
This will help protect community associations from Financial loss. HB 33 strengthens
enforcement by allowing civil Fines for unlicensed practice of real estate and deFining
what constitutes a conflict of interest. The bill also reduces unregulated real estate
activity by prohibiting the payment of any portion of a real estate commission to any
unlicensed person either in Alaska or in another state.

The Department appreciates your introduction of House Bill 33 and asks for its favorable
consideration by the Legislature.

Sincerely,

/"(yeborah B. Sedwick
\Y; Commissioner



THE FOLLOWING DOCUMENT(S)
HAVE BEEN REFILMED TO
ASSURE LEGIBILITY OR PAGINATION




Alaska State Legislature
Twentieth Legislature - Second Session

SENATE CALENDAR

Sixty-seventh Legislative Day

OFFICIAL BUSINESS

Thursday, March 19, 1998 - 11:00 a.m.

Chaplain: Manya Pungowiyi of the Juneau Baha'i Community

SECOND READING OF SENATE BILLS

SB 235
“An Act extending the termination date of the Board of Certified Real Estate Appraisers.”
L&C RPT 3DP p. 2479
ZERO FISCAL NOTE (DCED) p. 2479
FIN RPT CS 6DP 1NR SAME TITLE p. 2839
CS FOR SENATE BILL NO. 235(FIN)
PREVIOUS ZERO FN (DCED) p. 2840

SECOND READING OF HOUSE BILLS

HB 296
“An Act extending the termination date of the Alaska Minerals Commission.”
FIN RPT 6DP p. 2842
(1) ZERO FN (DCED) p. 2843

THIRD READING OF SENATE BILLS

SB 185
“An Act relating to the maintenance of voter lists and to the inactivation and cancellation of voter

registration; and providing for an effective date.”
THIRD READING TODAY’S CALENDAR p. 2882

CSSB 254(FIN)
“An Act relating to the exemption from levy, execution, garnishment, attachment, or other remedy

for the collection of debt as applied to a permanent fund dividend.”
THIRD READING TODAY’S CALENDAR p. 2883

SENATE BILLS IN THIRD READING

CSSB 291 (JUD) am
“An Act relating to living wills, do not resuscitate orders, anatomical gifts, and the care and

treatment of persons with serious medical conditions.”
HELD IN THIRD READING FROM 3/18 CAL p. 2883

Over
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Citations

Honoring - Dante Foster
Senator(s) Wilken, Sharp, Miller, Kelly, Taylor, Leman
Representative(s) James, Kelly, Brice, Davies, Therriault, Vezey

Honoring - Senator John Glenn
Senator(s) Wilken, Ellis, Kelly, Taylor, Leman

Honoring - Vietnam Heroes, Hugh Thompson and Lawrence Colburn and Posthumously, Glenn

Andreotta
Representative(s) Kubina, Elton, Foster
Senator(s) Wilken, Kelly, Taylor, Leman

Honoring - Linda “L.J.” Warren
Representative(s) lvan
Senator(s) Hoffman, Wilken, Kelly, Taylor, Leman

Publication Notice - Citations

Honoring - Charlie Jordan, 1998 Junior lditarod Champion and Rookie of the Year

Representative(s) Nicholia
Senator(s) Lincoln

Honoring - Kari Wise
Representative(s) Croft



TONY KNOWLES, GOVERNOR

PO BOX 110800
DEPARTMENT OF COMMERCE AND JUNEAL, ALASKA 99811-0800
ECONOMIC DEVELOPMENT H_ﬁ% 465-2500
FAX: (907) 4655442

OFFICE OF THE COMMISSIONER

February 9, 199S

The Honorable Norman Rokeberg
Chairman, Labor & Commerce Committee
House of Representatives

State Capitol, Rm. 24

Jur.eau, Alaska 99801

Dear Representative Rokeberg:

The Department of Commerce and Economic Development supports the passage of
CSHB 33 (L&C) (“HB 33"), which addresses several key issues of concern to Alaskans
involved in real estate transactions. The bill provides for the regulation of Community
Association Managers by requiring them to hold a real estate license with specific
bonding and trust accounting requirements for handling community association funds.
This will help protect community associations from financial loss. HB 33 streng:hens

enforcement by allowing civil fines for unlicensed practice of real estate and defining

what constitutes a conflict of interest. The bill also reduces unregulated real estate

activity by prohibiting the payment of any portion of a real estate commission to any
unlicensed person either in AJaska or in another state.

The Department appreciates your introduction of House Bill 33 and asks for its favorable

consideration by the Legislature.

Sincerely,

\Y; Commissioner



TONY KNOM.ES, GOVERNOR

1601C STREET. SUITE 722

DEPARTMENT OF COMMERCE AND ANCHORAGE. ALASKA 99503-5986
ECONOMIC DEVELOPMENT PHONE: (907)263-8160
FAX: (907)259-3156
TDD: (907) 465-5437
DIVISION OP OCCUPATIONAL LICENSING SMA/L UcskkOoarAVTKx s K

February 6, 199S

Representative Norman Rokeberg
Chairman, Labor & Commerce Committee
House of Representatives

State Capitol

Juneau. AK 99301

Dear Rep. Rokeberg.

