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WE HAVE A LOT IN THE WORKS!! 
Contributed by Marten Martensen, Continental Auto Group 

 

Membership Renewal 

In January we started our yearly membership renewals.  We 

have retained most of our members and have some new 

member we would like to welcome: 

 

· ADS! (Automotive!Development! Services),Mark!
Nania!

· Frontier!Auto!Sales!LLC,!Viktor!Kulykivskyi!

· Northern!Lights!Media,!!KTUU,!Channel!2!
!

We always welcome new dealer members that share in our 

common goals and Code of Ethics. 

 

It cannot be stressed enough the importance our members are 

to this organization.  Your continued participation gives 

AADA the legitimacy and influence we need with our 

Legislatures.  Without your combined support we could not 

effectively take on the growing issues that are happening in 

our industry.  Our dealer membership is strong and associate 

membership continues to grow.  

 

Juneau 

February was a very busy month.  On Feb 2
nd

, 3
rd

 and 4
th

, 7 

board members and a dealer member went to Juneau with 

Denny Dewitt our Legislative Consultant.  Every year as many 

board members as possible go to Juneau to talk to our 

representatives, and any dealer members interested in 

participating are always invited to join them.  The more 

participation we have the more effective we are, and this was a 

year that renewed relationships. 

 

Current Project 

The board is currently working with Gary Sleeper with 

Jermain, Dunnagon & Owens, P.C. on several important 

issues that will be highlighted at a later date.  These are works 

in progress and support our common goals.  Members are 

always welcome to contact us at aada.kmartensen@gmail.com 

to receive updates.  We also encourage our members to 

contact us to bring up new issues. 

 

 

 

 

 

 

 

Alaska Auto Dealers Association PAC 
Contributed by Steve Allwine, Mendenhall Auto 

 

As we near the end of the legislative session I would like to 

take a moment to thank everyone who attended the Juneau fly 

in in February. The face to face discussions we are able to 

have with our legislators really allows them to understand 

what we do and the challenges we face. 

 

At this writing we are finishing up the first session of the 29
th

 

legislature. Although in this session AADA did not have any 

legislation of concern, we may have a few areas of interest in 

the second session. 

 

Prior to this session we assisted with campaign help for 14 

candidates, both on the House and Senate side from all over 

the state. Our total expenditures amounted to about $5400 for 

the 2014 general election. Both monetary and actual 

involvement in each of the campaigns means a lot to the 

people. 

 

In 2015 of course, there is not a general election. But, this is 

an excellent time to rebuild our bank account in preparation 

for 2016. 

 

I would ask that you join me and each of the board members 

in contributing $250.00 to AADA’s PAC this year.  If we 

follow that up next year with at least the same amount from 

our membership it will give us an excellent opportunity to 

help candidates get elected who appreciate our concerns. 

 

Please do not forget the rules: 

Contributions to the PAC must be from 

individuals and must be voluntary. 

Individuals may not contribute more than $500 

per year to the PAC (cash contributions are not 

to exceed $100 annually).   

Only 10% of the PAC contributions may come 

from non-Alaskan residents.  

 

Send your checks to: 

 

AADA PAC 

c/o Steve Allwine 

8725 Mallard St 

Juneau, AK 99801 
 

 

 

 

 

 
 

 

 

Why do Alaska and 49 other states have Auto Dealer Franchise Laws? 
 

 

In 1978, the United States Supreme Court recognized the need for motor vehicle 

dealer franchise laws:  

 

“Dealers are, with few exceptions, completely dependent on the 

manufacturer for their supply of cars. When the dealer has invested 

to the extent required to secure a franchise, he becomes, in a real 

sense, the economic captive of his manufacturer. The substantial 

investment of his own personal funds by the dealer in the business, the 

inability to convert easily the facilities to other uses, the dependence 

upon a single manufacturer for supply of automobiles, and the 

difficulty of obtaining a franchise from another manufacturer all 

contribute toward making the dealer an easy prey for domination 

by the factory. On the other hand, from the standpoint of the 

automobile manufacturer, any single dealer is expendable. The faults 

of the factory-dealer system are directly attributable to the superior 

market position of the manufacturer.” 

 

 

The National Automobile Dealers Association also explained the compelling need 

for state franchise laws in its recent comments to the FTC:  

 

“the simple fact is that auto manufacturers retain to this day a massive 

economic power advantage over their franchised dealers, resulting from 

market structure, manufacturer behavior, and intrusion in the market by the 

federal antitrust statutes. And manufacturers often use this excess power to 

overreach and act opportunistically in their relationships with their dealers, 

to the detriment of dealers and ultimately consumers. The state franchise 

laws that have been enacted operate to counteract these anomalies and 

to afford the dealers a reasonable opportunity to negotiate their 

economic relationships.” 