The Reel Estate Commission voted to support H333 at a teleconferenced meeting held
on January 23, 1993. They were aware of the amendments being considered by the
House Labor and Commerce Committee later that S3me day. Tne amendments which
were adopted by your committee and incorporated into GSH333 are amendments which

they also supported.

In their discussion, the members expressed specific support for:
1) the proposed provisions of AS 08.63.157 v.hich would enable civil penalties

to be imposed by the Real Estate Commission on persons practicing without a
license after an administrative hearing;

2) the new sections ((e). (f). Z (g)] in AS 05.83 401;

3) the provisions throughout the bill relative to the licensing of community
association managers.

Tho Commission appreciates your efforts and cooperation with the agency and the
industry to address me licensing issues contained in HS33.

Yours.truly,

Ruth Blackwell. Chair
Real Estate Commission
ec REC Members

Catherine Reardon Director
Division of Occupational Licensing
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Embezzlement nets
filve-year sentence

Condo association manager took at least $423,500
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gives 5-year sentence

Judge
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Tony Knowles
Governor

Volume 10

Tim eto
renew!

Any license issued before No-
vember 3, 1997 must be re-
newed by January 31,1995, or
it will lapse.

Ifgour_ license lapses, you are
NOT licensed to practice real
estate, and you cannot perform
any real estate activity until
your license has been rein-
stated. No exceptions. And
there is no grace period.

V/hot ere the fees?
Licensees applying for license
renewal will submit a fee of
5350. This includes the new
hiennial license feeof52S0and
a 5100 surety fee.

Applicants for new licenses to
be issued after November 21,
1997, will pay 5430. This in-
cludes a non-refundable 550
application fee, the new bien-
I license u=o(320" and a
5100 surety fee.

Hovv long willit icke ?
Applications submitted by
December 31 will be pro-
cessed before January 3lit

Renewed license certificates
will be mailed to the broker of
(continuedon pager)

R

e al E

Jeffrey W. Bush
Acting Commissioner

November 1597

Commission

W h y d o

The demand for "referral fees" by
relocation comEanles Isa source of
alarm for Alaska Licensees.

These fees amount to 25-35% of
total commission fees in transac-
tions wherecutomers or clients are
members of affinity groups.

Affinity groups may be groups of
employees of a large corporation,
government groups or other
groups with some association In
common.

Relocation companies contract
with organizations to assist their
employees or members who are
relocating from one geographic lo-
cation to another.

Relocation companies then often
have contracts with brokers
throughout the country, to which
the company refers members o:
these affinity groups for the sale of
their existing homes and the pur-
chase of new homes.

The company collects a referral fee
from the real estate broker at the
closing of the sale o: purchase of a
member's home, inch often
amounts to 25 -35% of trie commis-
sion on the transaction.

In order to gain more clients, relo-

cation companies may oiter cash
rebates and/or cash discounts in

state N e

Catherine Reardon
Director

Number 2

payment disclosures:

c a re ?

the form of frequent flyer miles to
consumers who use their services.

The rebates or discounts to con-
sumers come from the refenai fees
the company collects after the sale
of the consumer's property. Thus,
In effect, the consumer receives a
portion of the real estate commis-
sion from the saie of the property.

The affinity gioups In .Alaska in-
clude 3ritish Petroleum, ARCO,
American Airlines and Costco gen-
erally market the program to their
own members.

(continued or. page 5)

In this issue:

Affinity group
marketing:
whatisit?

Fee changes

Mobile home
dealers: register!

Why reguire ESO
insurance?
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The concern of real estate brokers
in Alaska and elsewhere is that
they cannot provide the same ser-
vices for 35% lessthan itcost them
to provide those services before
the emergence of the relocation
companies.

Why require disclosure?

The Alaska Real Estate Commis-
sion (AREC) is also concerned
about the financial health of bro-
kerages, and about the cost and
effect of such plans for consumers.

Itisclear that eventually the cost of
real estate services to consumers
would have to increase to provide
commissions toan additional party
in the transaction. Consumers are
generally not aware of the price
they ae paying for the minimal
benefit they receive.

It's a notional problem.

If it's any consolation, the same
concerns were expressed by regu-
lators and practitioners from across
the country at a recent meeting of
the Association of Real Estate Li-
cense Law Officials (ARELLO).
ARELLO has set up a special task
force to look for solutions to the
problem.

AREC has already taken action to
ensure that consumers are advised

ofexactly whatcommission money
is being paid to whom in connec-
tion with real estate transactions Lo
this state. EffectiveJune28,12 AAC
64.130 says:

"12 AAC 64.130 GROUNDS FOR
REVOCATION OR SUSPENSION.
TlIxfollowing acts, in addition to those
specified elsewhere in tlx chapter, are
groundsfor revocation or suspension
ofa license:

(4) any payment or receipt of any
rebate or compensation from any lie
ensee orany unlicensed person, entity,
or association in a real estate transac-
tion without disclosing the specipc
names and amounts, in writing, to the
principals of that transaction at the
time that tIx following documents are
signed:

(A) the listing contract;

(3) the receipt and agreemer.t to pur-

chase;
(C) tIx settlement statement.”

V/hat con the Commission
do by regulation ?

Inan attemﬁt to further clarify this
language, the Commission has no-
ticed its Latent to reconsider the
requlation at its December meet-
ing

Many licensees are not satisfied
with a requirement for disclosure,
but instead, want a prohibition on

FRANK ie ERNESTO bv Bob Thaves

/A [i-ATA A~

VW |

AREN November 1997

any such affinity group marketing
plans.

Many other states have attempted
to clarify statutes and regulations
to make it clear that payment of
any kind to unlicensed persons in
conjunction with arealestate trans-.
action is unlawful. The most cel-
ebrated regulatory revision to date
was accomplished by the Missis-
sippi Real Estate Commission
(MREC).

PHH vs. ADPEC

MRECPassed a rule malting it un-
lawful for a Mississippi licensee to
pay a referral fee to another real
estate licensee when they knew
that the second licensee intended
to pay a portion of that commis-
sion to an unlicensed individual.

Mississippi law already provided
its Commission power to revoke
or suspend a license of an indi-
vidual who paid any rebate, profit
or commission to an unlicensed
person.

The regulation further explained
that a licensee could not pay any
part of a fee, commission c* other
compensation received in the
course of a transaction except to
another licensee through the

licensee's broker. .
Fccr.'nued anpage it
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In Augustofthisyear, MRECadded
another section to the regulation
stating: "Mo licensee shall know-
ingly pay a commission, or other
compensation to a licensed person
knowing that licensee will in turn
pay a portion or all of that which is
received to a person who does not
hold a real estate license.”

PHH, a relocation company doing
business in Mississippi, sued the
Commission seeking an injunction
to prevent enforcement of the regu-
lation.

Both parties agreed that the rule as
amended prohibits the consumer
rebates offered by PHH as part of
its incentive program for affinity
group members.

Both parties moved for summary
judgment, agreeing that there were
no genuine issues of material fact
and that the case could be finally
decided on the issues of law that
were before the court.

PHH asserted that the rule was
preempted by the provisions of

IS S 10 ri

disc/O S USDO

RESPA, violated the commerce
clause ofthe United States Consti-
tution, and was a violation of its
first amendment right to free
speech, because itprevented PHH
from advertising its consumer re-
bate program.

The court's ruling

The court found that the federal
law did not conflict with the Mis-
sissippi rule, that it does not di
rectly discriminate against inter-
state commerce, that it applies
equally to brokers inside and out-
side the state of Mississippi, and
that the rule effectuates the local
interest of protecting consumers
from unscrupulous organizations.

The court also found that the rule
regulates conduct, notspeech, and
is therefore not subject to a First
Amendment challenge.

Further, the court stated that the
MREC was well within its statu-
tory authority when it passed the
rule in question "'to carry out the
purposes of this chapter”.

D o

w here you

(continuedfrom page I)

Atoska low is different.

In Alaska, recent decisions of the
Office ofthe Attorney General have
construed the powers of the Com-
mission very narrowly.

That means that unless the statute
specifically addresses a given is-
sue, the Commission has no au-
thority to pass regulations on that
issue.

It is the position of the Attorney
General's Office is that there is no
prohibition in Alaska law against
paying rebates or other compensa-
tion to principals in the transac-
tion.

Therefore, a statutory revision is
necessary to create such a prohibi-
tion. To incorporate language such
as that upheld in Mississippi,
Alaska would need achange in the
law passed by the state legislature.

Reprejentative Norman Rokeberg
has been working on this issue.
Contact his office with comments
or suggestions.

we kno wu/

ore ?

Ifyou hove notreceived yourrenewalforms, it
is likely that the Commission does not hove

ycur current address.

Toprovide a current address, you mustreport
your new address to the Commission's
Anchorage office in writing. Be sure toindicate
on your renewal form that the address you

hove given isa new oddress.

November 1997AREN
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ALASKA ASSOCIATION OF REALTORS, INC.
741 Sesame Stro«l, Sulle 100 =Anchorage, AleoKa 99SC3
Tolophono 907-563-7133 «Fox 907-501-1779
REALTOR ®

February 19, 1998

Alaska State Legislature

State Capitol
iunear. AIK 99801-1182 Ref: HB 33

Dear Legislators,

The Alaska Association of REALTORS® and it’s over 1100 members statewide, believe
HB 33 is good nublic policy and helps further protect the consumers of the State of
Alaska. The industry has had numerous meetings with the author of House Bill 33 “An
act relating to real estate licensees and to the real estate surety fund.” The meetings were
designed to clairfy language in the bill, craft needed changes to the original bill, and
insure the bill meets the needs of the puolic as well as our industry. It does that. Our
Association supports and endorses the current HB 33 in concept and scope. We support
the majority of changes the bill will create and would ask for your support when it comes

up for a vote.

Jerry Royse
President Alaska Association of REALTORS®

HEAlTOn*9>1 Ith IOa"'It***I
The Voice for Rea! EstateIM in Alaska i nag,onaﬁgssoch 1| two Go Olﬁlsugad\ﬂmo oi



AK Rsscc. REALTORS

REALTOR* The Voicefo rRealEstate” [N Anchorage

RN

Feb 19 98 16:54 P.01/01

Fax:907-561-1779

ANCHORAGE BOARD

of realtors,;, inc.

741 Sesamg Sdeel

Sulie *100

Anchorage, Alaska 99503
(907) 561-2338

(907) 563-8476 Fax

February 18, 1998

Alaska State Legislature

State Capital
Juneau, Alaska 99801-1182

Dear Representative Rokeberg,

This letter is to make clear that the Anchorage Board of REALTORS® does support
HB33. We appreciate all the time and effort that has gone into the Bill on your part. It is
our hope that these changes will clarify the license law and items concerning the Surety

Fund.

Best regards,

Don McKenzie, President
Anchorage Board of REALTORS®

IS 0L ASACHCFTAITW
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February 19,1998

Kcnai Peninsula Board of Realtors
35477 Spur Hwy., Suite 201
Soldotna, Ak. 99669

Rc: MB 33

Dear Representative Rokeberg and Members of the House,

We, the members of the Kcnai Peninsula Board of Directors, would like to go on

record as supporting HB 33. The Legislative and Industry Issues Key Work Group from
our Board of Realtors has been actively involved in the revisions and progress of this
piece of legislation. Wc believe it is important to pass HB 33 to correct the cunrent state

ofthe Alaska Statutes that directly effect our industry.

President
Kcnai Peninsula Board of Realtors

Steve Ford
Co-Chairman
Legislative and Industry Issues Key Work Group

. 01J.



K odiak Board of Realtors

218 Center Ave. Suite 200
Kodiak, Alaska 99615

February 20, 1998

Alaska State Legislature

State Capital
Juneau, Alaska 99801-1182

Dear Representative Rokeberg,

This letter is to make clear the Kodiak Board of REALTORS® supports HB33. We
appreciate the time and effort that you have put into this Bill. It is our hope that these
changes will clarify the license law and items concerning it.

Sincerely.

Sharlene Sullivan, President
Kodiak Board of Realtors®



Southeast Board of Realtors®
REALTOR*

P 0. Box 2246

iaa, (e 27040 Feb 21, 1998
& epruar ,
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R esolution for

support of House Bill 33

The Southeast Board of Realtors have hereby read and reviewed HB
33, version T and do hereby support and endorse HB 33. Therefor,
the Southeast Board of REALTORS do hereby respectfully request
that the House of Representatives of the Alaska Legislature pass HB
33.

Respectfully submitted,

A L.H. "Dutch" Knighr President
/'l Southeast Board cm REALTORS



FROM ; Oalley Board of REILTCRS FHONE ND @ 9073765081 Feb. 20 1998 03:15PMPi

ValIe}L Board of REALTORS

851 E Wesfpoint Drive. Sfe. 208, Wasilla, Alaska 99654
Telephone 907-376-5080 * Fax 907-376-5081

REALTOR

02-2C-9 S?03ivS RC/?
February 20, 1998

Representative Norman Rokeberg
State of Alaska.

House of Representatives

State Capitol

Juneau, AK 99801-1182

Dear Representative Rokeberg:

On behalfofthe Valley Board of REALTORS please be advised that we are in support of
H.B. 33. Please relay this message loud and clear to all House Members and others as
you deem appropriate. We very much appreciate all your hard work and believe this bill
is a win-win for A'askan consumers as well as all members within the real estate industry.

Thank you again for your effort in this matter.

Sincerely,

Kevin Crozier, President
Valley Board of REALTORS

5.~ MEMBER BOARD + NATIONAL ASSOCIATION OF REALTORS* » ALASKA ASSOCIATION OF REALTORS* [¢ | MiS



2-21-1998 d:03PM FROM BAY_REALTY 90723SA03I

P.0. BOX 2660

Homer. Alaska 99603
REALTOR

February 21, 1998

The Honorable Chairman Norman Rokeberg
Alaska State Legislature

House of Representatives

State Capitol

Juneau. Alaska 99801-1182

Re: HB 33 Final Draft
Dear Chairman Rokeberg:

WHEREAS, the Directors of the Kachemak Board of Realtors reviewed HB 33
final draft:

Resolved: The Kachemak Board of Realtors do hereby support the final version
of HB 33 received by fax a. 13:31 on Friday, February 20, 1998.

Sincerehf;

Terry Yager

President

Kachemak Board of Realtors
Homer, Alaska

cC: Jerry Royce
Dea Turner
Gail Phillips

TY /lw



Mar-04-98 03:56P WALKER WENDLANDT OSOWSKI +1-907-278-7001

Community Associations Institute
Greater Alaska Chapter
¢/o Shane OsowsKi
550 West 7thAvenue, Suite 1850
Anchorage, Alaska 99501

March 4,1998 VIATELECOPIER
(907) 465-2040

Honorable Norman Rokeberg
Representative, House District 11
Alaska State Legislature

Alaska State Capitol

Juneau, Alaska 99801-1182

Re:  House Bill 33

Dear Representative Rokeberg:

Thank you for your efforts to involve CAl in the Ie?islative process concerning House
Bill 33. House Bill 33 in its present form addresses all of our concerns and ensures the
public of certain professional standards when dealing with licensed association managers.
We strongly support this bill and urge its immediate passage.

Norm, we sincerely appreciate your efforts to involve CAl in the legislative process
and meet our concerns. As discussed, CAl's national board of directors has a standing
policy opposed to licensing of managers as real estate brokers. While our board of
directors is unanimously in favor of your bill with these changes, there is some question
whether our !ocal_chaﬁ)ter may be required to adopt an "official" neutral position re ardmﬂ
the bill while individually supporting it. We are still in the process of sorting this out, but wi
make every effort to show our support

Community Associations Institute
Greater Alaska Chapter

lane Osowski, Past President

Legislative Committee

. 02



ALASKA MORTGAGE BANKERS ASSOCIATION

RESOLUTION

WHEREAS, the Alaska Mortgage. Bankers s Association is a non-profit
association whose main purpose is to educate those associated with any facet of
the finance portion of the home ownership process thus encouraging home
ownership by providing access to affordable housing loan programs,

WHEREAS, the Alaska Mortgage Bankers Association promotes and supports
affordable loans programs for AlJaskans such as the Alaska Housing Finance
Corporation's Tax Exempt Programs, Anchorage Neighborhood Housing
Services’ various loan programs, Municipality of Anchorage's ANCHOR program
and Cook Inlet Housing Program,

WHEREAS, the AlJaska Mortgage Bankers Association believes that
knowledgeable Real Estate Professionals are a valuable and integral part of the
education process for buyers and sellers, especially in understanding and
executing a real estate contract,

WHEREAS, the Alaska Mortgage Bankers Association concludes when third
partz affinity grouPs become involved in Real Estate transactions, the consumer
Is likely to be referred to an affinity partner who may provide limited, if any,
education of the Alaska home buying process and who may restrict ieferrals to
lenders who do not actively promote affordable AJaska home loan programs,

THEREFORE RESOLVED, the AJaska Mortgage Bankers Association hereby
supports enforcement of Alaska Statute 08.68.151 which states in part, "Unless
licensed as a real estate broker, associate real estate broker, or real estate
salesman, a natural person, foreign or domestic corporation, or partnership, or
limited partnership, or other entity may not.... (5) assist in or direct the procuring
of prospective buyers...", and

FURTHERMORE, the AJaska Mortgage Bankers Association supports a
requlatory ruling or legislative statute that would extend the intent of this statute
to include non-payment of fees to a broker or other agent if it is known that the
broker intends to pass that fee through to an unlicensed party.

Amber Hutchens, President
AJaska Mortgage Bankers Association

12/12/97
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CONCERNED ADVOCATES FOR REAL ESTATE SERVICES
P.O. Box 112342, Anchorage, Alaska 99511

FEB - 61998

February 6,1998

Rep. Norman Rokeberg
Alaska State Legislature

State Capitol
Juneau, Alaska 99801-1182

Rc: House Bill 33, Real Estate Licensing

Dear Rep. Rokeberg:

The C.A.RE.S. organization supports HB 33 and appreciates your continued
efforts toward improving the accountability and regulation of the real estate

industry in Alaska.



P m t] Realty** DEtter

int. *
9040 Glacier Highway, Juneau, AK 99B01 TELEPHONE (907) 789-3888 FAX: (907) 789-7038

February 5,1998

Representative Norman Rokeberg
Chairman, House Labor and Commerce Committee

AlJaska State Legislature
Juneau, AJaska

Dear Representative Rokeberg

I have been a full-time professional realtor with Powell Realty/'Better Homes and Gardens
ofJuneau for the past eight and a halfyears. | strongly support the current version of HB
33 and any refinements to improve the consumer protection it provides in the AJaska real

estate market.
We Realtors are continuously upgrading our skills to insure that the practice of real estate

is done professionally and ethically. Our interest is in protecting the public when we
provide our services We in rum need the kind of protection for our industry as well as

consumers of our services that this legislation provides.

Thank you for your efforts to make it so

Sincerely,

Realtor
copy. Members of the House Finance Committee

Rep. Mark Hanley. Co-Chairman Rep. Gene Thcrriault, Co-Chairman
Rep. Eldon Mulder, Vice Chairman Rep Gary Davis

Rep. Richard Foster Rep. Pete Kelly
Rep. Vic Kohnng Rep Terry Martin
Rep John Davies Rep Ben Grusscndorf

Rep Carl Moses



9040 GlocKf Highway, Juneau. AK 99801 TELEPHONE (907?) /89-3eS8
FAX290737897038

February 6th,1998

Represenativc Borman Kateberg

Chairman, House Labor ami Cowaerce Ci:mmitee
Alaska State Legislature

Juneau, Alaska

FEB - e 1938

Dear Repreaenativc Rokeberg,

I jim currently a full time Roaltor or Powell Realty Better Homes and Gardena In Juneau,
and have been for the past 3 1/2 years. It has been a very productive and successful
career for me. | vriah to express to you that | at In strong support of the current version
of House Bill 33. 1 feel that it seeks to provide protection for out industry ( The
Alaska Real Estate Market).. This legislation is necessary for as to provide our services
at the level of quality that we have thus far been able to provide.

I certainly appreciate your efforts In attempting to protect the public and in turn our

Industry with this legislation.

Helen G.
Realtor
Copy: Members of the House Finance Coamittec:
RopMark Hanley, Co-Chairman Rep. Gene Therriault, Co—-Chairman
Rep Eldon Mulder, Vice—Chairman Rep. Cary Davis
Rep. Richard Foster Kr.p. Pete Kelly
Rep. Vic Kohring Rep. Terry Martin
Rep. John Davies Rep. Ben Grusccadorf

Rep. Carl Moses



Author: powell@eagle.ptialaska.net (Janie Bee Powell) at CC2MHS1

Date: 2/5/99 3:33 PH FEB ~ 6 1998

Priority: Normal

TO: Representative Norman Rokeberg at LAA TRANS

CC: Representative Mark Hanley at LAA HHAN, Representative Gene Therriault at LAA HTHR
Representative Eldon Mulder at LAA TRANS, Representative Gary Davis at LAA TRANS,
Representative Richard Foster at LAA TRANS, Representative Pete Kelly at LAA TRANS
Representative Vic Kohring at LAA TRANS, Representative Terry Martin at LAA TRANS,
Representative John Davies at LAA TRANS,
Representative Ben Grussendorf@legis.state.ak.us at CC2MHS1,
Representative_Carl_Moses@legis.state.ak.us at CC2MHS1

Subject: [Pwd: House Bill 33]

Janie Bee Powell

Powell Realty, Inc. BH&G
9040 Glacier Hwy.

Juneau, AK 99801

(07) 789-3888

X-Mozilla-Status: 0001

Message-1D: <34DAS891. 5604@eagle .ptialaska.net:>

Date: Thu, 05 Feb 1990 15:25:56 -0900

From: Janie Bee Powell <powellSeagle.ptialaska.net>

Organization: Powell Realty, Inc. BH&G

X-Mailer: Mozilla 2.0 (Win9S; U)

MIME-Version: 1.0

To: P.epresenative_Norman_ P.okeberg3legis.state .ak.us

CC: Represenative Mark_Hanley@legis.state.ak.us,
Represenative_Gene_ Therriault@legis.state-ak.us,
Represenative Eldon Mulder@legis.state.ak.us,
Represenative_Gary Davis@legis.state.ak.us,
Represenative_Richard Foster@legis.state.ak.us,
Represenative_Pete KellySlegis.state.ak.us,
Represenative Vic_Kohring®alegis.state, ak. us,
Representative_Terry_Martin3legis .state.ak.us,
Representative_John Davies@legis.state.ak.us,
?.epresentative_3en_Grussendorf@legis .state .ak. us,
Representative_Carl_Moses3legis.state.ak. us

Subject: House Bill 33

Content-Type: text/plain; charset=us-ascii

Content-Transfer-Encodir.g: 7bit

As the Broker for Powell Realty, Inc. BH&G, Juneau, Alaska, 1 firmly
support the current version of House Bill 33 (CSHB 33(L&C), Version Q).

Janie Bee Powell


mailto:powell@eagle.ptialaska.net
mailto:Representative_Ben_Grussendorf@legis.state.ak.us
mailto:Representative_Carl_Moses@legis.state.ak.us
mailto:Represenative_Mark_Hanley@legis.state.ak.us
mailto:Represenative_Gene_Therriault@legis.state-ak.us
mailto:Represenative_Eldon_Mulder@legis.state.ak.us
mailto:Represenative_Gary_Davis@legis.state.ak
mailto:Represenative_Richard_Foster@legis.state.ak
mailto:Representative_John_Davies@legis.state.ak.us

PowelRealty ft B e a »

9040 Glacier Highway, Juneau. AK 99601 TELEPHONE (907) 769-3886 FAX: (907) 789-7038

February 6,1998

Representative Norman Rokeberg

Alaska State Legislature Ff6 1 61998
Dear Representative Rokeberg,

I want to voice my support in favor of House Bill 33.

Honey Bee Anderson

Sales Associate
Powell Realty Inc.1Better Homes and Gardens



Author: explor@ptialaska.net _Dale Anderson) at CC2MHS1 CCD

Date: 2/6/98 11:10 AM "tu “ 0 1938
Priority: Normal

TO: Representative Norman Rokeberg at LAA TRANS

Subject: HB 33

I am a licensed real estate agent in the State of Alaska and want to thank
you for carrying HB33. 1 fully support the bill. Thank you and let me
know if there is anything I can do to help you further. Best regards,
Dale Anderson

Powell Realty, Inc

9040 Glacier Highway

Juneau, AK 99801

(907) 789-3888  (work)

(07) 789-1965  (home)

Admiralty Tours/Auke Lake Bé&B

(©07) 789-1965 (phone)

(07) 79u-j253 (fax)

explor@ptialaska.net (e-mail)
http://ww.ptialaska.net/-explor (website)


mailto:explor@ptialaska.net
mailto:explor@ptialaska.net
http://www.ptialaska.net/-explor

Frontier

¢VRealtyM # FB - 51908

To: Rep. Norman Rokeberg
From: Dutch Knight, Broker
Re: HB 33

I've been a fulltime Realtor for 7 years now and a broker for 4
years. HB 33 is an important bill chat | believe deserves your
support

In short | believe that it protects the pubLic and the real estate
industry. Please support HB 33! Ifyou have any questions please
feel free to call me at 790-3305.

Failure to support HB 33 would be like letting the fox run loose in the
chicken coop.

W ithout HB 33 more and more of the real estate and related services
such as lending currently provided by local Alaskans will be sent out
of state with a net result of lower incomes and reduced income for
the State of AJaska and it's people. Please protect our future!

oC

Rep Mark Hanley, Co Chairman 465-2418
Rep. Gene Theriault, Co-Chairman 465-3884
Rep. Eldon Mulder, Vice Chairman 465-3518
Rep. Richard Foster 465-3242
Rep. Pete Kelly 465-5241
Rep. Vic Kohring 465-3818
Fep. Terry Martin 465-2293
Rep. John Davies 465-3519
Rep. Ben Grussendorf 465-2278
Rep. Carl Moses 465-3445

P.O. BOX 210391 =« AUKE BAY, ALASKA 99321 . PHONE 907/7904305 < FAX 907/790-2305



roren PROPERTIES, [nC.

From :

KHur-t fo. : WX' eb'a 4iU

TOTEM

JL PROPERTIES, INC

Rep. Norman Rokeberg
Ak State Legislature

Re: HB 33

February 5, 1998

Dear sir:
T am very much

Respectfully,

fanct Argevibflh,
Totem Properties,

Suile 112 Jordan Creek Cooler

favor of House Bill 33

Sales Associate

rnc.

8000 Glacier Highway, Juneau Alaska 99001

k b

rea.U0O 1550

(007) 789-7120



Fron . TOTEM PROPERTIES, INC

PK>€ No. : 90?7 790 7120

TOTEM

JL PROPERTIES, inc.

Rep. Norman Rokaherg
Ak State Legislature
Re: HB 33

February 5, 1998

Dear sir:
T am very much in favor of House Rill 73.

Respectfully,

Feb. 05 1993 4:23PM

HB- 51993

Suilo 112 Jordan Crook Conlor e 0000 Glacier Highway, Junoau Alaska 99001 e

(907) 769-7120

P02



t r«e™-

From : T(]EV'FWT'ES, INC. rHi/*e no. : -M> rsa n*vy rcDh.uo n:o

Rep. Norman Rokraberg
Ak State LegiptJat.ure
Re: HB 33

February 5, 1998

Dear sir:

I am very much in favor of Houoc Bill 33.

Respectfully,

Gary I.Awis, Sales Aasociar.e
Totem Propertico, Inc.

Suite 112 JorJan Crook Center - UBOO Glacier Highway. Juneau Alaska 9930) « (907) 709-7120



Rep. Norman Rokeberg
Ak State Legislature
Re: HB 33

February 5, 1998

Dear sir:

I am very much in favor of House Bill 33 .

Respectfully,

Ls.

> [/ Porto, Brokcr
Propercies, Inc.

Suite 112 Jordan Creek Center e B800 Glacier Highway, Juneau Alaska 99001 « (907) 709-7120
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TOTEM
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f£8 - 51338

Rep. Norman Rokeberg
Ak State Legislature
Re; HB 33

February 5, 1998

Dear sir:

I am very much in favor of House Dill 33.

Respectfully,

Totem Properties, Inc.

Suilo 112 Jotdan CreoK Conler —« 0800 Gtacior Highway. Juneau Alaska 99001 e« (007) 789-7120

roo



TOTEM Realty

Bus: (907) 272-057] . Fax; (907) 274-9616

F[B
February 6,1998

Rep. Norman Rokeberg

Alaska State Legislature

State Capitol

Juneau, Alaska 99801-1182

Re: House Bill 33, Real Estate Licensing
Dear Rep. Rokeberg:

| support the goals of HB 33 and appreciate your continued efforts toward
improving the accountability and regulation of the real estate industiy in AJaska.

Robert E. Baer

724 East 15th Avenue <« Anchorage, Alaska 99501



Since 1953

3201C Street
Suits 200
Anchorage, Alaska
99503-3994

Bus. (907) 563-5500
Fax (901) 762 3189

FEB - e 1938

February 6,1998

| Dear Representative Norman Rokeberg:

J believe real estate law has corae a long way in the last ten
j see no neecj t0 set “acj, twenty. 1 am in favor of House BiIll

years
33. If HB 33 does not pass then it will be the Alaskan consumer that
will ultimately pay the price. Thank you very much for your work
and time on this most important issue.

Sincerely,

Manuel Escobedo
Jack White Real Estate



71018 parks my, sum 104

WAStLLA* ALASKA 99654
907-J73-1353-THOf1E
907-373-1444-1AX

FAX
T0: NORM ROKEBERG FEB - e 1998
HOUSE FINANCE CttMITTEE
FAX HO. 465 2040 .
FROM: CAROL J. JENSEN GRI.CRB
0. PAGES: e

| AM IN SUPPORT OF HB33 WRITTEN TESTIMONY TO FOLLOW' NEXT WEEK.



Author: trevorOmail.ptialaska.net (Trevor Roehl) at CC2MHS1 FEB - 61998

Date: 2/6/98 11:53 AM

Priority: Normal

TO: Representative Norman Rokeberg at LAA TRANS

CC: Representative Vic Kohring at LAA TRANS, Representative Terry Martin at LAA_TRANS,
Representative Richard Foster at LAA TRANS, Representative Pete Kelly at LAA TRANS
Representative Mark Hanley at LAA HHAN, Representative John Davies at LAA TRANS,
Representative Gene Therriault at LAA HTHR, Representative Gary Davis at LAA TRANS
Representative Eldon Mulder at LAA TRANS,
Representative_Norman_Rokeberg@legis.state.ak.us at CC2VHS1,
Representative_Eldon Mulder@legis.state.ak.us at CC2MHS1,
Representative_Carl_Moses@legis.scate.ak.us at CC2MHS1,
Representative 3en_Grussendorff@legis.state.ak.us at CC2MHS1

Subject: HB 33

I have been a licensed Real Estate Agent in the State of Alaska since
February of 1995. I support HB 33, Real Estate Licensing, and urge you
to expeditiously review and approve it.

Thank you

Trevor Roehl
Sales Associate


mailto:Representative_Norman_Rokeberg@legis.state.ak.us
mailto:Representative_Eldon_Mulder@legis.state.ak.us
mailto:Representative_Carl_Moses@legis.scate.ak.us
mailto:Representative_3en_Grussendorff@legis.state.ak.us

CEKTURY 21 Ait Sint, REALTORS

8585 OLD DAIRY RD.
JUNEAU, AK 99801

FEB - G 1993
Attention: |Rep. NORMAN ROKE5URG
Date:  2/6/98
From:  Sue Bigelow
Number of pages:

I am a fulltime REALTOR working for CEHTURT 21, All

Star, REALTORS. I Support bill E3 33 and hope you
tH 11 dr the same

Thank vou.

CC:

"Rep. Mark Hanley
IRep. Bene -Theriault
|Rep. Eldon Mulder
-Rep. Richard Foster
Rep 1 Pete Kelly

Ren. VjL Kohring___
IRep. Terry Marcia
IRen. John Davies
|Rep. Ben Grusecndorf
Ren. Cnrl Moses

CENTURY 2; All Star, REALTORS

HS85 Old Oslry Road
Jun«au, AK 5960
3hone (730)730-4343 or 730-4620



GnMfcg

All Star, REALTORS*
6585 0ld Dairy Rd, Ste 103
Juneau, Alaska 9o801
Busnoss (907) 790-4848

Fax (907) 790~4800
akreany@alaska.net

o2/

Each Otfico Is Independent?/ Owned And Operated

rrn )
rto “fi 1QQfl
u


mailto:akreany@alaska.net
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in :
CENTURY :i Alt Stax. REALTORS %—.W d "Iif

8585 OLD DAIRY RD.
JUNEAU. AK 99801

Attention: Rep. KORHAN ROKE3URG
Oate: 1'2/6/98

From: Tsrry whitbeck

Number of pages: jj*

I have been a Real Estate Agent since 1986. I opened
liny own office in 1991. 1 am the Broker / Owner or
FB' 6]% the CENTURY 21 AlIl Star, REALTORS office in Juneau, AK.

I [Wholeheartedly support E3 33 and sincerely hope you

will too.

Thar.k You

CENTURY 21 All star, REALTORS

p5BS Old Dairy Rsed
(Junaiu. AK 55BCI
plonc (730)730-4842 ar 750.J0BO



FEB - 61998
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February 6, 1998

TO: Representative Norman Rokeberg
Alaska State Legislature
Juneau, Alaska 99801

Via Fax Transmission to: 907-465 *2040

RE: House Bill 33

Dear Representative Rokeberg,

lam very much in favor of House Bill 33. lappreciate your efforts to promote
Alaskan industry.

Gene Whiting. Broker

S Inij<c*i{fenlly 0*rcd i*d Merrfi.y dcnrt-m PtfSitieniij: Annul*; *C



Author: spencerOpobox.alaska.net (Larry Spencer) at CC2MHS1 FEB 101958
Date: 2/10/98 5:27 AM
Priority: Normal
"0: Representative Norman Rokeberg at LAA TRANS
ibject: HB 33
Representative Norman Rokeberg
Chairman, Labor & Commerce Committee
House of Representatives
State Capitol
Juneau, AK 99801

Dear Rep. Rokeberg,

I an a memeber of the Alaska Real Estate Commission, as well as a
member of the Sotheast Board of Realtors. | practice both reisdential
and commercial leasing, sales and property management as well as
residential sales. My office consists of a licensed broker and two
agents. 1 support the changes proposed in H3 33. In particular |
support the enactment of civil penalties as outlined below. The civil
penalties portion of the bill is essential if license enforcement and
public protection is to be achieved. Otherwise, we are merely
regulating the people who volunter to apply and pay our license fees,
and exempt those who choose not to be licensed. The current eniorcement
procedures through the attorney general are expensive, time consueming,
and generally not available. Specifically, 1 suport:

1) the proposed provisions of AS 08.88.167 which would enable
civil penalties to be imposed by the Real Estate Commission on persons
practicing without a license after an administrative hearing;

2) the new sections ((e), (P, & (@) in AS 08.83.401;

I appreciate your support for K333.

Yours truly,

Larry Spencer, Member
Real Estate Commission



